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Courtesy of the Metropolitan Museum of Art 


Jewish Lamp of Silver, Made in Hamburg in the 17th Century, Now in the Metropolitan Museum of Art 
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A window that can also be adopted 
for a wall case display 
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English Domestic Plate of the Seven- 
teenth and Eighteenth Centuries 


HE reign of Louis XIV was a time 
when silversmith’s work was promi- 
nently patronized at the courts of France 
and England, as well as by the nobility and 
gentry of both countries. The king of 
France thought nothing of ordering furni- 
ture of massive silver, enriched with fig- 
ures, bas-reliefs, and chasings by Balin, his 
favorite artist, and Cardinal Mazarin had 
his fire dogs and braziers made of the 
same metal and his mirrors ornamented 
with plaques of gold and silver. In Eng- 
land, after the restoration of Charles II, 
society was ruled by French fashions, and 
silver plate was in request even for articles 
of common use. The king’s rooms in 
Whitehall Palace, and those of the maids 
of honor, were furnished with silver toilet 
services. Those toilet sets usually con- 
sisted of a mirror with silver frame, candle- 
sticks, snuffers and tray, pin cushion, tazza, 
boxes for trinkets and soap, sometimes a 
basin and ewer, and a variety of other 
articles. Some were gilt, and the surface 
engraved in Chinese style. There is a 
legend that one of these sets had been for 
generations forgotten in the cellars of the 
Bank of England, where it had once been 
deposited for safe keeping, but came to 
light on the falling to pieces from age of 
the case containing it, though long after 
all records of its owners had been lost. 
Heraldic or other evidence was, however, 
forthcoming, which enabled the authorities 
to restore it to the descendants of the 
original owners. 

But all this profusion of silver plate 
manufactured during the second half of the 
seventeenth century came to an ignominious 
end, disappearing in the melting pot and 
passing through the die of the mint to 
furnish the sinews for the wars towards 
the close of the century. Louis XIV 
ordered his nobility to give up their plate, 
he himself setting the example, with the re- 
sult that what had cost ten millions of 
francs produced three. William III did 
the same after the death of Mary, and 
only a few silver tables, firedogs, and other 
Pieces of this period are to be found among 
the furniture of Windsor Castle. How- 
ever, the homely silver plate tea and coffee 
services in the English country homes sur- 
vived this wholesale destruction, and were 


no doubt the mainstay of such relics still 
extant. 

Coffee, it may be remembered, was ac- 
cording to tradition, introduced into Eng- 
land in 1652, and tea was known there 
several years prior to 1657 as a choice and 
very rare article. W. J. Cripps in his 
work on old English plate states that the 
most ancient teapot known to him was one 
belonging to Sir W. Holburne, bearing the 
London hall marks for 1697, and being 
finely chased with rockwork, pine leaves, 
and grapes. It is a curious fact, mentioned 
by Cripps, that very few tea and coffee 
services in silver are found with the hall 
mark of Queen Anne’s time, the silver- 
smiths of the period preferring to produce 
ornamental pieces, massive, and with taste- 
ful decoration in a modified renaissance 
style. 

In the reigns of George I and George II 
tea services in silver became all the rage, 
and towards the middle of the century sets 
of two tea-caddies and a basin, fitted into 
shagreen cases were considered as neces- 
sary adjuncts to the tea table, and a 
favorite wedding present. Castors and 
cruet-stands in silver likewise appear at 
the commencement of the _ seventeenth 
century, the rings containing glass cruets 
with silver caps and shaped castors of 
silver, with pierced tops for sugar, pepper, 
etc. Great care and skill were expended 
on the production of cake baskets and 
epergnes, and favorite patterns for the 
former seem to have been, first, imitation 
wickerwork and later, pierced borders in 
combination of chasing and _ repoussée 
work, to be followed during the last quar- 
ter of the century by solid or fluted designs 
for the sides, and lobed outlines of the rim, 
ornamented with chased bands of foliage. 
The shape and decorations of those silver 
baskets were copied by the English potters 
of the period, and fine specimens moulded 
from the original silver plate were repro- 
duced in the so-called Elizabethan or white 
salt-glazed ware, as well as in Leeds pottery. 

Silver plate made between March 1696 
to June 1720, which period includes Queen 


Anne’s reign, is easily recognizable by the: 


marks, consisting of the figure of Brittania 
and a lion’s head erased, instead of the 


Plate with this mark is known as Brittania 
plate, and its introduction corresponds with 
the raising of the standard from the pro- 
portion of the 11 oz. 2 dwt. pure silver in 
the pound troy to 11 oz. 10 dwt. The 
old standard was restored in 1719. The 
leopard’s head crowned, and the lion passant 
were, with slight modifications in outline 
used between 1538 and 1696, and from 1720 
until 1823, when the leopard’s head without 
a crown was adopted. The year when a 
piece of silver plate was made in London 
can be ascertained by the date letter, follow- 
ing the ofder of the alphabet from A to V, 
omitting J and U. The character of the 
alphabet was changed every 20 years to 
begin with the year 1438 -and tables of 
the various alphabets are given in Chaffers 
“Hall Marks on Pilate.” 

Modern silver plate is more or less a 
reproduction of old models in shape and 
ornamentation. - The manual skill employed 
today is scarcely inferior to that of the 
artificers of old, but the cachet of originality 
in design, so dear to the art-lover and 
savant, is wanting in modern silver. The 
only advantage of the numerous reproduc- 
tions of old domestic ware in plated base 
metals is to bring beautiful shapes and 
tasteful ornamentation within the reach and 
under the eyes of the million and thus 
contribute to the gradual development of 
artistic feeling and taste among the many. 








Suing in City Court, Rochester, N. Y., to 
recover $800 on a note, Philip Present, 
jeweler, found himself at the conclusion of 
the case in the predicament of having to pay 
his adversary $3,250. The note in the suit 
was given by Abraham Glazer of the Glazer 
Jewelry Co. as part of the purchase price of 
the Present Jewelry Co in 1922. Under the 
contract of purchase, Mr. Glazer declared 
Mr. Present agreed not to go into competi- 
tion with Glazer in certain ways. This 
agreement, the defendant alleged had been 
violated to the injury of his business. Tried 
before a jury, the case continued three days, 
and numerous wholesale and retail jewelers 
of the city were called as witnesses. Judge 
James P. O’Connor presided. The judg- 
ment is $250 larger than the maximum that 
can be obtained in that court, and may be 


leopards head crowned and the lion passant. ‘ deduced by that amount. 
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Antique Silver Cup Now 
Collection of Birming- 
ham, Ala., Jeweler 





N his private collection, Charles _Brom- 
I berg, of Bromberg & Company, Birming- 
ham, Ala., retail jewelers, has a silver cup 
which once belonged to Albert von Wallen- 
stein, Duke of Friedland and Mecklenburg 
and the Prince of Sagan. ; 

On a recent visit to New York city 
Charles Bromberg purchased this‘cup. The 
cup at that time belonged to the estate 
of a wealthy New Yorker, and the estate 
was being sold out. When he bought the 
cup Mr. Bromberg said he was not aware 
of its true value, and is now of the opinion 
that the administrators of the estate did 
not know the value of the cup. He merely 


TWO VIEWS OF A CUP F 
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The cup is about six inches high and 
about three inches in diameter at the top, 
tapering slightly to a rounded base. 








Precipitation of Gold and Silver 
from Cyanide Solution on 


Charcoal 





A STUDY designed to develop improve- 
ment in the cyanidation of gold and 
silver ores by means of precipitation of these 
precious metals from cyanide solution on 
charcoal has been made by the Rare and 
Precious Metals Experiment Station of the 
United States Bureau of Mines, Department 
of Commerce, located at Reno, Nevada. The 
study was intended primarily to investigate 
the possibilities in practice and secondarily 








ORMERLY OWNED BY ALBERT VON WALLENSTEIN, NOW THE PROPERTY 


OF CHAS. BROMBERG OF BROMBERG & CO., BIRMINGHAM, ALA. 


purchased the cup along with a lot of 
other old pieces and antiques, he said. 
“Taking a fancy to the cup, I decided 
to keep it in my personal collection,” Mr. 
Bromberg said. After purchasing the cup 
he had it photographed and sent prints to 
various authorities over the country, in 
addition to showing it to connoisseurs of 
art in Alabaiua. The response has been 
most gratifying. At the request of the 
Alabama University, Mr. Bromberg will 
allow the cup io be displayed there as a 
part of an anticue collection of silverware 
and other articles. Mr. Bromberg says 
that this cup which once graced the table 
of the Prince of Sagan, more than 300 
years ago, is not for sale but will be re- 
tained in his private collection and used 
for exhibition purposes only. 

_On one side of the cup is a hand-chased 
likeness of Wallenstein. Opposite this. is 
an inscription to him in Latin which reads 
as follows: Albertus Wallensteinius, Dux 
Et Sagini Casarea, Militia Supremus, Per- 
fectus, Etc. These two inscriptions are 
woven together with a fruit burst design. 


to investigate the mechanism of the precipi- 
tation itself. 

Charcoal is a strange and interesting sub- 
stance, state John Gross and J. Walter 
‘Scott, in a report just issued. The fact that 
charcoal has the power to abstract gold and 
silver from cyanide solutions to the extent of 
7 per cent of its weight in gold and 3 per 
cent of its weight in silver without showing 
the slightest change in appearance, even un- 
der the microscope, clothes it with a mystery 
that has long interested metallurgists. Even 
now, with the mass of data made available 
by various investigators, much remains to be 
learned. At present, charcoal absorption is 
being studied by many persons, and their in- 
vestigations ‘may eventually lead to its appli- 
cation to purposes not yet dreamed of. 

During the investigation made by the 
Bureau of Mines many ramifications were 
revealed, in following any one of which a 
lifetime could be spent. Charcoal, the chief 
factor, is subject to myriad variations due to 
differences in raw materials, preliminary 
treatment, and methods of charring. Added 
to the variations possible in the charcoal it- 
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self are those possible in solutions and in 
methods of precipitation. 

The results obtained in this investigation 
are summarized as follows: 

The mechanism of the precipitation in- 
volves absorption accompanied by a chemical 
change. 

Precipitation of silver on charcoal from 
cyanide solution follows the same laws as 
precipitation of gold, although it is slower; 
charcoal has less capacity for silver than for 
gold. 

The limit of charcoal precipitation from 
cyanide seems to be about 2,000 ounces of 
gold and about 1,000 ounces of silver per ton 
of charcoal. 

Little difference exists among charcoals 
prepared from different woods. 

The most important point in the making of 
charcoal is the heat treatment, either during 
the making or subsequent thereto. 

To quench charcoal does not improve it. 

Pulverization finer than 200 mesh does not 
appreciably add to the efficiency of charcoal. 

Few substances in the solution appreciably 
affect precipitation. 

The absorbed gold or silver salt is soluble 
to some degree in boiling water, and is es- 
pecially soluble in hot cyanide. 

There is a possibility of so changing the 
absorbed gold or silver salt on charcoal that 
the charcoal may be used for further precipi- 
tation. 

Charcoal will precipitate gold or silver 
from a cyanide ore pulp; the charcoal can 
then be separated from the pulp by flotation. 

Further details of this investigation are 
given in Bureau of Mines Technical Paper 
378, “Precipitation of Gold and Silver from 
Cyanide Solution on Charcoal,” copies of 
which may be obtained from the Superin- 
tendent of Documents, Government Printing 
Office, Washington, D. C., at 15 cents. 
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Next Leipzig Fair Dates Announced 
as Aug. 28 to Sept. 3 


The great international trade fair, which 
has been held for centuries at Leipzig, 
will be open this year from Aug. 28 to 
Sept. 3. More than 20 countries will dis- 
play their newest products, and buyers will 
be attracted from over 40 countries, thus 
making Leipzig the most important indus- 
trial exchange in the world. America is 
taking great interest in the fair this year 
since it presents a unique opportunity to 
enter world markets both as exhibitor and 
buyer. The coming fair will include some 
7,000 exhibits. 

The Leipzig fair is held twice annually 
for periods of a single week. Profiting by 
centuries of experience, it has been found 
that the plan makes it possible to transact 
business with the greatest economy of time 
and money. Thousands of exhibits from all 
parts of the world are so arranged that 
buyers can see in a few hours what other- 
wise would require months of travel to 
widely scattered markets. 








An exhibition of silverware made by 
Navajo Indians from Mexican pesos is on 
display at the Department of the Interior. 
Spoons, napkin rings and other articles are 
included in the collection which has been 
arranged by the Bureau of Indian Affairs. 
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Styte No. 1085—Necklace of uniform seed pearl 
beads, designed with facetted crystal beads and $ 715 
crystal rondelles—drop of crystal and pearls, with —_—= 
fancy shaped crystal pendant—spring ring..... 


Price subject to Jewelers’ Circular Key 





ia ie. te eee Be ee 






ALSO STONE AND AMBER NECKLACES 
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Limitations of Chromium Plating 
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Bureau of Standards Tells Why Process Is Hard to Use on 
Articles of Irregular Shape and Intricate. Design 


WasuIncToN, D. C., June 27.—The Bureau 
of Standards has just completed a study of 
chromium plating which indicates that there 
are limitations inherent in the process that 
probably will restrict its application to flat- 
ware for the most part and discourage its 
use in connection with articles of irregular 
shape and intricate design. Nevertheless, 
the extreme hardness and resistance to tar- 
nish of chromium plating will promote its 
use for many purposes. 

The Bureau reports that, in general, 
chromium plating probably will be found 
somewhat more expensive than nickel plat- 
ing, but that any such difference in cost 
should not prevent its application where its 
properties are particularly desirable. At the 
present time metallic chromium in the form 
suitable for use in plating baths is about 
the same in price as nickel, but the power 
cost for a chromium deposit is considerably 
higher. However, the factor which largely 
determines the total costs of both chromium 
and nickel plating is not power but labor, 
that is, the work involved preparatory to, 
during and subsequent to the actual metal 
deposition. 

The Bureau reports that in a particular 
case, which is believed to be typical, it has 
been found that the cost of buffing and pol- 
ishing before and after nickel plating con- 
stitutes three-fourths of the total cost of the 
process. In chromium plating considerable 
experimentation is frequently necessary be- 
fore the proper conditions for plating a given 
article are determined and greater personal 
attention is then required to maintain these 
conditions. On the other hand, the labor 
cost subsequent to the chromium plating may 
be much less than for most nickel plating. 

It appears probable, according to the 
Bureau, that the chromium plating of mis- 
cellaneous articles will always require con- 
siderable ingenuity and care. One of the 
drawbacks to chromium plating has been the 
poor “throwing power,” that is, it has been 
difficult to plate articles with recessed or 
irregular shapes and especially to produce 
a bright deposit all over them. 

The Bureau attributes the recent commer- 
cial success of chromium plating not to any 
changes which have been effected in the 
composition of the bath, but to its more 
careful operation and control. It was found 
that minor improvements could be effected in 
the throwing power of chromic acid baths, 
but that there appears to be little possibility 
of materially improving this property which 
has hindered the more general adoption of 
chromium plating. 


“As no real change has been effected in the 
chromium plating bath since it was first used 
in 1856, it is evident that the industrial suc- 
cess of the process must be attributed solely 
to careful control,” states the Bureau’s re- 
Port, which was prepared by H. E, Haring 
and W. P. Barrows, Bureau chemists. 

Many years ago results fully as good as the 
best of today were undoubtedly obtained but 
apparently not maintained. Maintenance of 
quality is, of course, prerequisite to commer- 


cial application. Chromium plating is, and 
always will be, a process which must be very 
carefully controlled for best results. It has 
been a realization of this fact, induced by the 
rapid advances which have been made re- 
cently in all lines of plating as the result of 
more careful control, that has made chro- 
mium plating an industrial factor. 

“Chromium would be much more exten- 
sively applied today,” the Bureau’s report 
continues, “were it not for the fact that it 
is difficult and often impossible to deposit it 
upon irregularly shaped objects. In any 
plating operating it is primarily essential 
that a deposit be obtained which has the de- 
sired physical properties, such as structure, 
color and luster; the quantitative distribu- 
tion of the deposit is secondary. In most 
plating processes, however, satisfactory de- 
posits are obtained over such a wide range 
of operating conditions that their quality is 
usually accepted as a matter of course and 
quantitative distribution only is considered. 
In chromium plating, on the other hand, 
the range of conditions under which satis- 
factory deposits can be obtained is so limited 
that the question of metal distribution must 
be considered in both its qualitative and 
quantitative aspects. 

“It seems more probable that progress on 
the plating of recessed objects with chro- 
mium will be made as the result of an ex- 
tension of the plating range rather than 
through any improvement in throwing power. 
In chromium deposition the lower limit of 
the plating range is a relatively high current 
density which varies widely with the condi- 
tions used. Whether an irregularly shaped 
article can be chromium plated depends, 
therefore, not merely on the actual extent of 
the plating range, but also on the ratio of 
its limiting current densities.” 


Results obtained by the Bureau suggest 
the possibility of increasing the plating range 
on stich metals as steel and nickel by in- 
creasing the overvoltage of hydrogen upon 
them, for instance, by lightly plating them 
with copper. 

The results of the Bureau’s study indicate 
that a satisfactory distribution of chromium 
on an irregularly shaped object is favored 
by (1) the use of baths of as low a CrO, 
concentration as is otherwise convenient; (2) 
the use of relatively high temperatures and 
current densities; (3) selection whenever 
possible of a cathode metal upon which the 
overvoltage of hydrogen is high, or else the 
deposition of a thin coat of such a metal on 
the cathode prior to chromium plating; (4) 
the introduction of the cathode into the bath 
in such a manner that its immersion closes 
the plating circuit; or (5) polarizing it anod- 
ically for a minute or two previous to plat- 
ing. The latter treatment is applicable only 
to those metals which become pdssive in 
chromic acid. 

Notwithstanding any improvements which 
may be effected by these methods, the sic- 
cessful plating of recessed articles with 
chromium will depend largely on so arrang- 
ing the work, racks, and anodes that the cur- 
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rent density over the cathode surface will be 
as nearly uniform as possible. The Bureau’s 
report asserts that results which would 
otherwise prove impossible can often be ob- 
tained by ingenious arrangements of this 
kind. 








Depression Reported in Diamond 
Mining District of British 
Guiana | 


WasuinctTon, D. C., June 30.—The dia- 
mond mining industry of British Guiana re- 
mains stagnant and many workers are with- 
out employment, according to a cable re- 
ceived in the Department of Commerce to- 
day. The seasonal rains which normally 
benefit the diamond industry continue but the 
market still is depressed, 

The governor of the colony has received 
orders to take measures to relieve the situ- 
ation of the workers. 








Altman Foundation Makes Generous 
Gift to Fine Arts Department of 
New York University 


B. Altman & Co., through the medium of 
the Altman Foundation and Colonel Michael 
Friedsam, its president, has taken further 
steps toward advancing art education at New 
York University by making large financial 
gifts to the University to be used to pro- 
mote the interests of industry in the Fine 
Arts Department of the University. The 
Fine Arts Department has since 1925 greatly 
benefited by the interest taken by the Altman 
Foundation. 

The first contribution of the Altman Foun- 
dation was made in June of 1925. The re- 
sultant growth of the Fine Arts Department 
and its cultural influence toward the alliance 
of art with industry has been great. The 
gifts of the merchants in and around New 
York City have gone a long way toward 
linking industry more strongly with the 
University, 

The trustees of the Altman’ Foundation 
have further pledged their assistance to the 
University for the next five years, accord- 
ing to an announcement of Chancellor Elmer 
Ellsworth Brown, and will denote one dollar 
for every dollar secured from others, to the 
extent of $30,000 a year .. . making a pos- 
sible contribution of $150,000 by June, 1933. 
This, plus the amounts already given, makes 
a total of $245,000 donated by the Founda- 
tion toward the cause of art in New York 
University. 

Chancellor Brown, in speaking of the gifts 
of the Altman Foundation, said: “It is re- 
called that the Altman Foundation was re- 
sponsible for the re-establishment of the 
Fine Arts Department of New York Uni- 
versity, and this new benefaction is in recog- 
nition of the success of the work done in the 
last few years.” This is the department 
which embraces a course in jewelry design- 
ing and modeling. 








Haidee Adams, daughter of C. B. Adams, 
retail jeweler, Watertown, Minn., spent a 
few days last month in the Twin Cities 
where she attended the convention of an or- 
ganization of descendants of Revolutionary 
days. 
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What to Look For 
in New Deltah Line 


The Fall line of Deltah Pearls is ready. 

Your wholesalers’ stocks are being filled | 
and the opportunity for seeing the line 
will soon come. 

It goes without saying that you will 
need to replenish your assortment of 
standard line Deltahs, including the | 
lovely graduated necklaces, the three 
strand necklaces and pearl ropes. | 

But there are some intriguing new | 
items to be found in the Fall line—ad- | 
vance creations such as will become | 
popular throughout the country this Fall 
because they have been worn in Paris 
during the Spring. 

Look for the lovely pearl lariats, in 
unusual designs, some with glittering 
jeweled fasteners. Look, also, for the 
new cameo pendants set in sparkling 
bejeweled mountings—cornelian shells <i 
or onyx backs. Look for the new crys- 


tal pearl pendants of unusual design. ° 
snreeoeiee, as || ae World's Most 
ao Beautiful Necklaces” 


Sales Force Eats 
















































































Not Just An Advertising Slogan— 


There is nothing remarkable about Bu 
the above statement, except that on the t A Statement Of Fact. 
occasion in question they ate free and 
plenty. The event, the semi-annual ban- DVERTISERS , 
quet of the sales and advertising force, Cas S so often resort to slogans just for the sake 
took place in the Deltah room of the a vertising, that we call attention to the slogan we have 
been using in connection with Deltah Pearls. 


McAlpin Hotel on June 30. 
Speeches were numerous and fire- Considered from the standpoints of quality, design and love- 





works ‘plenty, but nobody was hurt. liness Deltah Pearls are “The World’s Most Beautiful Neck- 
We would like to invite our custom- laces.” 

ers to some of these unique banquets 

but then the salesmen might not speak More eupho 

aahedidiihuiahanhi Whe ennkiaiban et. phonious phrases might be coined, more glittering 
side ohaiiatidbine Miahedatlaas ‘eid te analogies could be found, but as an advertising slogan this 
that case would not be worth coming to. simple statement has the redeemin uality of correctness, 

& q y 
* @ «@ which lends it weight and conviction. 


Plans for the forthcoming Style Show 
are rapidly maturing. If things keer 
working out as nicely as they have to 


=n =e se"! DELTAH PEARLS 


Just to show “Us Boys” that we are 
sleeping, the “Big Boss” has just put 
over the largest deal in eight years. We ae : 
refer to Mr. Samuel Heller, now at Paris. | — 
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The News From England 





Conditions in the Diamond Market—Onyx and Pearl Buckles 
in Vogue—Hatton Garden Jeweler Passes Away Suddenly— 
“Shackle” Bracelet Handle for Handbags—Blue 
Gems Popular in England—Window Smashers 
Get Loot Worth $2,000 


Lonpon, June 20.—The diamond market 
here already is feeling the beneficial effect 
of the practically concluded negotiations by 
which the London Diamond Syndicate from 
now on controls practically all rough dia- 
monds produced, including alluvial stones. 
It may be that no actual business improve- 
ment in diamonds will come about before 
July, but the market is substantially im- 
proved in tone, the feeling of relief now 
that stability no longer can be questioned 
being general. Backes & Strauss, the dia- 
mond merchants of Kimberley House, Hol- 
born Viaduct, state that increased confidence 
is making itself felt this side. “The feeling 
in the market,” says the firm, “is ever so 
much better and this despite the fact that 
actual business has not shown any great 
improvement. The various negotiations 
which were pending, by which the control 
of practically all rough diamonds, including 
those from the alluvial fields, remains in 
the hands of the Rough Diamond Syndicate, 
have now’ been. definitely completed. 
Although it still may take a few weeks 
before things are thoroughly reorganized 
and in working order the knowledge that 
everything is satisfactorily settled has come 
as a great relief to everyone and no anxiety 
need any longer be felt as to the future 
stability of the diamond market. The im- 
mediate consequence of increased confidence 
will doubtless soon make itself felt in 
Amsterdam and Antwerp where important 
‘buyers from different parts of the world 
already are announced. Owing to the Whit- 
suntide holidays there has not been much 
doing in the last fortnight but with the 
better feeling now prevailing a revival of 
business will no doubt soon make itself felt.” 

x * * 


The large buckles of onyx and pearl which 
are featured with the newest gowns having 
the long corsage are quite attractive in ap- 
pearance and are destined to become very 
popular. A number of these buckles can 
be seen on the new dresses at the important 
social events: of the month here. Where 
diamante embroidery trims the corsage a 
diamante buckle is used. 

+ 

The town of Bromley in Kent county has 
experienced five smash-and-grab jewelry 
raids this month, the latest victim being C. 
J. Hall, whose jewelry store on High St. 
was robbed of wrist watches and rings this 
week. The thieves arrived and escaped in 
an automobile. Retailers are highly in- 
dignant at the alleged inefficiency of the 
police in coping with the raiders. 

a 


Reduction in profit and large capital ex- 
penditures on the new sorting plant and 
hoist have prompted the directors of the 
Robinson Deep mine to pass the dividend on 
the “B” ‘shares. A year ago 15 per cent. 


was paid. A lower grade of ore has been 
milled lately, profits thus being adversely 
affected. A severe shortage of native labor 
earlier in the year also was responsible for 
reduced -tonnage. It is considered pretty 
certain that the new sorting plant just put 
into commission is going to considerably im- 
prove the monthly returns. 
* * * 


Three suit cases of jewelry including a 
mass of rings and bangles worth $10,000 are 
in the hands of the east London police fol- 
lowing information given by a man in prison. 
The haul of jewelry is the largest ever re- 
covered by the Metropolitan Police. It was 
found hidden behind a false wall in an east 
London dwelling, and is thought to be the 
proceeds of many jewel robberies in London. 
The police are trying to trace the owners 
of the jewelry which includes 142 diamond, 
emerald and sapphire rings, 114 wrist 
watches, 24 bracelets and many pins anl 
bangles. 

* * * 

After informing the police of the theft of 
a brooch and a ring, worth around $1,250, 
a Folkestone jeweler went to his home, be- 
came ill and died within a few minutes. R. 
Brilliant, the jeweler in question, was in 
business in Hatton Garden for many years 
before opening an establishment at the sea- 
port town. The othér morning a man asked 
the price of some candlesticks in the jewel- 
er’s window. The jeweler went outside to 
look at the articles indicated and while 
there was asked by another man what the 
cost of mounting some gold coins would be. 
After telling the man inside the price of 
the candlesticks the latter promised the 
jeweler he would be back with his wife. 
Immediately afterwards the ring and brooch 
were missed. 

x * x 

Ascot fashions are responsible for several 
novelty ideas in dress and jewelry here, one 
being the popular “shackle” bracelet handle 
for the handbag.. Handbags seen at the 
Ascot races usually are very decorative. This 
year every kind of embroidery has been 
called into use from Chinese materials to 
gem-encrusted motifs. The bags of pochette 
shape have strips of diamante linked with 
lapis lazuli clasped vertically across the 
center of the bag. This acts as a fastener. 
Some of the vanity cases are fitted with gold 
backed shingle brush and other articles 
necessary to the feminine toilet. Cases that 
open box fashion have a mirror covering 
the entire inside of the lid. 

* * * 


Ever since Princess Mary chose sapphires 
for her betrothal ring blue gems have held 
a'-warm place in the regard of folk with 
a fondness for good jewelry. On Bond 
St. the demand for blue gems is as steady 
as ever and the jewelers say they are ran- 
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sacking the-continent for blue stones of the 
desired quality. Their quality must be high 
and since there is a distinct shortage of 
the right sort of stone those that are dis- 
played bring top prices. Next to the real 
sapphire the jewelers find the opal of mauv- 
ish blue a close favorite. The most popular 
stone, they say, is the blue zircon, but 
these are so rare the demand cannot be 
supplied to any extent. It will be recalled 
that Princess Mary was presented with a 
zircon of beautiful blue on the occasion of 
her wedding. On Bond St. this gem often 
is asked for as the “Princess Mary Stone.” 
* * * 


The west London jewelers are finding 
quite a demand these days for opal jewelry. 
The opal engagement ring is growing in 
fashion and would appear to be as popular 
as the diamond for betrothal jewelry. 
Black opals are included in the demand 
which seems to have killed, temporarily at 
all events, the old-time superstition about 
opals. 

* * * 

A silver bow or a fruit cluster now is 
used on the shoulder of the new dance 
frocks. New style jewelry is used in con- 
junction. The fashion calls for the use 
of the double stud earring. These are formed 
of two pearls one above the other—a white 
pearl at the ear lobe and a black one im- 
mediately below it. 

* * * 

A plate glass window in the jewelry shop 
of Cristopher Ltd., in the Quadrant, Hen- 
don, W., was smashed early Sunday morning 
and watches, rings and other jewelry valued 
at $2,000 were stolen. The local police are 
investigating the affair. 
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Unearned Cash Discounts 





THE terms of a credit contract and the 

good faith of a credit transaction are 
of the highest importance for the protection 
of the flow of merchandise on reasonable 
bases of profit, without which business can- 
not endure, and the public prosperity be 
conserved. 

The taking of unearned cash discount may 
seem to be a small and unimportant matter, 
but it is the firm conviction of this conven- 
tion that this growing practice cannot be 
condoned. 

Cash discount is a premium for prompt 
payment, and to passively permit the deduc- 
tion of cash discount on any other basis is 
a material and costly drain on business, on 
the one hand, and is an encouragement of 
unethical practices, on the part of the buyer 
on the other hand, which are entirely out 
of accord with the principles of this asso- 
ciation. 

Good faith is the essence of a mutually 
satisfactory and profitable relationship, and 
the careful observance of cash discount 
terms is strongly recommended. 

We appeal to all members of the National 
Association of Credit Men in their dealings 
with their customers, and with their own 
creditors, to assist in preserving the sanctity 
of cash discount terms, and to lend their 
active and sincere support in suppressing 
the unearned cash discount evil.—Declara- 
tion adopted by the National Association of 
Credit Men at Louisville, Ky., Convention. 
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European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and 
Amsterdam as Reported by Correspondents of 
The Jewelers’ Circular 


Lonpon, June 20.—Although general trade 
conditions are quiet at the present time in 
this center, there is some activity among 
concerns looking for bargains. Those who 
have been in Amsterdam and Antwerp of 
late, declare that they find it very difficult to 
buy parcels of desirable diamonds at prices 
which will leave a. reasonable profit, as the 
market is very firm. There is at the present 
time some demand for good quality gems al- 
though it is very difficult to buy parcels of 
desirable gems at prices which will allow a 
profit. The result of this condition is that 
very often the ordinary dealer accepts a 
price which allows him a very small profit, 
while the merchants who have stronger 
fnancial backing are keeping their goods in 
stock waiting for an increase in price which 
may compensate them for their outlay. It 
may be said, however, that good quality 
stones, especially in sizes varying from one 
carat to two or three carats, are considered 
to be a very good investment at the present 
time contrary to statements which appeared 
recently in the daily press. It should be em- 
phasized that prices for good diamonds have 
not decreased due to the policy of control 
exercised by the London Diamond Syndicate. 
It has been learned that in order to maintain 
the firmness of the market for bort, that the 
syndicate has come to an arrangement with 
the firm of L. M. Van Moppes & Co., 
whereby this concern will be the sole sales 
agents. 





AMSTERDAM, June 21.—The market for 
polished stones has shown a little more ani- 
mation during the past few days and the ar- 
rival of a number of buyers from leading 
American firms has stimulated business to 
some extent. It should be said, however, 
that the volume of business has not been up 
to expectation due mainly to the fact that 
the offers which have been made have not 
been considered desirable. Dealers are at 
the present adopting a waiting attitude limit- 
ing their transactions to small consignments. 
The general opinion is that better conditions 
will prevail within a short time and that 
with the passing of the diamond control bill 
by the South African government, the mar- 
ket for rough diamonds and especially the 
alluvial product will be strengthened. This 
will, of course, completely restore confidence 
and have a strong tendency to produce the 
normal condition of business. As has been 
previously mentioned the market for polished 
gems is somewhat better than has been the 
condition for some time past. The syndicate 
recently decided to grant a sight of De Beers 
goods on June 23 but previous to that time 
during June, no sights were allowed because 
of the desire to regulate the supply of pol- 
ished stones. 





_ Paris, June 20.—Reports in this center 
indicate that there has been very little 
change in conditions of late and that whole- 
sale concerns are showing reluctance to quote 





prices on diamonds which are acceptable to 
dealers, while retail jewelers complain about 
slack business. The strike among diamond 
cutters, which lasted for many months, came 
to an end during the month with the result 
that the workmen lost their fight and were 
compelled to return to work. Had condi- 
tions in the trade been more favorable, the 
employers would undoubtedly have agreed to 
increased wages. It is, however, to be hoped 
that, now that the strike is over, the 
dealers and manufacturers will be benefited. 
It has been learned that an exhibition of 
decorative arts, similar to the one held last 
year, will again be held here. The diamond 
trade, especially that branch which has to do 
with the mounting and designing of diamond 
pieces, will be well represented. 
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Start Bankruptcy Action 








Creditors of Cornish Beck, Inc., Throw 
Business Into Court After Trust Deed 
Had Been Executed 

Kansas City, Mo., July 1—With the fil- 
ing of an involuntary petition in bankruptcy 
in Federal Court here, against Cornish Beck, 
Inc., another chapter has been written in 
the history of one of Kansas City’s oldest 
and best known jewelry stores. Cornish 
Beck is the’ successor to Cady & Olmstead, 
who went through bankruptcy over a year 
ago. 

The present action was taken following 
the closing of the Cornish Beck store here, 
and is a protest against the conveyance to 
Louis Goldman, of Chicago, of all the 
property of the bankrupt for the benefit of 
all the creditors of the alleged bankrupt. 
The petitioning creditors are Sloan & Co., 
of New York, with a claim in excess of 
$1,000; Carter Gough & Co., of New York, 
with a claim of more than $1,000, and L. W. 
Haraba, of New York, who has a claim of 
$250. 

Cornish Beck, Inc., have been operating 
an auction here for more than eight weeks, 
the auction closing about two weeks ago. 
Some two months ago, Mr. Beck made a 
formal announcement in the local papers 


that business in Kansas City had not come _ 


up to expectations and that he would sell 
his entire stock at public auction and close 
his store. The auction continued for a num- 
ber of weeks, and closed with a dealers’ sale 
two weeks ago. 

The petition of the creditors alleges that 
on June 17, Cornish Beck committed an act 
of bankruptcy in that they made a general 
assignment for the benefit of creditors. It 
further states that they executed and de- 
livered to Louis Goldman, of Chicago, a 
deed of trust conveying to said Louis Gold- 
man as trustee, for the benefit of all the 
creditors of said bankrupt, all of the prop- 
erty of said bankrupt, and that possession 
of said property was delivered by the bank- 
rupt to Louis Goldman and the greater por- 
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tion of the property removed from the dis- 
trict with intent to hinder, delay and de- 
fraud the creditors. They state that during 
the last four months the alleged bankrupt 
paid certain creditors in full on pre-existing 
and unsecured debts due said creditors, and 
paid large sums to other creditors, whose 
claims were unsecured. : 

The petitioning creditors asked that a re- 
ceiver be appointed before adjudication, say- 
ing that it was necessary that a receiver be 
appointed to take possession of such assets 
as may be found within the jurisdiction of 
this district, which are composed principally 
of fixtures, valued at $2,000, and to trace, 
demand and take possession of such other 
assets of the bankrupt as may be found by 
said receiver. H,. H. McCluer was ap- 
pointed receiver, and gave bond of $2,000. 
Thomas Edwards, of Edwards, Kramer & 
Edwards, is attorney for Mr. McCluer. 
John Kramer, of the same firm; is attor- 
ney for the petitioning creditors. 

Cornish Beck came to Kansas City from 
Sioux City, Ia., where three generations of 
his family had been in the jewelry business. 
Several years ago they retired from the 
business in Sioux City, and, following the 
bankruptcy of the Cady & Olmstead com- 
pany here, Mr. Beck bought the bankrupt 
stock from the receiver for $26,000. The 
old Cady and Olmstead stock was sold in 
block by Mr. Beck, who then restocked the 
store and operated on the new stock. Dur- 
ing the year Mr. Beck found that he was 
not making money and decided to convert 
his stock for the benefit of his creditors and 
retire from business in Kansas City. The 
store is no longer operating at 1009 Wal- 
nut St., the location which had been occu- 
pied by Cornish Beck, Inc., and Cady & 
Olmstead for many years before that. 








Credit Men’s Declaration on 
Tregoe’s Silver Anniversary 


“Every great institution, it is said, is but 
the lengthened shadow of a man. No one 
man can build up an institution single- 
handed, least of all an institution whose 
watchword is co-operation. But those who 
know the history of the National Associa- 
tion of Credit Men, appreciate the fact that 
of all the leaders of the credit fraternity 
since its organization in 1896, the great out- 
standing, nationally known figure is J. H. 
Tregoe. 

“Equipped with a sound, hard-earned 
education, a broad vision, intense loyalty to 
his cause, devotion to his country’s welfare, 
and above all a passionate adherence to 
statesmanlike and lofty ideals, J. H. Tregoe 
has rendered a service of supreme and last- 
ing value, not only to the profession of 
credits, but to American Commerce. 

“At this Silver Anniversary of his elec- 
tion as president of the association, on the 
eve of his retirement from full-time active 
duty as executive manager, this National 
Convention reccrds its firm conviction that 
J. H. Tregoe has built an organization that 
is of vast importance to the Nation and a 
lasting credit to his inspiring leadership. 

“This Convention therefore extends to 
Mr. Tregoe its heartiest congratulations on 
the Silver Anniversary of his first election 
to the association’s presidency and offers to 
him its pledge of eternal gratitude and love.” 
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We are cutters of 


‘‘PROPERLY MADE DIAMONDS”’ 


the superiority of which is apparent 
when compared with others. 
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Discuss Constructive Program 





Officers of the Horological Institute of America Hold Executive 
Committee Meeting in. Washington, D. C. 


Wasuincton, D. C., June 29.—An im- 
portant executive committee meeting was 
held in the building of the National Re- 
search Council in this city, today, President 
J. P. Stevens, of Atlanta, Ga., presiding. 
‘Every mémber of the committee attended. 
These included besides Mr. Stevens, Robert 
F. Nattan, of THe Jewevers’ CIRCULAR, 
first vice-president; William Ramsay, of 
Washington, second vice-president; John J. 
Bowman, Lancaster, treasurer; Edward 
H. ‘Hufnagel, Mt. Vernon, whom Mr. Ste- 
yens succeeded as president; E. B. Free- 
man, Jr., Atlanta, Ga.; Edwin F. Lilley, 
Milford, Mass., and Tell Nussbaum, Lan- 
caster, Pa. 

The meeting was opened promptly at 
9:30 a. M. by President Stevens, who ex- 
pressed his thanks for the honor conferred 
upon him at the previous annual meeting 
and a realization of his responsibility and 
the determination to do everything possible 
to advance the success of this great move- 
‘ment, founded with the co-operation of the 
National Research Council in 1921. Mr. 
Stevens said that the good of the organiza- 
tion demanded a sacrifice on the part of 
every officer. “We should be willing,” he 
said, “to make that sacrifice at any time. 
Let’s go ahead with unity and harmony, and 
attack the problems which are facing us. 
I feel that the Horological Institute of 
America has great possibilities within our 
reach which will be achieved by teamwork 
and the co-operation of the entire industry.” 

The purpose of this executive meeting. as 
explained by Mr. Stevens, was to decide 
upon constructive measures in order to 
acquire funds to carry on the work of the 
Institute. “The commendation of a worthy 
-purpose,” he said, “is not always backed by 
tangible support, which is very essential. 

“Greater demands are constantly being 
made upon the Institute and these necessitate 
general unstinted support. The number of 
watchmakers who are being examined for 
certification is constantly increasing, and 
the increase will continue as the years go on, 
as watchmakers and jewelers are beginning 
more and more to. realize the economic ad- 
vantage of certification.” 

The president asked for suggestions to 
‘minimize expense and to augment income. 
Mr. Stevens suggested that the effort to in- 
crease membership should begin with the 
officers, and he suggested that each member 
should pledge himself to get three, four or 
five new members. This was put in the 
form of a motion by Robert F. Nattan and 
carried. Supervisors themselves should be 
members, he said, and they could greatly 
assist by endeavoring to get new members. 

Edward H. Hufnagel suggested that the 
great advantages of the Institute should be 
continually brought before the various State 
conventions, as well as the national conven- 
‘tion. It was decided to appoint a committee 
to acquaint officers of the different associa- 
tions with the purpose of the Horological 
“Institute of America. 

Executive Secretary Moore said that he 


had recently called on officials of several of 
the railroads and that he had prepared a 
brief giving a summary of the function and 
purpose of the Horological Institute of 
America, to send to them. The Horological 
Institute of America is listed in the large 
bulletin issued by the National Research 
Council. Among other means for increas- 
ing income, Mr. Nattan suggested that the 
co-operation be sought of all the material 





J. P. STEVENS, PRESIDENT H. I. A. 


supply houses which issue catalogues. They 
might be requested and would undoubtedly 
be glad to co-operate, he said, by inserting 
in their catalogues printed sheets giving 
useful information relative to the Institute. 

A letter received by the secretary from 
C. E. Walker, of the American Jeweler, 
Chicago, IIl., was read by the secretary. Mr. 
Walker, in his communication, emphasized 
the great strides made in accurate time- 
keeping, and said: 

“Previous to 1860 the watchmaker who 
could get within twenty minutes a. week 
out of the then current Verge escapement 
was doing well, and most of them did it. 
After the adoption and general introduc- 
tion of the detached lever escapement, five 
minutes a week was considered extremely 
satisfactory, just as it is today in mantel 
clocks, and the great majority of watch- 
makers came within the new and stricter 
standard. 

“In 1891 to 1893 began the railroad 
standard of 30 seconds per week, and in 
constantly increasing numbers the standard 
has been raised until with the general in- 
troduction of broadcasting, it has now be- 
come almost universal—the criterion by 
which watchmakers’ work is judged. To 
show you what a wonderful jump it was, 
I asked Theo Gribi (an expert watch- 
maker, now dead, educated in Switzerland 
and author of a work on adjusting) what 
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watches would have cost in 1890 which 
would comply with railroad standard. He 
studied a moment and replied: “You 
couldn’t have got them. | Patek-Philippe, 
and one or two others were making watches 
of that grade, which cost laid down in the 
United States, $300 apiece. Today the cost 
of a good watch is $50. 

“Now, in view of the fact that the watch- 
makers of the trade have kept up within 
measurable distance of the rapidly increas- 
ing standards advanced since 1865, from 20 
minutes a week to 30 seconds a week, don’t 
you believe with me that the watchmaker 
is progressing fully as fast as any progress 
that is required of him? We believe that 
as a whole the watchmakers of today are 
more competent and that there are more of 
them than there have ever been. The real 


_ difficulty has been that with the general 


adoption of standard time and its distribu- 
tion by the Western Union arid by radio, 
the great American public has been provided 
with a standard by which they can check 
up, not only on the good watches of today, 
but on every timepiece which has survived 
through the ages. The real difficulty is not 
“There are no good watchmakers,” but that 
there are not enough of them to bring the 
old clocks, the dollar watches, the watches 
with imitation jewels, the alarm clocks, the 
survivals of the product of Terry, Thomas, 
Hoadley and all others up to the present- 
day timekeeping standards. 

“There has been a disposition among cer- 
tain classes to decry the efforts of the mod- 
ern watchmaker simply because they could 
do it now with a standard supplied them 
when they could not have done it 10 years 
ago. 

“We believe that the trade is resenting 
the general accusations of incompetence, and 
while the assertions of our friends Haschka, 
Chamberlain, Lund, et al., may be true, it 
is not politic to insist on them. There should 
be a recognition of the varying standards of 
timekeeping required, and while the trade 
has recognized these varying standards, 
there is a tendency on the part of the 
Horological Institute to ignore them. 

“(1) There should be a standard for 
astronomical accuracy which may very well 
be set by the Bureau of Standards. 

“(2) There should be a standard for 
railroad watches which has already been 
set and practically attained by local watch 
inspectors. 


“(3) There should be a commercial 
standard for unadjusted watches carried by 
the ordinary public which is already recog- 
nized by the watch factories and the jew- 
elry trade. ; 


“(4) There should be a similar standard 
for house clocks. 

“The implication that all watchmakers 
should make accurate timepieces of every- 
thing that comes into their hands is unwar- 
ranted and is being resented. 

“We believe that the average watchmaker 
of today is as good as the average work- 
man in any other line, and that more 
progress will be made with less insistence 
on his shortcomings.” 

There was considerable discussion con- 
cerning the kind of questions which appli- 
cants for certification should be asked. The 
effort has always been on the part of the 
examiners to make the examinations as 
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practical as possible, laying stress on prac- 
tical, efficient work. After thorough consid- 
eration, it was decided to allow this matter 
to be decided by the Examination Board, of 
which John J. Bowman, who has devoted 
much of his time and thought to horological 
education, is chairman. 

After the metting, President Stevens and 
other members of the committee visited Dr. 
Carl Mitman, of the Smithsonian Institu- 
tion, who is a member of the Advisory 
Council of the H. I. A. He showed the 
visitors interesting specimen of old watches 
exhibited at the Smithsonian, The latter 
institution, like several other educational and 
governmental bodies, has co-operated from 
the beginning with the Horological Institute 
of America. 








Plans Under Way for Annual Con- 
vention of the Ohio Retail 
Jewelers’ Association 


Axron, O., June 27.—Plans for the 21st 
annual convention of the Ohio Retail 
Jewelers’ Association at Cedar Point, July 
18-20, were announced this week by E. W. 
Chamberlin, Akron president. 

Within a few days a 64-page convention 
magazine will be distributed to 1,500 re- 
tailers, manufacturers and dealers through- 
out Ohio and the United States, Mr. 
Chamberlin said. Harry Collins Spillman, 
New York city, will be the speaker at the 
banquet Wednesday night, July 20. Other 
speakers will include Edward G. Little, 
Auburn, Ind., regional vice-president of the 
American National Retail Jewelers’ 
Association; Bartley J. Doyle, Philadelphia ; 
L. H. Buisch of the National Cash Register 
Co., and Edith Buyer, Richmond, Ind. 

Raymond Hay, Coshocton, will be in 
charge of a series of window displays. He 
also will speak. 

The Lions Quartette of Wadsworth will 
entertain. A jewelry show will be one of 
the convention attractions. Jack Moore, 
Akron, secretary of the association, is in 
general charge of arrangements. 








Despite the increased penalties imposed 
by the new federal bankruptcy law, the De- 
partment of Justice reports that cases which 
have arisen during the past year indicate 
that “many and intricate devices” are being 
employed by bankrupts to effect evasions of 
the law. Attorney General Sargent stated 
that increasing difficulty is being encountered 
in developing cases against such offenders. 
The Attorney General referred to one case 
of involuntary bankruptcy wherein the stock 
of the bankrupts was resold to them by the 
trustee in bankruptcy under conditions which 
indicated collusion between the bankrupts 
and the persons who loaned them money. 
There was also evidence that, in connection 
with the bankrupt stock which they pur- 
chased, they had also secreted, before the 
bankruptcy proceedings were _ instituted, 
considerable assets which they later mingled 
with the stock which had been purchased 
from the trustee. So carefully was this plan 
worked out that evidence was secured during 
the investigation that collusive assistance 
was secured by the bankrupts in obtaining 
funds from sources wherein unusual credit 
was obtained from the bank which originally 
assisted the bankrupts in the repurchase of 
the bankrupt stock. 
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Death of George R. Dodson 


Heart Trouble Claims Pioneer Spokane 
Jeweler After a Long Period of 
Illness 


SPOKANE, Wash., June 29.—Heart trouble 
caused the sudden death on June 20 by 
George R. Dodson, pioneer Spokane jeweler, 
at his home, E213 Fourteenth Ave. His 
death came after a long period of ill health 
which started with a slight stroke of 
apoplexy more than two years ago. 

Mr. Dodson had spent much of his time 
in the last two years in California and 
Honolulu, trying to regain his health. When 
he returned to Spokane this April. he spent 
some time in the hospital, and was apparently 
much improved during the last six weeks. 
Last night he ate dinner with the family 
and entertained visitors during the evening. 
Mrs. Dodson was with him when he died. 

Mr. Dodson was born in Decatur, IIl., in 
1861. He came to Spokane in 1887 and 
entered the jewelry business with the late 
D. F. Wetzel. Later he formed his own 
jewelry firm of George R. Dodson, Inc. For 
a number of years he had been a director 
of the Exchange National bank. 

He was a member of All Saints’ Cathe- 
dral, a life member of the Spokane Athletic 
Club, and belonged to the Spokane City and 
Country Clubs. 

Mr. Dodson is survived by his widow, 
Meta; two daughters, Mrs. John Penn Fix 
and Mrs. Robert Porter of Spokane; two 
grandchildren, George Dodson Fix and 
John Penn Fix, Jr.; a sister, Mrs. E. E. 
Geer, in Alhambra, Cal.; a nephew, 
Robert Geer, and a niece, Margaret Geer, in 
Alhambra. His daughter, Mrs. Robert 
Porter, was married here only last week, 
and has been on a honeymoon trip in the 
Canadian rockies. 
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Death of Henry U. Wilson 





Well Known New York Salesman Passes 
Away Suddenly 


_ Henry U. Wilson, city salesman for Blan- 
card & Co., manufacturers of settings and 
galleries, 136 W. 52nd St., New York, died 
last Wednesday at the Roosevelt Hospital 
after an illness of one week. Heat prostra- 
tion followed by a stroke is believed to be 
the cause of Mr. Wilson’s death. The ser- 
vices were held last Friday afternoon at 
Fairchild’s Funeral Chapel, Lefferts Place 
and Franklin Ave., Brooklyn, with the Rev. 
Leslie Barnette of the Lewis Ave. Congre- 
gational Church, officiating. Burial followed 
in Cypress Hills Abbey. 

Mr. Wilson was born in Old Town, Mass., 
on Dec. 24, 1858. He was educated in the 
public schools and high schools of Massa- 
chusetts and for a short time taught school. 
After abandoning teaching he became affili- 
ated with the Plainville Stock Co. of 
which his brother-in-law was the head, and 
for 30 years represented that concern in 
New York. He remained with that house 
until about three years ago when he became 
city salesman for the Blancard concern. 

Mr. Wilson was a member of Crystal 
Wave Lodge of the Masonic Order, the Au- 


rora Lodge of Odd Fellows, of North At- . 
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tleboro, Mass., and of the Jewelers Fraternal 
Association. 

Deceased is survived by his widow, Ruth 
A. Wilson, and one daughter, Mrs. Henry 
Mendelsohn. 








Suspect Pleads Not Guilty 





Man Charged with Being Lookout for Thief 
Who Robbed Boston Jeweler, Held 
in $10,000 Bail 


Boston, Mass., June 30.—Frank Wallace, 
23, of South Boston, who was arrested in 
connection with the jewelry robbery at the 
Carl H. Skinner store on Boylston St., June 
28, pleaded not guilty in the Municipal 
Court yesterday to the charge of larceny of 
18 rings valued at $15,000. The case was 
continued and he was held in the sum of 
$10,000 bail. 

Wallace was arrested and placed in a 
lineup with clerks and newspapermen and 
Ronald Reed, a clerk at the store, looking 
them over, said Wallace was one of the men 
who were standing in front of the store at 
the time of the robbery. A taxi driver who 
.saw the men running away after the robbery, 
looked over the lineup but failed to identify 
anyone in it as resembling the fugitives. 

The 18 rings were stolen by a sneak thief, 
working with a lookout, who made his escape 
by a dash through Boylston and Arlington 
Sts. to Statler, where he was lost in the 
traffic. 

The thief, 25 years old, 5 feet 11 inches 
tall, weighing 160 pounds, and wearing a 
gray suit, Panama hat and tan shoes, entered 
the Skinner store, and, approaching Mr. 
Skinner, asked to be shown some rings which 
would make a suitable gift for his fiance. 
Two trays were shown to him, and Mr. 
Skinner started down the store to get a 
third when a woman customer examining a 
ring at a table suddenly exclaimed, “He’s 
taking them,” 

Mr. Skinner turned as the thief was mak- 
ing for the door with the contents of the two 
trays and, running from behind the counter, 
gave chase. A woman, alighting from a 
taxi, directed Skinner to Arlington St., down 
which she said the man had turned. Fred- 
erick A. Freeman, a chauffeur, whose car 
had broken down in front of the store, joined 
in the pursuit, as did Ronald Reed and sev- 
eral passersby. No one paid much attention 
to the lookout. 

The robbery is the second which the 
Skinner concern has suffered within two 
years. In August, 1924, three men, armed, 
held up Mr. Skinner and his clerks and 
escaped with jewelry valued at more than 
$100,000. For this crime, “Fancy” Louis 
Weiner, arrested in Syracuse, is in Charles 
St. jail, awaiting execution of an 18 to 20 
year sentence; Isadore Leach, one of his 
companions, is at large under bonds of $25,- 
000 awaiting trial and the’ third man still is 
being sought. The store had just been re- 
opened with a complete new stock when the 
present robbery took place. 








Larry Schade, who for the past seven 
years has been associated with Reddy & Co., 
Medford, Ore., will open a new jewelry store 
in that city within the next month. 
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Seaside and Watering Place Fashions 





Modes Seen in Paris Just Now Dictate Use of the Mantle—High 
Rolled Collars Protect Diamond and Pearl Necklaces 


and Expensive Ear Ornaments 


Paris, June 20.—The modes seen just now 
in Paris are essentially seaside and watering- 
place fashions, and between those and the 
toilettes designed for the capital there is 
a very great difference. The main charac- 
teristic of the afternoon or evening toilette 
designed for the country, 1s the mantle— 
that is now part of the gown. Dressmakers 
have been trying in vain to introduce fuller 
gowns. They have not succeeded, for the 
very simple reason that the middle classes 
could not follow where the aristocrat, 
whether of birth or of wealth, tried to lead. 
In these days of democracy, no woman can 
afford to be singled out from the crowd, to 
look quite different from her sisters. But 
she can own a wonderful mantle, an evening 
wrap that cannot be imitated by the crowd. 
As the ordinary young woman wears no 
mantle at dancing or other function, it hang- 
ing in the cloak room, no one notices any 
difference in the attire of the two women, 
excepting the initiated. It is this mantle 
and its effect on the wearing of jewelry that 
must be considered. 

The mantle, worn by the elite, must match 
the gown. That is either the lining or the 
outside fabric must be of the same material 
as the gown. The very latest cri is to wear 
black outside, with some very light tint in- 
side, to match the dress. On the other hand 
some very daring women wear the light 
color outside, the black inside. The best 
plan of all is tohave a reversible mantle, say 
in old gold and black. The entrance to 
hotel lounge is made about seven o’clock, for 
the dinner hour gets later and later, in the 
gold mantle, closed. On entering the dining- 
room it is flung open, the old-gold satin 
gown, with its lace flounces shows up against 
the black background; the waiter relieves 
the lady of the cloak, when she goes out 
to mingle with the crowd, on foot in the 
gardens, on the promenade by the sea, she 
wears the black side outside. 

On the other hand, if she is taken off in 
a car to theatre or casino, the old gold is 
worn, on the outer side. The cloak with its 
roll-top, quite conceals anything in the way 
of jewelry, and this new collar may be said 
to have been invented on purpose to conceal 
the diamond necklace. When a snatch-thief 
catches a glimpse of diamonds on the throat 
of a lady of quality he does not begin to 
wonder whether they are worth taking but 
decides to risk it—for they are certainly 
“fine” gems. Thus the elaborate cloak, with 
its high collar, makes life safe for wearers 
of diamond and pearl. necklaces, but more 
especially diamonds. The roll collar also 
hides the ears completely, rendering the 
Same service in that respect. Where “cas- 
cade” earrings, with three, five or seven 
ropes of diamonds or pearls are worn, the 
gems suspended from a bar, which is again 
suspend from the ear by two tiny chainlets, 

the whole in reality is supported by a special 
apparatus, behind the ear, to take the 
‘weight off the lobe. The advantage of wear- 


ing a roll collar providing concealing for the 
gems is therefore important. The popular 
diamond earring, made up of one diamond, 
on the lobe, with a chainlet of diamonds, 
from which hangs a large gem, then another 
chainlet of larger diamonds below, from 
which a handsome diamond is suspended, is 
easily snatched, for it swings as the wearer 
moves, being very effective, but also being 
a target for the thief. A collar that com- 
pletely conceals the ears, is a necessity when 
on foot at night, when wearing this type 
of jewelry. Thus the new cloak, and above 
all the new collar, may be regarded as the 
natural result on the increased luxury of 
jewelry seen on the lady of fashion. 


On the other hand, the wearing of elab- 
orate cloaks, makes the putting on of jewelry 
a matter of choice. If a lady prefers to 
leave her diamonds in the hotel safe during 
the evening, she can easily do so. For 
instance, she haS promised to join a paddling 
party, on a night when the sea is phos- 
phorescent. She makes her appearance in the 
hotel lounge as usual, dines, but without 
removing her cloak, and having naturally 
selected the oldest in her wardrobe, she 
joins the merry band, without a thought 
for the safety of her jewels, safe at home. 
For today no one can tell whether she is 
wearing them or not. When it is remem- 
bered that paddling by moonlight, rowing 
parties at night and similar entertainments 
are sometimes arranged for the express pur- 
pose of stealing some celebrated rope of 
pearls, or a diamond necklace, an “accident” 
being arranged for the purpose, by several 
of the thieves’ accomplices, the advantage 
of the high collar and enveloping mantle, 
for the protection of jewelry can be under- 
stood. 

While the new, very volumnious mantle 
with its high collar, of the same material, 
of ostrich feathers or of white fur, hides 
the jewels, when necessary, it also makes 
a very pretty background, especially when 
black lined, for diamonds. The wearer 
throws open her mantle, when entering the 
dance room and looks like a humming bird, 
spreading its wings. It is the idea of the 
bird with plain russet coat, its wings lined 
with gorgeous scarlet or crimson. The plain 
or spangled gown must sparkle. If plain 
it is the jewelry that makes up for the lack 
of beads, spangles or other ornaments. For 
a dancing dress, innocent of something in 
this shape, is a failure. Thus the cloak, 
hiding everything when it is not required, 
covering the costly goods, saving them from 
the possibility of theft is the jewelers great 
adjunct. The wearing of jewelry should not 
be compulsory either. More especially in 
Summer, women wish to leave their precious 
stuff at home, sometimes, to go out simply 
dressed and unadorned. It is then that she 
takes the lace or spangled gown, for she 
must shine, as she moves over the highly 
polished dancing floor. 

While the ycunger woman spends more 
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on her,evening mantle than on the gown 
itself, the elder woman, the chaperone and 
all who have no claims to youth, usually 
wear their mantles throughout the evening, 
if the function is not very grand indeed. 
But they are thrown open, showing the 
heavy gold necklet, a chain in chased links, 
or engraved lozenges, if indeed the aged 
lady does not wear a magnificent diamond 
necklace, to which she is entitled by her 
rank and wealth. These cloaks are of light 
tissue, the lining, too, is of the very lighest 
texture, and thus the wearer is merely kept 
reasonably warm, with nothing to spare, 
in the way of raiment, the whole going, if 
necessary, into a small handbag. The var- 
ious sets of jewelry are perhaps the heaviest 
thing about a woman’s: toilette today, but 
not necessarily the most expensive. For 
while the wealthy do not spare in buying 
the new fashioned jewelry, the woman with 
a restricted dress allowance is falling back 
more and more on semi-precious and frankly 
imitation stuff. Enamel, too, is a great re- 
source for this class of woman, with all 
its wonderful possibilities. 








Was the Employer Liable? 





THE chauffeur in the employ of the Z 
Jewelry Co., was supposed to be through 

and to turn his car in to the garage at 1 

P, M. on Saturdays. . 

It was 1:30 on a certain afternoon, and 
the chauffeur had not yet arrived. 

“He must be broken down, or probably 
he’s stopped at. his own home for lunch,” the 
manager decided, and closed the garage for 
the week. 

As a matter of fact, the delinquent chauf- 
feur drove the truck home, worked in his 
own garden until 5 p. M., started to take the 
truck to the garage, and on the way ran 
over and injured X. 

Under these circumstances could X collect 
damages from the company? In other 
words, was the chauffeur acting in the 
course of his employment at the time of the 
accident ? 

In a recent case on this point the Utah 
Supreme Court has ruled that the employer ° 
was not liable, as the chauffeur was acting 
for himself, and on his own responsibility. 

“That it was the duty of the chauffeur to 
return the truck to the garage, even if it 
was done at a belated hour, is not and can- 
not be a debatable question. It would have 
been his duty to return it even if he had 
feloniously stolen, taken and driven it away. 
There is both a moral and a legal duty im- 
posed upon every man to restore to the 
owner property wrongfully taken and with- 
held, and this duty is in no sense dependent 
upon the relation of master and servant or 
of employer and employee. Hence, when we 
speak of the duty to return the truck to the 
garage, it signifies but little, in the instant 
case, unless from the nature of the case we 
can also determine the character of the 
duty,” said the Court—M. L. H. 








The Freudenheim, Levy & Lande Corp., 
Elmira, N. Y., has been changed to Sam- 
met & Lande, Inc. The ownership and man- 
agement remains the same as it has been 
since the incorporation of the business in 
January, 1914. 
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Hoosier Jewelers at West Baden 


Famous Resort Scene of Twentieth Annual Gathering of Indiana State Retailers’ Association 
June 27, 28 and 29—Entire New Set of Officers Chosen—Interesting Sessions and Enjoy- 
able Social Features—Golf Prizes Awarded at Banquet 


West BapeN, Ind., June 29.—The spirit 
of the closing session of the 20th annual 
conference of the Indiana Retail Jewelers’ 
Association, held here at the West Baden 
Springs Hotel, seems to augur well for the 
future of the organization. The session was 
not as well attended as those of Monday 
and Tuesday, but there was an earnestness 
not so evident at former sessions. 

‘The principal business transacted at the 
meeting this morning was the confirming of 
the report of the nominating committee. 





ERNEST A. LAMY, PRESIDENT-ELECT 


The report of this committee was formu- 
lated after conferences and consultations and 
did not represent the opinion of only the 
members of the committee. 

For president, the name of Ernest Lamy, 
of C. H. Ankeny Co., Inc., Lafayette, was 
presented. Mr. Lamy accepted in the same 
earnest spirit with which he undertook the 
management of the business of this long- 
established and well-known store two years 
ago, during which time he has doubled the 
annual sales of the store. He was personally 
assured of the moral and active support of 
every member present. 

When it came to the selection of a sec- 
retary, a new “Indiana Idea” was advanced. 
For this important office, Miss Ida L. Koor, 
of Indianapolis, was selected. Miss Koor’s 
ability and interest in association affairs has 
come to the attention of jewelers of this 
state and other states through her attendance 
at conventions for the past several years as 
assistant to the president of the Harper J. 
Ransburg Co., manufacturers of glassware 
and glass novelties. In accepting the posi- 
tion, Miss Koor stated that she had no 
promises to make, but would submit the re- 
sult of her efforts at the next annual con- 
ference. 








Other officers selected to assist Mr. Lamy 
and Miss Koor in the conduct of the busi- 
ness of the association during the year are: 
First Vice-President, Edward Williams, 
Bloomington; second vice-president, H. O. 
Dieckman, Evansville; treasurer, Frank 
Kroetz, Valparaiso. 

The members of the board of directors 
are: Allen Jay, Richmond; Katherine Beck, 
Michigan City; William G. Conn, Charles- 
ton; Joseph Kern, Terre Haute, and E. O. 
Little, Auburn. 

Sunday 


Members, friends and representatives of 
manufacturers and wholesalers began to ar- 
rive Sunday, and about 40 had gathered by 
dinner time that day. Sunday was spent in 
the enjoyment of the pleasures and enter- 
tainment offered by this well-known resort 
nestling among the hills and beautiful scen- 
ery of Indiana. 

In the afternoon a few played the qualify- 
ing rounds of golf, and after dinner a mu- 
sical concert was enjoyed in the atrium of 
the hotel, said to be the greatest single 
room in the world. The atrium is 208 feet 
in diameter. The dome is 150 feet high and 
in the steel dome is over 18,000 square feet 
of glass skylight. The 40,000 square feet 
of floor space is of beautiful Italian marble. 


Monday 


At 9:30 Monday morning the meeting 
was called to order in the convention room 
by President Wayne Bigwood. The invoca- 
tion was pronounced by Rev. Father Hon- 
ingford. 

After a few general remarks by the presi- 
dent he announced that on account of the 
unavoidable absence of R. F. Hall, manager 
of the hotel, Rev. Father Honingford would 
extend the welcome on behalf of West 
Baden and the hotel management. This, 
Rev. Honingford did in a very pleasing 
manner and told of the opportunities offered 
here for pleasure during the recess hours 
of the convention. 

The response by Ed Williams vice- 
president of the organization, was delivered 
in Ed’s humorous and entertaining man- 
ner, and at the close of his talk the conven- 
tion was in splendid humor to undertake 
the work for which the conference had as- 
sembled. 

President Bigwood announced committees 
as follows: Resolutions—Walter Mellor 
and Edward Williams; Auditing—Ernest 
Lamy and Joseph Kern; Nominating—E. O. 
Little and Allen Jay. 


PRESIDENT BIGWOOD’S ADDRESS. 


After the treasurer’s report and the read- 
ing of the minutes of the last conference 
by Secretary Julius Oswald, President Big- 
wood delivered his address. He briefly told 
of the activities of the past year and called 
to the attention of the jewelers present the 
various activities of the national associa- 


tion and urged the hearty support of all in: 


their effort to bring to success these move- 
ments which mean so much to the future of 
the trade. He especially urged their support 
of the Harvard Research Bureau work and 
that of the National Jewelers’ Publicity 
Committee. He also urged the organization 
of local and district clubs throughout the 
State and co-operation of these clubs and 
the individual jewelers. 


ADDRESS ON THE J. S. A. 
The first speaker on the program was 





WAYNE BIGWOOD, RETIRING PRESIDENT 


Superintendent W. H. Norton, of the De- 
troit Pinkerton Agency office, representing 
the Jewelers’ Security Alliance. After tell- 
ing of the methods of the modern criminals 
working in the jewelry field, and compar- 
ing these methods with those of crooks in 
former years, he urged the jewelers to be- 
come members of the Jewelers’ Security Al- 
liance, and pointed out that if a jeweler has 
had no occasion to need the services of the 
Alliance and the detective organization, it 
is largely due to the fact that these forces 
are constantly prosecuting and keeping be- 
hind prison walls criminals who would 
otherwise be preying upon members of the 
trade. It was also shown that the member- 
ship fee could be saved and even more by 
the difference in rates made by insurance 
companies in favor of members of the Jew- 
elers’ Security Alliance. 


NATIONAL PRESIDENT BROTHERLY’S REMARKS. 


Omitting the formality of an introduction, 
President Bigwood presented Conrad J. 
Brotherly, president of the American 
National Jewelers’ Association, who spoke 
in a very interesting manner about jewelers, 
the jewelry business and the present-day 
problems that confront the trade. Mr. 
Brotherly first complimented Mr. Norton 
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for his splendid presentation of the merits 
of membership in the Jewelers’ Security Al- 
fiance, and added his appeal for member- 
ship in the organization. 


' The speaker then stated that in the en- 


deavor of individuals and organizations to 
solve the problems in the trade today there 
is one principal object—to make the jewelry 
business profitable. By figures and statistics 
he compared the present day values and 
conditions with those of 12 years ago. While 
the dollar has a value of 61 cents, by com- 
parison, and living costs average about 66 
per cent higher, wages are more than 100 
per cent higher. That money is abundant 
and cheap, is indicated by all reports of 
stock sales, exports, railroad shipments, 
bank clearings, postal receipts and the total 





CONRAD J. BROTHERLY, PRESIDENT OF THE 
Ao WN. RJ. A. 


volume of sales throughout the country. 
Everything indicates prosperity. 

Then comes the question, “What makes 
the jewelry business unprofitable?” The 
speaker named several contributing causes, 
among which were: Too many channels of 
distribution, cut-throat competition in prices, 
the practice of manufacturers selling to re- 
tailers and even consumers after placing 
their product with the wholesaler; the prac- 
tice of wholesalers selling direct to con- 
sumers, and the attitude of the jeweler him- 
self toward the merchandise he has to sell. 
He pointed out the constant tendency to 
bring down the quality of merchandise and 
force sales by lower prices, cheapening jew- 
elry products until they are less desirable 
to the buying public. 


Mr. Brotherly also said members of the 
trade seem less progressive than those of 
many trades, and refuse to adopt new 
methods and keep step with the new condi- 
tions, 

The speaker urged as a remedy for many 
of these faults the co-operation of individu- 
als in the various branches of the trade, 
less selfishness and the support, both moral 
and financial, of the various movements 
sponsored by the several organizations and 
intended for the betterment of conditions 
and protection of the trade. He then took 
up and discussed the benefits to come 
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through the success of the Harvard Bureau 
Research and the National Publicity Com- 
mittee. 

GOLF AND CONCERT CONCLUDE THE DAY. 

Monday afternoon was devoted to golf. 
During the afternoon the visiting ladies 
were taken for a drive about the hills and 
into the Lost River valley to see this mys- 
terious river. 

The evening of Monday was spent in the 








JULIUS A. OSWALD, RETIRING SECRETARY 


atrium, listening to a concert, dancing and 
playing cards.. A feature of the entertain- 
ment of this evening was the music by Mr. 
Elmore, the Ford champion fiddler, and his 
company of fiddlers. Their part of the pro- 
gram concluded with an old-fashioned barn 
dance by eight local experts, danced to the 
music of Mr. Elmore’s fiddle. 


Tuesday 


Tuesday morning was devoted to a mo- 
tion picture and talk by Stanley L. Krebs. 
The picture shown was the four-reel Gor- 
ham picture, showing the processes of manu- 
facturing the bronze products and sterling 
silverware produced by this company. This 
picture is exceedingly entertaining and 
highly instructive. Appreciation was ex- 
pressed by all for the opportunity of seeing 
this through the courtesy of the Gorham 
Co. 

ADDRESS OF S. L. KREBS. 

President Bigwood then introduced Stan- 
ley L. Krebs, of the Institute of Mercantile 
Art, New York and Chicago. This talk of 
Mr. Krebs on “Doubling Sales at the 
Counter,” methods of pushing business in 
any locality, was the outstanding event of 
the week’s program, and it seemed the 
unanimous opinion that this talk alone 
amply repaid for the expense and time of 
attending the convention. 

The speaker, who has gained his knowl- 
edge in the actual laboratory of business 
and not from books or theory, handled his 
subject in a most interesting and instructive 
manner. He laid great stress upon the neces- 
sity of creating an atmosphere that will 
make the store a happy place, a place people 
will enjoy entering. 
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Mr. Krebs then gave five suggestions, 
with elaborations, any one of which, he as- 
sured, would increase sales. 

His first suggestion was: Don’t force 
sales. Lead the customer in such a manner 
that the customer will buy what you desire 
rather than sell it to the customer. The 
second he described as “the word”—what to 
say when the sale is complete. “Thank 
you,” in a sincere manner, is the best closing 
remark and opens the way to a suggestion 
to inspect some other article in the store. 
Next came “Kindness.” The speaker de- 
scribed kindness as “doing a little more 
than duty.” Duty ends at a certain point 
and what is done beyond that in dealing 
with a customer is kindness. 

The speaker then advised his listeners 





E. 0. LITTLE, NOMINATING COMMITTEE 


to avoid negatives, and pointed out how 
negatives arouse resistance and throw the 
switch that turns the thought from the main 
line. Lastly, he explained the successful re- 
sults to be attained through indirect sugges- 
tion, especially through a good word said 
by a friend to a prospective customer. This 
word may be spoken through intent and 
design or may come as a result of your 
kindness and service in some transaction. 

At the conclusion of this talk the meet- 
ing adjourned. 

TUESDAY AFTERNOON. 


After lunch the men again donned their 
golf togs and climbed the hill for another 
game. During the afternoon the ladies were 
guests of the hotel management at the 
Hoosier Club, a short distance from the 
hotel. The afternoon was spent in this 
elaborate club playing bridge, after which 
refreshments were served in the beautiful 
dining room. Prizes donated by representa- 
tives of manufacturers and wholesalers were 
distributed to the proficient and successful 
players. 

The Banquet 

On Tuesday evening, at 7:30, the annual 
banquet was served in the main dining 
room. During the .serving of the menu, 
music was furnished by the orchestra. At 
the conclusion of this the toastmaster, Har- 
per J. Ransburg, of Indianapolis, an- 
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nounced that it was his pleasure to introduce 
again Mr. Stanley Krebs, who had ad- 
dressed the meeting during the morning 
session. Mr. Krebs said he would talk 
about “Cheerfulness,” which he described 
as the radium of the soul. The talk was 
very interesting and entertaining. In closing 
he gave a suggestion intended to produce a 
condition of cheerfulness during the day. 
Upon awaking in the morning repeat three 
times, “I am going to be bright, cheerful 
and happy all day.” 

The toastmaster then requested the chair- 
man of the golf committee to come forward 
and announce the winners in the golf tour- 
nament. This E. O. Little did in a very 
happy manner. 

The Baldwin-Miller trophy, which must 
be won three times, was awarded for the 
second time to Denver Harlan, of Rich- 











WALTER H. MELLOR, CHAIRMAN, RESOLUTIONS 
COM MITTEE 


mond, and with this he also received a 
handsome wrist watch for making the low 
score of the game. 

The second prize, also a wrist watch, was 
awarded to Conrad J. Brotherly. In order, 
prizes were then awarded as follows, all for 
gross scores: Allen Jay, a driver; Wayne 
Bigwood, decorated candy-box filled with 
golf balls; John Kammon, silver cup; E. O. 
Little, silver cup; Edward Williams, clock ; 
Walter Mellor, fruit bowl; Mrs. George 
Kammon, medal, and H. O. Dieckman, golf 
statue. 

Three prizes were offered for the longest 
drive from first tee. The first, a sterling 
silver putter, was awarded to Denver Har- 
lan; the second, display rugs, went to John 
Dauber, and the third, a dozen golf balls, 
to R. A. Tooke. 

The first consolation flight prize, a belt- 
buckle set, was won by K. W. Schmidt, 
and the second, a set of knives and forks, by 
John Dauber. 

After the awarding of the prizes the party 
adjourned to the atrium, where dancing 
was enjoyed until a late hour. 

Wednesday 

It was near 10 o'clock on Wednesday 
morning when the members assembled for 
the closing session of the convention. 
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Routine matters of unfinished business were 
disposed of and President Bigwood called 
for committee reports. 

The auditing committee report was sub- 
mitted by Ernest Lamy and indicated a cor- 
rect balance, with careful attention to their 
duties by ‘the secretary and treasurer. 

Walter Mellor, as chairman of the resolu- 
tion committee, submitted a set of resolu- 
tions, which were adopted. The resolutions 
heartily endorsed the Harvard Research 
Bureau, the Jewelers’ Security Alliance, the 
National Jewelers’ Publicity Committee, the 
Horological Institute and the National Jew- 
elers’ Mutual Fire Insurance Co., recom- 
mending all of these to the jewelers of In- 
diana and urging support and co-operation 
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on the part of every jeweler in the State. 

Thanks were extended to Conrad J. 
Brotherly and other individuals and com- 
panions who had contributed to the success 
of the twentieth convention of the Indiana 
Retail Jewelers’ Association, 

A resolution was also adopted that the 
officers of the association be instructed to 
invite the American National Retail Jew- 
elers’ Association to hold their annual con- 
vention of 1928 in the State of Indiana. 

After the adoption of the resolutions 
came the election of officers. Following the 
election short talks were made by President- 
elect Lamy and the new secretary, Miss 
Koor, after which the 1927 annual conven- 
tion was declared adjourned. 








Customs Court Says “Jewelry” Means 


Finished Article 





Necklaces Cut in Lengths by Stores to Suit Customers, Assessed 
at 60 Per Cent Rate—Importers Win Test Case 


An important decision has just been 
handed down at New York by the United 
States Customs Court, wherein it is held 
that the term “jewelry,” as used in the tariff 
law, means a finished article. In accordance 
with this principle, the Court, in a lengthy 
opinion by Judge Sullivan, finds that imita- 
tion pearl necklaces and string pearl neck- 
laces, imported by department stores in 
various lengths, to be altered to suit the 
requirements of customers, are not classifi- 
able as jewelry at 80 per cent ad valorem, 
under Par. 1428, Tariff Act of 1922, but 
rather at the rate of 60 per cent ad valorem, 
under the provisions in Par. 1403, for “imi- 
tation pearl beads of all kinds and shapes, 
of whatever material composed, strung or 
loose, mounted or unmounted.” 

This test case was brought before the 
Customs Court by the Stix Baer & Fuller 
Dry Goods Co., of St. Louis. Samples of 
the merchandise were introduced at the 
trial, consisting of necklaces composed of 
imitation pearl beads, securely strung on 
strong silk strings with a knot between 
each bead. In one of the samples the string 
was tied at the ends without a clasp, while 
another sample had a metal clasp and, in 
addition to the pearls, a bead composed of 
green glass or paste was strung on the 
string. 

Much of the testimony was to the effect 
that these necklaces are imported in various 
lengths and that the stores allow custom- 
ers to select the length desired, when the 
necklace is then cut to the required specifica- 
tions. Emphasis was laid upon the im- 
porter’s claim that these necklaces are not 
a finished article as imported and this claim 
is supported in the opinion by Judge Sul- 
livan. 

The collector of customs at St. Louis 
is directed by the Court to reliquidate the 


entries covered by this ruling on the basis 


of the 60 per cent duty. 





This must not be taken as a final settle- 
ment of the question involved until it is 
known whether the government will appeal 


to the Court of Customs Appeals at 
Washington. There is more in the principle 
involved than the issue directly brought up 
in this particular protest. 


Death of David C. Kay 


Former Detroit Jeweler Passes on at His 
Home in That City 


Detroit, Mich., June 30.—David C. Kay, 
for a number of years a partner in the firm 
of Wright, Kay & Co., retail jewelers, and 
later associated with the Freeman, Dela- 
mater Co., died at his home here on June 26, 

He was born at Galt, Ont., Aug. 31, 1859, 
coming to Detroit in 1886 and became asso- 
ciated with Wright, Kay & Co., one of the 
leading retail jewelry establishments in the 
city, and of which his brother, John, was 
one of the founders. He continued in this 
connection until 1898, when he resigned to 
become secretary and treasurer of the 
Freedman, Delemater Co. In 1916, when 
the company dissolved, Mr. Kay entered in 
the ordinance department, serving during the 
World War. 

In 1896 he married Miss Belle Delamater. 
She and one son, Edwin; one daughter, 
Katherine M.; three brothers, John, of De- 
troit, and Robert and William, of New 
York, are the survivors. 

















Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ending July 2, 1927 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coin..... $781,115.96 
Gold bars paid depositors............ 10,879.41 
RUM Nicclaigeich dase dadcwe wanes $791,995.37 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchanges 
PURINE eo waka Radda uel eden ere $781,115.96 
Re Ciaseca tt cocnnw este heen akead = aaa 
MS OO COC RE Pig DEP eee. 
F Bess taatnedacccWachncesemaeces. > atten 
July (Ere tire ta ek me on 

$781,115.96 
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‘Diamond Imports Show Big Drop 





Figures for May and First Five Months of Year M uch Smaller 
Than in 1926—Pearl Imports Show Improvement 


WasuincTon, D. C., June 29.—Gem im- 
portations are steadily diminishing. Imports 
in May, having an aggregate value of 
$4,634,685, were smaller than in any pre- 
ceding month this year, and the cumulative 
total for the first five months of 1927 is 
only $27,501,904, a decrease of nearly 25 
per cent from imports in the corresponding 
period of last year. The decline in gem 
yalues is accountable almost entirely for 
the drop in the aggregate value of diamond 
imports, although imports of other precious 
and semi-precious stones also are smaller. 
Only in pearls is there any expansion in 
import business. 

Diamond import values declined in May 
to a figure even lower than in April. 
Rough, uncut diamond imports during the 
month were valued at $670,605, as com- 
pared to $733,563, in the preceding month, 
but the total for the month was larger than 
in May, 1926, when rough diamonds im- 
ported into this country had a value of 
only $631,446. Last month’s imports of cut 
diamonds had a value of $2,443,783, as com- 
pared to $2,513,331, in the preceding month, 
and $3,791,370 in May last year. 

Diamond imports from Belgium and the 
Netherlands continued to diminish. May 
shipments from Belgium had an aggregate 
value of $972,496, as compared to $],091,240 
the month before, and $1,650,346 in May, 
1926. The falling off in imports from Bel- 
gium was even greater than the decline 
since last year in the imports from the 
Netherlands, although supplies from the 
latter country form the larger proportion of 
imports into the United States. 

May imports from the Netherlands had a 
total value of $1,303,841, as compared to 
$1,337,637 in April this year, and $2,000,687 
in May last year. While imports from 
France never are conspicuously large, the 
imports from that country in May, valued 
at $121,968, were practically double im- 
ports in April this year of $63,775 and the 
May, 1926, imports of $67,624. Imports 
from the United Kingdom were small, hav- 
ing a value of $35,716, as compared to $60,- 
838 in May last year, but showed a consid- 
erable gain over imports in April this year 
of $14,080. Other countries supplied dia- 
monds in May having an aggregate value of 
$9,762, as compared to $6,599 the month 
previous, and $11,785 in May, 1926. 

Imports of diamonds for industrial pur- 
poses remained fairly large last month. 
Classified as glaziers’, engravers’ and 
miners’ diamonds, shipments received dur- 
ing the month had an aggregate value of 
$124,146, as compared to $127,949, in April, 
and $148,397 in the corresponding month of 
last year. 

This year marks a steady growth in im- 
ports of pearls. Although May shipments 
did not come anywhere near April, having 
a value of $669,126, as compared to $1,133,- 
400, they were considerably larger than in 
May, 1926, when imports were valued at 
$462,255. Purchases from the United King- 
dom were large, amounting to $399,554, 


against $163,499 in the corresponding month 
of last year, but did not compare to the 
abnormally high imports from that coun- 
try in April of $725,569. Imports from 
France declined during May, and shipments 
from that country had a value of only 
$204,082, as compared to $370,409 in April, 
this year, and $280,969 in. May, 1926. Brit- 
ish India supplied pearls valued at $63,333 
in May, as compared to April imports of 
$34,175, and imports in May last year of 
$2,499. Imports from other countries were 
negligible, amounting to $2,157, as com- 
pared to $3,247 in the preceding month, and 
$15,288 in May, last year. 

Imports of imitation precious stones were 
about the same in value in May as in the 
preceding month, having an aggregate value 
of $182,886, as compared to $177,896, and 
were considerably larger than the May, 
1926, imports of $136,122. Imports of 
precious and semi-precious stones, cut but 
not set, exclusive of diamonds, declined in 
May to a value of $536,288, from $619,262 
in April, and were also exceeded by im- 
ports in May, 1926, which had an aggre- 
gate value of $647,480. Imports of rough, 
uncut precious stones were trifling in 
amount in May, having a value of $7,851, 
as compared to $41,104, in the preceding 
month, and $19,070 in the corresponding 
month of last year. 
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maintained better than from .other coun- 
tries, totaling $511,468 for the five-month 
period, as compared to $531,735 last year. 

There has been a relatively small decline 
in imports of cut, colored stones, in rough 
precious stones and imitation precious 
stones. Imports of cut colored stones, of 
precious and semi-precious varieties, totaled 
$2,469,841 in value during the first five 
months of the year, as compared to $2,502,- 
978 in the corresponding period of last year. 
Imports of pretious stones in the rough 
had a value of $109,518, as compared to 
$133,436, while imports of imitation precious 
stones were still close to the million-mark, 
having a value of $999,643, as compared to 
$1,130,482 last year. 


PEARL IMPORTS LARGER. 


Pearl importations so far this year are 17 
per cent larger than last year, amounting 
in value to $2,868,993, as compared to 
$2,447,325 in the corresponding period of 
1926. A decline of 18 per cent in imports 
from France, from $1,353,915 to $1,100,413, 
has been more than offset by a gain of 
nearly 60 per cent in imports from the 
United Kingdom to $1,610,936 from $1,010,- 
602. Imports from India also have been 
larger, having a value in the first five 
months of this year of $109,577, as com- 
pared to $61,032 in the corresponding period 
of last year. Imports from other countries 
have declined. 


Imports of precious and _ semi-precious 
stones, pearls and imitations in May and 
in the first five months of this year, as com- 
pared to imports in the corresponding 
periods of last year, are shown in detail in 
the following table: 


AND IMITATIONS; MAY, 1927 AND MAY, 


1926; AND FIRST FIVE MONTHS OF 1927 AND 1926 


Precious stones, pearls and imitations, total........ 


Diamonds— 
PR) MEG irs bo :05 os K6 soeo ca cde wn weeweeiewes 
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Imported from— 
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Other precious stones, rough, uncut............. 
Other precious and semi-precious, stones, cut, but not set. 


ee 


Five Months Ended 
ee aa 





Cc ca. 

May, 1927 May, 1926 May,1927 May, 1926 
rere 4,634,685 5,836,140 27,501,904 35,796,279 
waowes 670,605 631,446 3,920,050 6,004,368 
-+eee- 2,443,783 3,791,370 16,376,033 22,700,207 
Saieerte 972,496 1,650,346 6,558,066 9,147,610 
rrr 121,968 67,624 511,468 531,735 
6 Scare 1,303,841 2,000,687 8,820,268 12,087,197 
ore isis 35,716 60,838 417,628 871,080 
xeintees 9,762 11,875 68,603 62,585 
ene 124,146 148,397 757,826 877,483 
sievarstere 669,126 462,255 2,868,993 2,447,325 
tienes 204,082 280,969 1,100,413 1,353,915 
ot ceee 399,554 163,499 1,610,936 1,010,602 
are isctena 63,333 2,499 109,577 21,776 
sane 2,157 15,288 48,067 61,032 
inde tees 182,886 136,122 999,643 1,130,482 
sieareness 7,851 19,070 109,518 133,436 
536,288 647,480 2,469,841 2,502,978 








Diamond imports to date this year are 
now nearly. 30 per cent smaller in value 
than in the corresponding period of last 
year. Cut diamonds imported during the 
first five months of the year had a value of 
only $16,376,033, as compared to $22,700,207, 
while there was an even greater proportion- 
ate decline in imports of rough stones. 
These had a value in the five-month period 
of $3,920,050, against $6,004,368 in the first 
five months of 1926. Imports from the 
Netherlands dropped to $8,820,268 from 
$12,087,197 last year, and imports from Bel- 
gium to $6,558,066 from $9,147,610. Im- 
ports from other countries also were 
smaller. Imports from France have been 


Grabbing a handful of watches worth 
$300 after smashing the front show win- 
dow of Schneers at Sixth and Broad Sts., 


_Richmond, Va., a thief made off with his 


loot, leaving practically no clue behind. The 
robbery occurred some time during the night 
of July 2 and was not discovered until the 
following morning. No one in the neighbor- 
hood heard the window smashed or saw the 
thief, so far as the police could ascertain. 
A brick with which the glass was smashed 
was found in the window. When the police 
made an unsuccessful effort to detect finger- 
prints on it, they concluded that the thief 
handled it with gloves on, indicating that 
the job was not done by an amateur. 
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Clock and Watch Imports Gain 





Customs Figures Show Increase in Timepieces Imported in 


May and First Five Months of the Year 


WasuincTon, D. C., June 30.—Imports of 
clocks and watches are gaining slowly as the 
year advances and trade is now ahead of last 
year’s business to the same date. May im- 

rts of timepieces had an aggregate value 
of $1,094,213, as compared to $989,769 in 
April and $954,572 in May, 1926. It was the 
gain made in May imports that has brought 








imports for the first five months of the year 
down to $635,293, against imports valued at 
$702,307 in the corresponding period of last 
year. 

Imports of timepieces in May and in the 
five-month period ended with that month, as 
compared to imports in the corresponding 
periods of last year, are itemized in the fol- 
lowing table: 


IMPORTS OF CLOCKS AND WATCHES, IN MAY, 1926 


Five Months Ended 
ahs 





- =- 
May, 1927 May,1926 May,1927 May,1926 

















Clocks, Watches, etc., total value......-..+ssseeeereeees $1,094,213 $954,572 $4,819,432 $4,704,380 
Chronometers, clocks and parts......+.+++seseeeeeeeees 55,809 83,108 340,395 329,811 
Watches and watch movements.........++eseeeereeeees 786,482 609,351 3,162,890 3,045,464 
Cases, dials and parts of watches, ING ee Sa cawcasiewewne 118,839 88,226 560,054 452,235 
Jewels for watches, clocks, meters or compasses......... 106,862 135,454 635,293 702,307 
Recorders, meters, regulators and similar instruments 

BIN SATERS ocx 5 pisleis o. 93s csiae'sie cae are 8a Wei visions oOo wise" 26,221 38,433 120,800 174,563 


total imports for the first five months of the 
year above last year’s figure for the same 
period, This year’s imports in the five- 
month ,period had an aggregate value of $4, 
819,432 as compared to $4,704,380 last year. 

There was a decided expansion during 
May in imports of watches and watch move- 
ments, and shipments brought in during the 
month reached a valué of $786,482, as com- 
pared to $585,095 in the preceding month and 
$609,351 in May last year. Imports of 
watches are leading last year by a small 
margin, having a value for the first five 
months of $3,162,890, as compared to $3,045,- 
464 for the corresponding period of 1926. 

Import shipments of clocks, chronometers 
and parts were smaller in May, totaling $55,- 
809, as compared to $91,911 in April and 
$83,108 in May last year. Imports for the 
first five months of the year were larger, 
however, than in the same period of last 
year, having a total value of $340,395, against 
$329,811. Imports during May of recorders, 
meters, regulators and similar instruments 
were smaller than in April, with a value of 
$26,221 as compared to $32,468, and ship- 
ments did not reach up to May, 1926, im- 
ports. So far this year importations of such 
instruments are appreciably smaller than last 
year, shipments to the end of May having an 
aggregate value of $120,800, as compared to 
$174,563 in the corresponding period of 1926. 

May imports of cases, dials and parts of 
watches had a value of $118,839, shipments 
during the month representing a considerable 
decrease from the April value of $131,287. 
The month’s total was larger, however, than 
in May, 1926, and 1927 imports so far are 
generally larger than last year. Shipments 
during the first five months of this year had 
an aggregate value of $560,054, against $452,- 
235 in the same period of 1926. 

Jewels for watches, clocks, etc., is the 
only large item in the import trade in time- 
pieces which is lagging behind 1926. There 
was a sharp decline in shipments brought in 
during May and the import total for the 
month was only $106,862 as compared to 
$149,008 in the preceding month and $135,454 
in May last year. This decline brought total 


Platinum Imports 





Statistics of Platinum Metals Brought in 
in May and First Five Months 
of the Year 


WaAsHINGTON, D. C., June 30.—No plat- 
inum whatever, in the form of ingots, bars, 
sheets, plates, etc., was imported in May. 
This unusual circumstance is accounted for, 
perhaps, by the abnormally large imports in 
the preceding month, when shipments brought 
into the United States amounted to 17,055 
troy ounces, with an aggregate value of $2,- 
101,610. Total imports of ingots, bars, etc., 
to date this year are slightly larger in quan- 
tity than during the corresponding period of 
last year, and are of greater proportionate 
value. Imports during the first five months 
of the year amounted to 20,832 ounces, valued 
at $2,547,894, as compared to imports in the 
same five-month period of 1926 of 20,129 
ounces, valued at $2,165,702. 

May imports of platinum in the form of 
grains, nuggets, sponge and scrap were 
smaller than in April, but continued in excess 
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first five months of last year, amounting to 
44,264 ounces, valued at $4,433,798, as com- 
pared to 26,220 ounces, valued at $2,577,551. 

Imports of platinum metals were generally 
smaller in May than in the preceding month 
and were larger in quantity but smaller in 
value than imports in May last year. Ship- 
ments of iridium dropped to 269 ounces, 
valued at $29,867, from 1,151 ounces, valued 
at $135,571, received in April, but were 
larger than imports in May, 1926. Three 
times as much iridium has been brought 
in this year as last, total imports to the end 
of May amounting to 1,980 ounces, valued 
at $231,643, as compared to imports in the 
first five months of 1926 of 531 ounces, 
valued at $108,101. Imports of osmium and 
osmiridium during the five-month period 
have amounted to 2,728 ounces, valued at 
$144,171. Practically the same in quantity as 
last year’s imports during the same period of 
2,857 ounces, there has been a pronounced 
decline in value, the 1926 shipments having 
an aggregate value of $415,727. May im- 
ports of osmium and osmiridium amounted 
to 743 ounces, valued at $40,196, as compared 
with April shipments of 597 ounces, with a 
value of $33,385. 

Imports of palladium were slightly larger 
last month than in April, but were still very 
small. Shipments brought in during May 
amounted to 87 ounces, valued at $4,889, as 
compared to April imports of 51 ounces, 
valued at $3,449, and imports in May last 
year of 150 ounces, valued at $8,030. Im- 
ports to date this year amount to less than 25 
per cent. of imports in the first five months 
of last year, amounting to only 643 ounces, 
valued at $39,947, as compared to 2,630 
ounces, valued at $162,208. 

Import shipments of rhodium and ruth- 
enium were only 116 ounces last month, and 
had a value of $4,804, against April imports 
of 191 ounces, valued at $12,182, and imports 
in May, 1926, of 187 ounces, valued at $10,- 
513. ° Total shipments to the end of May 
amounted to 812 ounces, valued at $36,819, 
as compared to imports in the corresponding 
period of last year of 830 ounces, with a 
value of $55,762. 

The detailed report of imports of platinum 
and platinum metals in May and in the first 
five months of the current year, as com- 
pared to imports in the corresponding periods 
of 1926, is presented below: 


IMPORTS OF PLATINUM AND PLATINUM METALS IN MAY 


Five Months Ended 
“a 





May, 1927 May, 1926 May, 1927 May, 1926 
Value Value Value Value 
Platinum, troy ounces— 
Ores of platinum metals (platinum content) . vate... Seeman’ 18 7) ee $93,811 
Grains, nuggets, sponge or scrap.........+- 5,909 $547,238 4.592 4347069 $4.433.798 2,577°551 
Ingots, bars, sheets, plates, etc............- Kae  edactes 10,898 1,107,412 2,547,894 2,165,702 
Platinum metals and _ native combinations 
thereof— 
PRUMMNS - 54 OS iritdes hess eas ccgierosoens 269 29,867 71 14,741 231.643 108,101 
Osmium and osmiridium.................- 743 40,196 445 51,582 144,171 415,727 
PIRES CGR eee chai cunlec<onacdiowiewns 87 4,889 150 8,030 39,947 162,208 
Rhodium and ruthenium.................. 116 4,804 187 10,513 36,819 55,762 








of shipments last year. Shipments received 
during the month amounted to 5,909 troy 
ounces, valued at $547,238, as compared to 
imports in the previous month of 6,590 
ounces, valued at $647,647, and May, 1926, 
imports of 4,502 ounces, valued at $434,069. 
This year’s imports of grains, nuggets, 
sponge, etc., rapidly are eclipsing last year’s 
imports. Total shipments to the end of May 
were 70 per cent. larger than imports in the 


Albert Zurcher, ofthe firm of Zurcher & 
Eichenlaub, West End Jewelers, Ft. Madi- 
son, Ia., has sold his entire interests in the 
above firm of Zurcher & Eichenlaub to his 
partner, Wesley Sutter Eichenlaub. Mr. 
Eichenlaub will be responsible for all obli- 
gations of this business and is authorized to 
collect all claims and accounts. The busi- 
ness will continue under the name of W. S. 
Eichenlaub, West End Jeweler. 
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Florida Jewelers at Winter Haven 





Members of State Association Meet in “City of One Hundred 
Lakes” for Eighth Annual Conclave—Interesting Addresses 
by Regional Vice-President and Others—New Officers 
Elected and Banquet Enjoyed 


WINTER Haven, Fla., June 25.—Winter 
Haven “The City of 100 Lakes,” was the 
scene of this year’s convention of the 
Florida Retail Jewelers’ Association, which 
was held at the Haven Hotel, Wednesday, 
Thursday and Friday, the eighth for the 
Florida association. 

Acting President Alvin Magnon called the 
convention to order promptly at the ap- 
pointed hour and after singing one verse of 


. 





ae 
* 


; oe = 
A “ i . XE 

\ oF ‘i a 
Py i ' 


EARLE L. MIDDLETON, PRESIDENT ELECT 








“America,” Rev. Dr. T. B. Haynie of Win- 
ter Haven pronounced the invocation. 

Mayor Commissioner W. B. Craig gave 
the association the welcome for the city in 
a brief but hearty talk which was responded 
to by Vice-President Earle L. Middleton in 
like manner. 

After the appointment of various com- 
mittees to function during the convention, 
President Magnon made his address which 
had to bear on some of the needs of the 
trade. 

The reports of the Secretary, Harold 
Coles and of Treasurer L. C. Hull show 
the association to be in fairly good shape 
financially with a small balance in the 
treasury. 

The first matter on the afternoon pro- 
gram was the showing of an educational 
film of.ihe Gorham Co., “Fine Arts in 
Metal” at the Publix Theatre, following 
which the convention returned to the Haven 
Hotel where it listened to an address by 
Ralph Hudspeth, secretary of the Gaines- 
ville Chamber of Commerce. 

Earle L. Middleton was next on the pro- 
gram with a brief address “Sell more 
Quality and Less Guarantee,” which was 
followed by a general discussion by all 
present on this subject. It was the general 


opinion of all present that too much emphasis 
is placed on the word “guarantee” in all 
branches of the jewelry trade and that it leads 
to many misunderstandings which could be 
avoided by bringing out the qualities of 
jewelry merchandise in some other way. 

The first afternoon ended with all present 
going to Crystal Lake for a swim and a 
box lunch. 

The evening gathering was addressed by 
Doyle Carlton, Tampa, who, Dame Rumor 
has it, will be a nominee for State Gov- 
ernor this next election. This was an in- 
spiring talk on trade ethics and was very 
much enjoyed by all who were privileged 
to hear it. 

The first day closed with the Question 
Box which was one of those old time “a 
good time was had by all” affairs where 
some amusing as well as educational ques- 
tions were discussed. 

Thursday morning’s meeting opened with 
the reports of the several committees ap- 
pointed, following which “Big Bill” Frasier, 
Regional Vice-President for this section, 
made his annual address on several topics 
of trade interest, speaking at length on the 
benefits derived from the Harvard Research 
Bureau, the national advertising campaign 
to “show the public the way back to the 
jewelry store,” and the various forms of 
insurance of the Jewelers’ mutual insurance 
company. 
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year followed Mr. Therrell’s address and 
resulted as follows: Earle L. Middleton 
Miami, president; Stirling Smith, Jackson. 
¢ ville, first vice-president; Henry McLaulin 
Sanford, second vice-president: Harold 





L, TO R.: SECRETARY COLES, PAST PRESIDENT 
CORRELL AND TREASURER HULL 


Coles, Gainesville, secretary; Reed Tilly, 
Clearwater, treasurer. 

The directors are: Herman Poppendick, 
Miami; H. C. Payne, Bradenton; Nat Weil, 
Jacksonville; Frank Allen, Orlando; Mr. 
Harrell, Tallahassee. 

Delegates chosen to attend the A* N. R. 
J. A. convention in Milwaukee in September, 
are: Earle L. Middleton, Harold Coles and 
L. C. Hull. The alternate delegates are: 
F. G. B. Weihe, Ocala; Henry McLaulin, 
Sanford; Alvin Magnon, Tampa. 

Next year’s convention will be held at 
Jacksonville. 

Following the election the convention ad- 
journed to the shores of Lake Howard 
where the jewelers watched several out- 
board motorboat races for which the asso- 
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SOME OF 


Thursday afternoon’s session opened with 
an address by J. H. Therrell, Ocala, “The 
3usiness Outlook for 1927-28.” It is Mr. 
Therrell’s idea that Florida is a lot better 
off now than many other parts of the coun- 
try, citing among other things that the 
building permits for Florida for the month 
of April were equal to the combined per- 
mits of four other southern States. Mr. 
Therrell said that the way to tell when the 
next real estate boom was over was to 
watch the home folk and when they started 
buying it was all over. 

The election of officers for the coming 


THOSE WHO ATTENDED THE FLORIDA 


CONVENTION 


ciation offered prizes amounting to $50. The 
last of these .were held in the rain which 
was the only mar in an otherwise very fine 
program and much praise is due Messrs. 
McLaulin, Ince and Steinert for their efforts. 
The convention closed with a banquet and 
dance held in the Winter Haven Women’s 
Club Building on the shores of beautiful 
Lake Howard, where President Alvin Mag- 
non acted as toastmaster. Several special 
speeches were made and solos sung by not- 
ables in the group who were called upon by 
the toastmaster without warning. Nearly 100 
jewelers and guests were in attendance. 
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Fighting Fake Auctions 





Philadelphia Authorities and Better Busi- 
ness Bureau Taking Drastic Action 
Following Many Complaints 


PHILADELPHIA, Pa., July 2.—Under the 
entle but firm insistence of the police and 
the Better Business Bureau fake auction 
houses are steadily being forced out of busi- 
ness in this city and others are ‘watching 
their step” in a manner never seen before in 
all the years the evil has flourished here. 
Closing of the doors of two places are the 
latest victories. Both were among the most 
notorious violators of the city auction ordi- 
nance and the subject of hundreds of com- 
plaints. 

Although the city auction ordinance was 
adopted more than a year ago little attempt 
was made at enforcing it until the Better 
Business Bureau, of which Philip Kind of 
s, Kind & Sons, leading retail jewelers, is 
secretary, got after the fakers. Agents of 
the Bureau began a series of investigations 
which lasted for several months, it being 
decided to take no legal action until the evi- 
dence was complete and convincing. When 
enough had been gathered, the cases were 
called to the attention of Abner B. Okum, 
assistant director of public safety, and he 
acted promptly in co-operating to put the 
fakers out of business. The offenders were 
ordered before him for a hearing and the 
evidence was so overwhelming that neither 
attempted any defense, but submitted meekly 
when ordered by Director Okum to close 
up and get out of the city. How the fakers 
worked was told graphically at the hearing. 
Some instances were: A “ballyhoo” was 
first held on the sidewalk to attract passers- 
by. One auctioneer usually aroused interest 
by doing sleight-of-hand tricks with dollar 
bills. He gradually drew the crowd into 
the store when he stated that the sale was 
being conducted for “advertising purposes” 
and said that merchandise would be given 
away. Then began a systematic “build- 
up” by which the auctioneer induced cus- 
tomers to deposit small sums ranging from 
one cent to a dollar, stating that the deposit 
would be refunded with the merchandise. 
In this program he was aided by “cappers” 
who promptly responded to each of his re- 
quests. 

The articles were given to the customers 
making deposits and their money was also 
refunded. Gradually, larger deposits were 
obtained—sometimes on boxes, the contents 
of which were unknown. Then, when the 
victims had trustingly placed their money 
before the auctioneer, he suddenly closed 
the sale and gathered in the cash. The 
natural course was for victims to take the 
merchandise and the “cappers” stood ready 
to testify that a bona fide auction had been 
conducted. 

At another “store” more theatrical meth- 
ods were used. Auctioneers with a flair for 
Juggling silverware over the heads of their 
audience were employed with good effect. 
The auctioneer while performing this feat 
would announce his intention of distributing 
the silverware to the crowd. Aided by 
Cappers” in the rear of the crowd who 
Pushed forward and at the same time gave 
evidence of their desire to secure free mer- 
chandise, the audience was keyed up to the 
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proper pitch of expectancy and anticipation. 
However, the “juggling auctioneer” never 
failed to announce at this point that the un- 
ruliness of his audience (due to well di- 
rected efforts of the cappers in the rear) 
prevented him from distributing the free 
merchandise in this manner. Usually after 
an open consultation with his assistant the 
auctioneer would announce that a substitute 
plan for giving away merchandise would be 
attempted. 

Bids were started at a penny to select the 
“responsible parties” who would be the re- 
cipients of the well-timed generosity of the 
auctioneer. Those people who refused to 
have faith were at this point requested to 
leave the premises as it was explained that 
the auction was a private one. Bureau rep- 
resentatives observed the same cappers lead- 
ing their victims on and receiving free mer- 
chandise on 14 occasions during a period of 
13 days. Often large sets of china which 
were received for one cent were ordered to 
be shipped, although the cappers neglected 
to give their names or home addresses. On 
other occasions cappers tired out by the re- 
peated removal of merchandise from the 
store during the course of the day would 
conveniently leave their bundles on the 
counter when they walked out with the rest 
of the crowd at the close of the sale. 

Proof that prior to the enforcement of the 
ordinance the auction house district was in- 
fested by an unscrupulous clique of profes- 
sional tricksters was furnished by Neal E. 
Nyce, a victim, who detailed his experi- 
ences. He was coaxed into a now closed 
auction on the north side of Market St. 
and put up one cent for some cheap per- 
fume which was given him and his money 
refunded. Then he put up a dollar for a 
set of military brushes. His money was not 
returned. 

Bids were asked on two watches, and two 
men offered $20 each. Mr. Nyce was asked 
to bid $20, but replied that he did not want 
a watch. He was then asked which watch 
he liked best and, giving an answer, he was 
asked to show $20 if he had it. This he did. 
Five other men did the same. Then the 
auctioneer handed a watch to each person 
and gave each a chain and knife in addition, 
refunding $20 to the two bidders. He told 
Mr. Nyce and the five other men that he 
was conducting an auction sale and that they 
had received merchandise in return for their 
money. 

Mr. Nyce protested that he had made no 
bid, and wanted his money back. He was 
approached by another auctioneer who told 
him to go out quietly and return later for 
an “adjustment.” Once outside another 
member of the clique accosted him and 
took him across the street to a different 
auction store. After much argument he 
was refunded $15 in exchange for the watch, 
$5 being retained as a so-called “brokerage” 
charge. Mr. Nyce accepted the “adjust- 
ment” and was ushered out a back door into 
an alley with nothing to show for his $6 
hut a pair of brushes of a decidedly inferior 
auilitv. 

Another victim of the swindlers was Louis 
Demetre, an Italian who speaks very little 
English. He was induced to pay $40 for a 
ring believing all his money would be re- 
turned with the exception of one cent. Be- 
fore he left the place they had not only 
refused to return the $40, but had sold him 
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additional merchandise at exorbitant prices. 
Anticipating a protest, the auctioneers made 
him the beneficiary of a special “bargain” 
offer. They loaded him with an array of 
cheap but gaudy articles and further re- 
lieved him of $18. 


To Help Sales of Silver 


Sterling Silversmiths Guild Soon to Issue 
“Course in Selling” Based on Recent 
Survey of Dealers’ Methods 


The Sterling Silversmiths Guild of Amer- 
ica has completéd the field work of its in- 
vestigation of the current retail sales prac- 
tices in handling sterling silver. Those in 
charge are now in the initial stages of pre- 
paring the “Course in Selling Sterling 
Silver.” 

Three months of the most intensive trade 
research has been conducted. Experienced 
shoppers have visited the leading retail stores 
throughout the country to get the actual 
viewpoint and reception of a customer when 
he goes into a store to make a purchase. 
The manager and salesmen of representa- 
tive stores have been interviewed by a group 
of skilled investigators, their every day 
problems in merchandising discussed and 
the best methods of meeting these 
problems recorded. ‘This has been supple- 
mented by the experience and judgment of 
the manufacturers and their salesmen who 
have supplied all the information they have 
which would help retailers in selling sterling 
silver. 

As a result of this investigation the best 
methods cof merchandising have been accu- 
mulated and this valuable information will 
soon be available to all. 

Announcements will go to the trade cov- 
ering the complete contents of the course 
and explaining the plan of enrollment. Ail 
retailers should be on the lookout for these 
announcements and acts on them im- 
mediately. 

One of the leading executives of the in- 
dustry made the fcllowing comment on the 
work: 

“I consider this work a great contribution 
to the jewelry trade. 

“It is the result of an exhaustive endeavor 
to accumulate the best methods of mer- 
chandising sterling silver which the industry 
has developed. 

“For the first time to my knowledge, 
jewelers have the opportunity of studying 
the combined experience of the entire jewelry 
trade. They will undoubtedly be able to 
draft into their own business new ideas and 
outside points of view which will be of 
inestimable value. 

“I believe that as a result of this the 
average sales effectiveness of jewelry stores 
will be increased.” 














Isadore Egudin, 40 years of age, who has a 
jewelry store at 935 Asbury Ave., Ocean 
City, N. J., received internal injuries when 
his car which he was driving collided with a 
telephone pole at Somers Point recently. He 
was treated by a Somers Point doctor and 
sent home. A few minutes after he reached 
his store he was standing in the rear room 
and suddenly collapsed. A nearby resident 
heard his outcries and summoned a local doc- 
tor. He was removed to the Atlantic City 
Hospital. 
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Veteran Jeweler Honored 
St. Louis Jewelry Trade Congratulates Her- 
man Mauch, on 50th Anniversary of 
His Business Career 


St. Louis, Mo. July 1—The largest 
gathering of members of the local jewelry 
trade in some years was held Wednesday, 
June 29, when representatives of both retail 
and wholesale houses met at Bevo Mill, to 
tender a dinner to Herman Mauch, veteran 
member of the retail jewelry business of 
this city. 

The affair was arranged by his friends, 
as a testimonial of the esteem in which he 
is held by his business associates and to 
honor him for the work he has done in the 
past for the benefit of the trade. Always a 
“wheel horse” in the local jewelry trade, he 
has occupied the unique distinction of always 
being depended upon to give his time and 
money in promoting anything that was likely 
to be of value to the industry, whether it be 
city, state or national in scope. 

The occasion for the dinner was the cele- 
bration this past week, by him of his 50th 
anniversary in the local retail jewelry busi- 
ness as well as the 75th anniversary of the 
founding of his concern which was started 
by his father here in 1852. The first store 
was at Franklin Ave. and Morgan St., later 
being moved in 1860 to 3 Franklin Ave. and 
again to No. 507 where it was located for 
more than 30 years, until its removal about a 
month ago. The latter move caused by the 
widening of Franklin Ave. by the city, neces- 
sitated the wrecking of the building it had so 
long occupied. On the death of his father 
he conducted the business for his mother 
and in 1879 bought the business and has 
been head of it ever since. 

As stated above Mr. Mauch has always 
stood for the best interests of the trade with 
which he is associated and has always been 
a worker for the craft, many times being in- 
fluential in serving on legislative committees 
and successful in preventing the passage of 
inimical laws. His standing with his busi- 
ness associates is well attested by the fact 
that he has served as president of the Mis- 
souri Jewelers’ Association. In addition he 
was at one time president of the St. Louis 
Board of Education and has given freely of 
his time to both business and civic move- 
ments at all times. 

The dinner was a splendid outpouring of 
representative members of the local jewelry 
trade, in all its branches, and showed the 
esteem in which the honored guest is held 
by members of his craft. The dinner was 
especially notable as being the largest and 
best meeting held for some years here by 
the jewelers. 

Covers were laid for over 130 diners, in- 
cluding several ladies and practically every 
firm in the local trade was represented. Leo 
J. Vogt, president of the Hess & Culbertson 
Jewelry Co., served as toastmaster and in 
his opening remarks, briefly reviewed Mr. 
Mauch’s remarkable business career and paid 
tribute to him for his sterling worth and 
expressed the esteem in which he is held 
among his competitors. 

He then introduced Geo. Gambrill, presi- 
dent of the Eisenstadt Mfg. Co., who spoke 
for his branch of the industry paying tribute 
to the guest of the evening and in conclud- 


THE JEWELERS’ 


ing congratulating him on his long business 
life and wishing him continued success and 
prosperity for many years to come. He 
vouched for the high standing he had with 
the wholesale end of the business and stated 
that he was glad to be present and do his 
share in honoring him. 

The next speaker was George R. Stumpf, 
now a retired retail jeweler, but for many 
years connected with the local trade. He 
stated that he had known Mr. Mauch for 
more than 40 years and having served as 
secretary of the State association had 
worked with him on many occasions when 
it was necessary for the organization to fight 
for legislative action or for other matters 
of moment to the members. He _ con- 
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HERMAN MAUCH, HONORED BY ST. LOUIS 
JEWELERS 


gratulated him on his long service to the 
trade and expressed the hope that he would 
be spared many more years of activity. In 
conclusion in a happy speech he then pre- 
sented Mr. Mauch with a handsome gold 
watch, suitably inscribed, on behalf of his 
many friends in the trade. 

In accepting the gift, Mr. Mauch re- 
sponded feelingly and expressed his grati- 
tude, saying he hoped that he would be able 
to continue working with members of the 
trade for many years to come. Speaking in 
a reminiscent vein he mentioned some of the 
old pioneers in the local industry, most of 
them now gone to their reward, and refer- 
ring to various phases of legislative work in 
the past, he emphasized the value of or- 
ganization. He expressed the hope that 
members of the trade present would have 
more frequent gatherings in the future as a 
means of getting better acquainted and 
furthering the best interests of themselves 
financially and sociallv. 

Toastmaster Vogt, then read telegrams of 
regrets from W. G. Drosten, who was com- 
pelled to leave the city and L. G. Kurtzeborn, 
of Kennett, Mo., a former member of the 
local trade. The assembly was then enter- 
tained by well rendered political speech, de- 
livered by “Gov. Al Smith,” of New York, 
in which he outlined his platform for the 
coming presidential race and explained how 
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the jewelry trade of St. Louis might be 
benefited by his candidacy. 

The meeting by far was the largest and 
most enthusiastic held in the local trade’ fog 
a number of years and attested the regard in 
which the guest of honor is held by repre. 
sentative members of the trade. The affair 
was in charge of a committee headed by 
Oliver Selle, of the Selle Jewelry ¢ 


0., in 
the Arcade bldg. 








Plans Well Under Way for Annual 
Convention of Pennsylvania Retail 
Jewelers at Philadelphia, 
July 20 and 21 


PHILADELPHIA, July 2.—A call to all re 
tail jewelers of this State to attend the 
annual convention of the Pennsylvania Retail 
Jewelers’ Association here on July 20-21 has 
been issued by President Frank L. Davis of 
this city in letters sent to practically every 
jewelry merchant in Pennsylvania. The 
sessions will be held in the Benjamin 
Franklin Hotel. 

Since the announcement in THE JEWeEters’ 
CircuLar that one of the main discussions 
at the convention would be on whether to 
continue the annual gatherings or to adopt 
the plan of having the officers and executive 
committee handle all the problems of the 
organization without calling conventions, 
interest in the plan has become acute. 
Officials of two national jewelry organiza- 
tions have written to President Davis re- 
questing that the annual convention plan be 
not cast aside without full discussion at the 
coming gathering. Jewelers throughout the 
State also are being heard from, some for 
and others against the plan of abandoning 
the annual convention. The result is that 
the suggestion will be one of the moot 
issues at the session and also that it will 
result in a larger attendance of retailers at 
the gathering than has been the case at some 
recent conventions. 

Aside from the cenvention issue the session 
promises to be a most interesting one. It 
is planned to complete all the business of 
the convention at the business sessions to be 
held on Wednesday, July 20, devoting the 
following day wholly to entertainment. On 
Wednesday evening there will be a theatre 
party. On Thursday morning the retailers 
will be taken to Atlantic City in de luxe 
buses and spend the day at the shore, one 
of the features being a shore dinner. Surf 
bathing also is on the program and the re- 
turn trip to this city will be made by bus. 

President Davis and other officials of the 
association now are busy on the speaking 
program for the convention. 








Death of W. C. Strickland 


BIRMINGHAM, ALA., July 1.—William 
Conrad Strickland, 50 years old, a well 
known retail jeweler of Dothan and a promi- 
nent member of the Alabama Retail Jewel- 
ers’ Association, died at his home in Dothan 
after a prolonged illness. 

He is survived by his widow and one 
daughter, Mrs. Herbert Galloway, of Mont- 
gomery, Ala. 

The funeral services took place from the 
family residence and the burial was in the 
city cemetery. 
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Jury Again Disagrees 


No Verdict Rendered in Second Trial of 
Louisville Jeweler Charged With Be- 
ing Implicated in Robberies of 
Diamond Salesmen 





LouisvittE, Ky., June 30.—A juror who 
in the first trial of Fred E. Stevens, Jr., of 
the Dixie Jewelry Co., held that the hung 
jury was a “travesty on justice,” was speech- 
less, or rather his words would not make 
good printing, when announcement was made 
today that in the second trial, lasting more 
than a week, there was another hung jury, 
and that the jury had been dismissed. 

Stevens was one of seven or more men 
indicted in connection with the robbery of 
Herman Hamburger, New York diamond 
salesman, in Louisville, in the Spring of 
1925. One of the gang was convicted and 
is serving a term in the penitentiary. Two 
others are serving terms on other charges. 

The same men were indicted for the rob- 
bery of Samuel Newman, another New 
York diamond salesman, in Louisville, in 
January of this year. The thieves received 
$75,000 or more of diamonds in each rob- 
bery. 

In the Hamburger robbery the salesman 
was blackjacked almost directly in front of 
the Dixie Jewelry Co. as he left the estab- 
lishment. Newman was robbed about two 
blocks from the Dixie establishment shortly 
after he left it. 

The trial of the Hamburger case brought 
out State witnesses who charged that Ste- 
vens tipped off the band when the salesman 
came to the store, and it was alleged that 
Stevens later in the day joined the band and 
helped them divide the loot. 

At the trial Stevens had a number of em- 
ployes, alleged customers, etc., who as wit- 
nesses testified that Stevens was in the store 
all day and did not leave it at any time after 
the robbery. 


Samuel Newman testified that he was in 
Louisville at the time, called at the store 
and that Stevens was not present, and was 
located at his home, showing that he was 
not at the store all day as was alleged. 

Considerable time was taken up in the 
matter of bank deposits made by Stevens 
during May and June of 1926, following the 
Hamburger robbery. His average deposits 
prior to April, 1926, were $300 per month, 
but in May and June of that year he de- 
posited approximately $13,000. 

Stevens alleged that this money was won 
on race-horse bets, and gave the names of 
two men, now dead, as the men from whom 
the money was obtained. 

In rebuttal Fred Rubenstein, St. Louis 
diamond broker’s checks, payable to Stevens 
and deposited in local banks, were exhibited 
as representing the deposits, and identified 
by the receiving bank as the deposits, where- 
as Stevens had alleged that the deposits were 
of money secured from Herman Roth, local 
bookmaker, now dead. Stevens in answer 
Stated that when he received the checks he 
paid no attention to the signatures. - 

On the other hand, Rubenstein only pro- 
duced the checks and affidavits, after being 
Promised immunity from any charges of re- 
ceiving stolen merchandise, and charged that 


a them to Stevens personally in Louis- 
ville. 


THE 


JEWELERS’ CIRCULAR 


Stevens alleged that the checks were sent 
to him at the request of William Howerton, 
of St. Louis, and were in connection with 
race bets, and had nothing to do with dia- 
monds. Howerton, a diamond broker him- 
self, was alleged to also be dead. 

Depositions of Rubenstein indicated checks 
of $1,500 and $2,500 and $8,000 were wired 
to Stevens at the request of Howerton. 

Two members of the Louisville police 
force, working on the case the day of the 
robbery, testified that they were in the store 
shortly after noon, and that Stevens was not 
there between 12:45 and 1 o'clock, at a time 
when they had gone there to secure addi- 
tional information concerning the robbery. 

The jury apparently, or certain members 
of it, accepted the testimony of defense wit- 
nesses regarding Stevens’ not having left 
the store the day of the robbery, over that 
of reputable witnesses, and over that of 
members of the band, now State witnesses, 
who claim that Stevens engineered the deal, 
and aided in dividing the loot on the same 
day, bringing a pair of jewelers’ scales in 
weighing up the stones, 

They also disregarded the fact that the 
sudden increase in deposits’ by Stevens was 
proven to be money coming from diamond 
brokers, preferring to take the word of Ste- 
vens, to the effect that it was money bet 
with a dead gambler. Roth is dead and 
there is no way of corroborating whether 
he accepted the alleged race-horse bets or 
not. Howerton is also dead. 

In fact that case has looked putrid from 
the start. In the first trial the jury was 
10 to two for conviction, with but. one real 
holdout, as the other man would have come 
in for conviction. The second jury, with 
nothing like the personnel of the first, had 
the case for 13 hours before being dismissed. 
It was charged that one member of the sec- 
ond jury reported that the second jury was 
eight to four for acquittal. 

At any rate, there will have to be a third 
trial of the case, which has worn out wit- 
nesses. Before another trial can possibly 
come up, there will be a complete change on 
judges, prosecutors, etc., as all city and 
county elective officers have been ousted by 
a Court of Appeals’ decision, and are now 
being rapidly replaced, even to appointive 
positions, which will probably have a decided 
bearing on a third trial of the case. 








New Jersey Jewelers to Meet at As- 
bury Park, July 10, 11 and 12 


Newark, N. J., July 5.—The 18th annual 
convention of the New Jersey Retail Jewel- 
ers’ Association will open at Asbury Park 
Sunday, and will continue for two days. Of- 
ficers of the association expect a larger at- 
tendance than ever before, partly because 
of the changed convention date and partly 
because of a growing interest among jewel- 
ers generally in the association methods. 
The secretary, Richard P. Hartdegen, gave 
this opinion at his Broad St. store today: 

“It looks as though our convention would 
be better than ever. The program is big- 
ger; there are more speakers than we have 
ever had before; and manufacturing jewel- 
ers are taking a greater interest in our pro- 
ceedings. A number of them have made ad- 
vance reservations.” 

Among the speakers will be Herbert L. 
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Mosher, manager of the criminal depart- 
ment, Pinkerton Detective Agency; Bartley 
J. Doyle, who will talk on “The Jewelers’ 
Better Business Association Program” ; 
Frank Todd of Bridgeport, “Making Dead 
Windows Alive”; P. J. Coffey, president of 
the National Jewelers Board of Trade; and 
Conrad J. Brotherly, president of the Na- 
tional Retail Jewelers’ Association, who will 
tell “How to Make the Jewelry Business 
Profitable.” 

At the closing banquet Monday night, 
Judge Walter D. Van Riper, will give an 
address on “Responsibility of Business to 
the Public.” 

The jewelers are expected to meet at 2 
o’clock Sunday afternoon at the Berkeley- 
Carteret which will be convention head- 
quarters. Membership in the association is 
not necessary for attendance, according to 
advance announcements. 

At 5 o’clock Sunday afternoon the group 
will motor to Deal Inn for the traditional 
shore dinner. Mr. Hartdegen will be toast- 
master and the entertainment program will 
include the following artists: 

Torre and Biviano, accordion and violin 
radio players for WEAF; Miss Virginia 
Pearson, acrobatic contortions and eccentric 
classical dances; Miss Billy Stout, jazz 
singer and high-kicking dancer from the 
Winter Garden; Ed Mulkay, song leader 
and comedian; and Miss Marie Salsbury, 
soubrette, in popular songs with ukulele. 

The business sessions will be held in the 
Beach Solarium, just across the Boulevard 
from the Berkeley-Carteret. The conven- 
tion will be opened at 9:45 a.m., Monday, 
by President Jean R. Tack. It will conclude 
Monday night with the formal banquet and 
dance in the Mandarin Grill room of the 
hotel. Mayor C. E. F. Hetrick, who has 
addressed the jewelers for many years, will 
again extend the welcome of the city. 

The entertainers for Monday night are 
Miss Evelyn Laska, jazz singer and dancer; 
Miss Helen Brennan, “Blues singer” from 
the Keith and Loew circuit; Billy Dick, 
guitar artist who tells stories and sings 
songs; -Miss Chick Kennedy, eccentric 
comedienne from “Silver Slipper,” and Mr. 
Mulkay. 

Convention committees are: Arrange- 
ments—C. A. Lund, chairman; Mr. Tack, 
Mr. Hartdegen, Mr. Brotherly, A. J. 
Jaeckle, George J. Busch, Louis Haimann, 
and Philip de la Reussille. 

Entertainment and speakers — William 
Baird, Theodore R. Frost, George R. Win- 
ton. Nominating—L. J. Rad, George J. 
Busch and Charles A. Morawetz. Tickets— 
A. J. Jaeckle, 198 Ocean Ave., Jersey City; 
Year Book, Mr. Hartdegen; Badges and 
Registration—Mr. Frost. 

To advertise the convention Mr. Hartde- 
gen sent out a great many blotters with an 
amusing cartoon on the reverse side—a traf- 
fic policeman stationed at “Convention St. 
and Hustle Ave.,” with signals set at “Go.” 








Smiles 

An actor, appearing with a large diamond 
pin in his tie for the first time, was ques- 
tioned by his friends as to the source of 
this new asset. 

“You see,” said the actor, “A relative of 
mine died and left $1,000 for a stone. I 
executed the will, and this is the stone.” 
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Death of John F. Simpson 


Head of J. Simpson & Co., New York Pawn- 
brokers, Passes Away in the 
Metropolis 


John Frederick Simpson, head of the well 
known pawn brokerage firm of J. Simpson 
& Co., with stores at 225 Park Rew and 46th 
St. and Broadway, New York, died last 
Wednesday at the home of his daughters, at 
240 West End Ave. Funeral services were 
held last Friday evening at the Stephen Mer- 
ritt Funeral Parlors and the following morn- 
ing the remains were taken to the family plot 
in Hillside Cemetery, Peekskill, N. Y., 
where the body was interred. 

Mr. Simpson was the son of John Simp- 
son, who came to this country many years 
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ago and established the pawn brokerage 
business which is still operated under the 
style of J. Simpson & Co. He came of 
Episcopalian parents, his father being born 
in Farrnigdale, Eng. and his mother in Ver- 
mont. His mother was a Hazen, a de- 
scendant of one of those listed as coming 
over on the Mayflower. 

John Frederick Simpson was born on 
Rose St., New York, and was 75 years old. 
About 40 years ago, he was one of the best 
known bachelors in New York and for years, 
maintained a bachelor suite on top of the 
building at 225 Park Row, where he had a 
large art collection. In this collection was 
included a great number of well known 
paintings and an exceptionally fine group of 
scarf pins. Mr. Simpson was also a painter 
of considerable ability and a fisherman of 
repute. 

He passed the Winters in Florida and about 
30 years ago, he purchased an estate in 
Canada on which he spent over a million 
dollars. On his estate he has over 90 lakes. 
During the Summer he passed his time be- 
tween his Canadian estate and New York. 
His place in Canada is well stocked with fish 
and wild animals and it has become known 
as one of the finest hunting and fishing pre- 
serves in that part of the country. 

Mr. Simpson retired from active business 
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about 20 years ago but still retained his in- 
terest in the concern and made almost daily 
visits at his office.. 

Deceased is survived by two daughters, 
Alice and Percy Hazen Simpson. 








Small Jewelry Imports 





Customs Statistics for May Show Decline 
from Figures of Last Year 


WasHIncTon, D. C., June 29.—Importa- 
tions of jewelry remained steady in May, 
but were small in dollar volume, amounting 
to $57,786, as compared to $58,268 in the 
preceding month, and $73,077 in May, 1926. 
The decline in imports during April and 
May has brought the total to date this year 
down to two-thirds of imports during the 
corresponding period of last year. Imports 
during the five-month period ended May had 
an aggregate value of only $369,527, as 
compared to $550,910 last year. 

In strong contrast to the decrease in jew- 
elry imports is the expansion in imports of 
metal articles for personal use and adorn- 
ment. May imports of this variety of goods 
reached a value more than double that of 
the month’s jewelry shipments and totaled 
$140,779, as compared to $80,860 in May 
last year. Last month’s imports were con- 
siderably smaller, ‘however, than in April, 
when imports totaled $180,915. Imports to 
date this year are 66 per cent larger than in 
the first five months of last year. This 
year’s total to the end of May was $901,931, 
as compared to $540,091 last year. 

Imports of other manufactures of gold 
and silver declined last month. Shipments 
of lame and lahn, bullion, etc., had an aggre- 
gate value of $118,507, as compared to 
$176,553 in the preceding month, and $245,- 
577 in May last year. Imports of braids, 
fabrics and laces were very much larger, 
totaling $257,077, against $220,756 in April, 
and $178,476 a year ago. 

Imports of other gold and silver articles, 
including plated ware, remained steady, at 
$86,792, as compared to $86,031 the month 
previous, and $93,630 in May, 1926. 

Imports of gold and silver manufactures 
are generally smaller this year than last 
vear. The greatest decrease has been in 
lame and lahn, etc., imports to the end of 
May totaling only $691,566, against $1,187,- 
117 in the first five months of last year. 
Imports of gold and silver braids, fabrics, 
etc., had an aggregate value of $850,676, as 
compared to $932,441, in the five-month 
period of 1926, and imports of plated ware 
and other goods declined to $492,218 from 
$556,604. 

Imports of jewelry and gold and silver 
manufactures in May and in the last five 
months of this year, as compared to im- 
ports in the corresponding periods of 1926, 
are clearly and briefly summarized in the 
following table: 
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Retail Jewelers of Atlanta, Ga., Hold 
Monthly Meeting 


ATLANTA, Ga., June 30.—Members of the 
Atlanta Retail Jewelers’ Association varied 
the monotony of their regular monthly meet. 
ings by holding the first meeting of the 
Summer months at Cascade Terrace—one of 
the attractive country road-houses of At. 
lanta. 

The meeting, which was held on June 21 
was a most enjoyable one in many respects, 
Members having automobiles met at the 
Hotel Cecil, where the meetings are usually 
held, about 6 o’clock and picked up those 
who were not so fortunate. Then the motor- 
cade proceeded to Cascade Terrace, where 
there was a half-hour intermission before 
dinner, which helped members to recover 
from a hot and strenuous day in the city, 

At 7:30 o’clock an informal dinner was 
served, following the custom of the asso- 
ciation. This was a real old-fashioned 
Georgia dinner that was enjoyed by all, 
And after the dinner the meeting was held. 
There were no prearranged speeches, and 
no very set program, the meeting being in 
the nature of a get-together gathering and 
social hour at which business was a side 
line and pleasure the order of the day, 

Nat Ullman, president of the association, 
occupied the chair for the evening, and the 
meeting was a pleasant relaxation from the 
somewhat strenuous business meetings that 
the association has been holding during the 
Spring. 








Death of Samuel E. Levy 


PittspurcH, Pa., July 5—Samuel E. 
Levy, who for many years conducted a 
jewelry business at 418 Smithfield St., died 
here last week in his home at 5826 Nichol- 
son St., Squirrel Hill district. He was 67 
years old. 

He was born in Russia and came to this 
city many years ago, having been a resident 
of the United States since 1870 and a citi- 
zen of Pittsburgh since 1891. 

He was a Mason, a member of the In- 
dependent Order of Brith Shalom and other 
organizations and leaves his widow, three 
sons and three daughters, together with 
eight grandchildren. 








Regulated by Radio 


William A. Manson, assistant manager for 
C. O. Arnold, 13 E. Colorado St., Pasadena, 
Cal., has just exhibited a clock which is 
guaranteed to run for 10 years and which 
can be automatically regulated by means of 
a radio attachment. This clock, according 
to Mr. Manson, is fitted with a battery which 
generates slightly more power than is needed 
to run the clock. The surplus electricity is 
transmitted by means of a metal bar back 
to the battery, thus helping to recharge oF 
replenish it and keep the watch going. 


IMPORTS OF JEWELRY AND PLATED WARE MAY, 1927, AND MAY, 1926; AND FIRST 
FIVE MONTHS OF 1927 AND 1926 


Jewelry 


Metal articles for personal use and adornment....... 


Manufactures of gold and silver, N. E. S.— 


Lame and lahn, tinsel wire, bullion and threads... 
Peraeee: SAUrIeS, TRDOR, BC iio os cos. os 0a sscneeews 
All other, including plated articles............... 





ee ee ee ee 


Five Months Ended 


May, 1927 May, 1926 May, 1927 May, 1926 
ee 57,786 73,077 369,527 550,910 
IES 140,779 80,860 901,931 540,091 
th es 118,507 245,577 691,566 1,187,117 
ee 257,077. 178,476 850,676 932,441 
ore 86,792 93,630 492,218 556,604 





p27 


old 


bf the 
aried 
meet- 
f the 
bne of 
t At- 


ne 2], 
pects, 
it the 
Sually 
those 
notor- 
where 
re fore 
cover 
ty. 
" Was 
asso- 
ioned 
r all. 
held. 
and 
ng in 
r and 
side 


ation, 
1 the 
1 the 
that 
x the 


ed a 

died 
chol- 
is 67 


this 
ident 
citi- 


- In- 
ther 
three 
with 


for 
lena, 
h is 
hich 
s of 
ding 
hich 
ded 
y is 
ack 
OF 








July 6, 1927 





THE JEWELERS’ CIRCULAR 


Object to Radio Advertising Methods 





Philadelphia Jewelers Protest Against Broadcasting by Concern 
That Offers Public Silverware at 30 to 40 Per Cent 
Below Regular Prices 


PHILADELPHIA, Pa. June 29. — Many 
Philadelphia retail jewelers are rejoicihg 
over the disappearance of “radio competi- 
tion,” which at one time recently caused 
them considerable worry. They have faced 
many other kinds of competition both in and 
out of the business, but this was the first 
time the radio has been employed to take 
away trade from them. 

About two weeks ago announcement was 
broadcast from a station here to all intend- 
ing purchasers of jewelry, especially house- 
hold silverware that by making their pur- 
chases through a certain firm with offices in 
a downtown building they could save any- 
where from 30 to 40 per cent in the price. It 
was announced that later the firm intended 
to go into diamonds and other jewelry, but 
that for the present it would confine its 
operations to silverware. 

An elaborate system for the purchaser was 
laid out in the plan as outlined over the 
radio. The persons who wished to purchase 
silverware at a low price were advised to 
visit one or more retail jewelry stores, pick 
out the kind of goods they wanted, obtain 
all information as to prices, etc., and then 
report to the “radio jewelers.” 

Under the scheme, the “radio jewelers” 
then supplied the customer with the goods 
desired, the quality supposedly being the 
same as those he had looked over in a legiti- 
mate jewelry store, while the price, he was 
assured, was from 30 to 40 per cent cheaper 
To those customers who wanted to know 
how this could be done, plausible explana- 
tions about the firm having connections with 
large wholesale or manufacturing establish- 
ments were made and in most cases believed. 
Just how much business was done by the 
firm has not been established as yet, but those 
who investigated it say a considerable 
amount was being done following the radio 
sales talks which reached a large audience 
every week night. 

So much talk was caused by the radio 
appeals that the matter came to the attention 
of a number of jewelers and when prospec- 
tive customers began to question them closely 
about the quality and price of silverware, 
but without purchasing, their suspicions were 
aroused and several began an investigation 
which ended in some of the retailers bringing 
the matter to the attention of the Better 
Business Bureau. That body began to in- 
vestigate the activities of the concern, but 
before it had gone very far, it was an- 
nounced that the radio selling talks had been 
discontinued. The reason assigned for this 
was that the fee charged by the radio sta- 
tion was too high. Whether it will be re- 
sumed is uncertain, but if it is a closer in- 
vestigation of the ways and means by which 
the concern can sell silverware at prices so 
far below those charged by local retailers 
Is Promised. 

Some retailers here believe the firm is 
merely the “cover” for some wholesale 
house or silverware concern which is taking 
this method of selling its goods, but inquiries 


here have failed to connect any house with 
the scheme. Meantime retailers are watch- 
ing for a recurrence of the radio talks. If 
they are resumed the matter will be taken 
up by the Pennsylvania Retail Jewelers’ 
Association, and, if necessary, brought to the 
attention of the national association and 
other jewelry bodies. 








Rules for Advertising 





Philadelphia Better Business Bureau Makes 
Suggestions as to Proper Terms to be 
Used in Describing Jewelry Lines 


PHILADELPHIA, Pa., July 5.—Retail jewel- 
ers in this city have received from the Bet- 
ter Business Bureau a neat folder contain- 
ing under the head of “Jewelry Terms, 
Standards of Accurate Description,” guides 
for accuracy in jewelry advertising in the 
daily newspapers that will aid in the jeweler 
obtaining the good will of the customer by 
a correct description and value of the goods. 
The Bureau also points out it will minimize 
complaints of customers that they have been 
misled on quality and other things by the 
advertisements. Under the head of general 
rules are: 

Cuts.—When enlarged cuts of jewelry 
containing precious stones are shown, the 
stone should not be enlarged out of propor- 
tion with the remainder of the advertise- 
ment. If stones are enlarged it should be 
stated that, “cut shows enlarged stone W.” 

Extravagant statements such as “Phila- 
delphia’s greatest values,’ “Finest jewelry 
obtainable,” “Largest importers,” etc., are 
condemned. 

The phrases, “Bought directly from manu- 
facturer” or “We import our own dia- 
monds,” are condemned as misleading. 

Houses selling on the time plan are urged 
not to use the phrases: “Make your own 
terms” or “Pay as you like,” and expres- 
sions such as, “Terms to approved credit,” 
are suggested as preferable. Advertisers are 
warned not to use the word “free” carelessly 
unless there is no obligation to purchase 
additional merchandise or the article actually 
is given away. 

On silver the bulletin urges that the term 
“sterling silver” should be used only to de- 
scribe articles of solid silver assaying 
925/1,000 pure silver. The terms, “silver” 
and “silverware” should never be used ex- 
cept in describing solid silver. Use of the 
word “tableware” is suggested instead. If 
the article is plated the word “plated” 
should be added after silver. In describing 
copies or reproductions of Dutch silver, it 
is urged they be offered as “silver-plated 
ware in Dutch design.” Care is suggested 
against using the term “Sheffield Silver” or 
“Sheffield Plate,” as these articles can be 
made only in Sheffield, England. Coined 
words as, “German silver,” “nickel silver,” 
“silvore,” “silverine,” and “Liberty silver,” 
are forbidden. 
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Gold plate should never be described as 
gold-filled and when advertising gold the 
karat content should be stipulated. 

There are warnings against misstating 
imitation or synthetic stones and against 
applying the term “perfect” to diamonds 
unless they actually are such. Misuse of 
the term “blue white” in describing dia- 
monds also brings a warning. Inaccuracy 
in advertising pearls as such when they are 
manufactured products is rebuked. 

Care is urged in advertising clocks and 
watches. Cases should be advertised as 
“gold” or “gold filled.” Care is urged in 
stating the number of jewels and in adver- 
tising a watch as “full-jeweled” when it 
contains fewer than 15 jewels. Jewelers are 
asked to be careful in stating that a watch 
is adjusted when it does not have a tem- 
perature adjustment. 








Horace M. Peck Appointed Perma- 
nent Receiver of Bilgor Co., - 


Providence, R. I. 


ProvipeNce, R. I., July 2—Horace M. 
Peck, manager of the Manufacturing 
Jewelers’ Board of Trade, was on Wednes- 
day appointed permanent receiver of the 
Bilgor Co., manufacturing jewelers, 185 
Eddy St., this city, under a decree entered 
in Superior Court by Presiding Justice 
Willard B. Tanner. The receiver’s bond 
was fixed at the same as when he was ap- 
pointed temporary receiver some two weeks 
ago, of $15,000. 

According to the petition, G. Leon Silver- 
man, the petitioner, and David Bilgor 
entered into an agreement Jan. 25, 1924, to 
form a co-partnership to be known as the 
Bilgor Co., and agreed to continue the co- 
partnership until Feb..1, 1926. The petition 
sets forth that the parties want a dissolution 
of the co-partnership but are unable to 
agree as to the details and sale of assets. 

Claims totaling $29,000 are shown against 
the concern. Wnder the decree of the court 
the receiver is authorized to continue the 
business and to sell the assets either at publie¢ 
auction or private sale, and if at private sale 
for not less than 75 per cent of the in- 
ventoried valuation. 








A request has been made to the police of 
Wilmington, Del., by three local jewelers 
to assist them in locating a former jewelry 
clerk who is said to have disappeared with 
diamond rings valued at $985 anc& $110 in 
cash. The complaint was made by Henry 
Harris, pawnbroker and jeweler of 126 Mar- 
ket St., who said that the man had been 
employed by him as a clerk but disappeared 
recently. He had gone out for lunch at 
11 o’clock one morning recently and failed to 
return. He immediately started an investi- 
gation and discovered that $110 was missing 
from the cash register and a diamond ring 
valued at $42 was missing from the win- 
dow. Still later he said, he discovered that 
the clerk had gotten a diamond ring from 
H. Lash of 300% Market St. valued at 
$200 and another from Louis Davis, 10th 
and Market Sts., valued at $380. In both 
cases, it is said, the clerk had informed the 
jewelers that he had customers that wished 
to purchase the rings and they had been 
given him on memorandum to be sold. 
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Pienic of Golden Roosters 





Members of Chicago’s Association of Fun Makers Hold Enjoy- 
able Day at Morton Grove—Allen Pinero Declared 
Champion Athlete 


Cuicaco, JuNE 30.—As a result of the 
several events at the picnic of the, Golden 
Roosters held at Morton Grove yesterday 
Allen Pinero was declared the champion 
athlete of the organization. More. than 40 
members participated in the athletic events 
and other features arranged by the entertain- 
ment committee. 

The day was ideal and not even the heat 
of the “hottest day of the year” interfered 
with the enthusiasm with which the mem- 
bers entered into the frolics of the day. 

Cars began to arrive on the picnic ground 
about 10 o’clock and by noon more than 
40 members were present and the events of 
the day were well started. 

First on the program was the elimination 
games in horseshoes. A few other games 
and a practice baseball game concluded the 
morning program and a hungry bunch gath- 
ered around the tables where was spread a 
most tempting lunch consisting of both sub- 
siantials and dainties. After a little rest 
the boys were called to the ball field where 
teams selected by Frank Moran and Fred 
Whitney contested for honors in that event. 
The battery for Whitney’s team, Gordon 
Petersen and S. C. Lund proved too tight 
for the opposing team and in succession the 
Whitney crowd “knocked out” the. follow- 
ing pitchers on the opposing team, Frank 
Moran, Howard Seebeck, and Tom Mc- 
Mahon. Art Oppenheim finally came to the 
mound and successfully held the heavy hit- 
ters of Whitney’s team. The final score 
was 10 to 4. 

At 6 o'clock it was declared a day and 
again they gathered around the tables to 
finish the contents of the food boxes. At 
the conclusion of this Chanticleer A. C. 
Becker and Harry Bromley, chairman of the 
committee, announced the winners and dis- 
tributed the prizes that had been donated 
for the occasion. 

The first prize, the championship award, 
a wrist watch, was given to Allen. Pinero 
who scored more points during the day than 
any other individual. 

In the horseshoe event first prizes weht 
to Fred Whitney and Fred Emerson; second 
award went to J. D. Hilfer and S. C. Lund. 

For ability to throw -a football—the for- 
ward pass, Howard Seebeck won first and 
A. C. Becker second. 

The Ring Toss prize was awarded to 
Tom Noonan, the only contestant who suc- 
ceeded in putting the ring over the peg. 

When it comes to tossing the medicine 
ball, honors go first to Wm. Penfold and 
second to Otto Heckman. 

Connie Hough withstood the corn-cutter 
longer than anyone else and received first 
prize while Arthur Pisahl was a close sec- 
ond. 

In the shot put event Allen Pinero won 
first and Lorin Lossau second. 

There were several ties in the dart throw- 
ing event with the final result of awarding 


first honor to R. S. Hulbert and second to 
Claud Wheeler. 

A. C. Becker was awarded the prize in 
the reach and stretch event. 

Ball in the bucket proved too much for 
all except Gus Weinfeld who returned from 
a tour of Europe just in time to attend the 
picnic. He landed 3 out of 3 chances. 

Other events and winners were: Pushup, 
Tom McMahon; Golf Pitch, Victor Hume; 
Long Drive, George Fleming; Sack Race, 
Walter Ferretti, and last but not least came 
the winner of the fat man’s race, Harry 
Bromley. 

This was one of the most successful out- 
ings ever held by the Golden Roosters and 
the attendance was the largest. When the 
day was formally closed many were reluc- 
tant to leave the cool shade of the play 
ground and paired off for bridge. 

The next gathering of the Golden Roos- 
ters will be in October when the final 1927 
frolic will be held at the barnyard in the 
Palmer House. 








Last Honors Paid 


J. K. Roumain, Baton Rouge, La., Jeweler 
Passes On in New Orleans Hospital 
and Funeral Is Held from His 
Late Home 


Baton Rouce, La., June 29.—The funeral 
of J. K. Roumain, for many years a 
prominent jeweler and business man here, 
who passed away June 7 at the Baptist 
hospital in New Orleans, was held from the 
Roumain home, 201 St. Charles St., with 
interment in the Roselawn Cemetery. The 
services at the house were conducted by Dr. 
H. H. Thompson, pastor of the First Pres- 
byterian Church, of which Mr. Roumain was 
a member, and the solemn ritual of the 
Masonic order, of which Mr. Roumain was 
also a member, was conducted at the grave 
by local Masons. Four o’clock was set as 
the hour of the funeral. 

Mr. Roumain had been in failing health 
for some months, but under the excellent 
care accorded his condition had apparently 
improved. He was in good spirits when he 
left with Mrs. Roumain last Wednesday for 
New Orleans, for additional treatment. 
However, he suffered a turn for the worse 
and the end came, physicians ascribing heart 
trouble as the immediate cause of his death. 
Mrs. Roumain, who has attended him care- 
fully, was with him at the end. 

Mr. Roumain had lived in Baton Rouge 
many years, coming to‘this country in his 
boyhood from Bierut, Syria, where he was 
born in 1870. He became one of the leading 
jewelers of this city, the business which he 
established here in 1886 increasing sub- 
stantially, through his energy and executive 
ability, with the growth of the city. Mr. 
Roumain was the owner of the Roumain 
building, which he erected some years ago, 
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and which at that time was the nearest 
approach to a “skyscraper” structure in 
Baton Rouge. He had various other bysgj. 
ness interests, and he was regarded as highly 
successful. He was kindly and affable, and 
he enjoyed the liking and esteem of many 
friends. 

He is survived by his widow, who was 
formerly Miss Annie Underwood, of Jack- 
son, La., and by one daughter, Mrs. Thomas 
Meody. 








Beware of This Man 


Check Swindler Operating in Trade Claims 
Two Victims 





A check swindler has been operating in 
the trade during the past week and as far 
as can be learned, has claimed at least two 
victims and gotten away with jewelry 
worth about $700. The man is described 
as of American nationality and is believed 
to be between 32 and 40 years old. He 
stands about five feet five inches tall and 
his weight is estimated at anywhere from 
145 to 160 pounds. He is of stocky build, 
clean shaven, has a long, thin face, and 
dresses neatly. This man worked this scheme 
successfully on two jewelers and tried it on 
a third, but without results. 

In Scranton, Pa., he called on H. W. 
Yaseen, at 433 Lackawanna Ave., where he 
selected an assortment of jewelry valued in 
all at about $425. After making his selec- 
tion, which was in the morning, he left the 
store and told the jeweler he would return. 
About 3:45 p. m., after all the local banks 
were closed, this man again appeared and 
asked the jeweler for a blank check saying 
he had his account with the First National 
Bank in Scranton. He was given a check 
which he dated June 25 and made it payable 
to H. W. Yaseen, drawn on the First Na- 
tional Bank of Scranton, and signed the 
name of “Richard P. Hamilton.” The 
jeweler was dubious about accepting the 
check, but the man assured Mr. Yaseen that 
he was listed in the city directory and tele- 
phone book. Checking this up, the jeweler 
found that there was a Richard P. Hamilton 
listed and as the man was wearing a Ma- 
sonic emblem the jeweler finally decided to 
take the check, 

On Monday morning, June 27, when the 
check was taken to the First National 
3ank for deposit, the jeweler was ad- 
vised that the signature on this check and 
the one on file for Richard P. Hamilton 
did not correspond. Mr. Yaseen then com- 
municated with the Mr. Hamilton listed in 
the telephone book and then discovered that 
he had been swindled. Mr. Hamilton in no 
way answered the description of the man 
who visited the jeweler and has no idea who 
might be using his name. 

The day before this occurrence, it was 
learned that a man entered the store of 
H. W. Sweet, 93 Court St., Binghamton, 
N. Y., and selected a diamond valued at 
$215. He returned later in the day and told 
the jeweler he would take this stone and 
then asked for a check. The man wrote 
out a check drawn on the Citizens’ Bank 
of Binghamton, for $215, signing the name 
of “J. F. Thompson.” The jeweler, how- 
ever, refused to let the man have the dia- 
mond which had been mounted in a ring 
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until he had deposited the check. The man 
said he would return the following day, but 
needless to say he never came back for the 
jewelry. 

a i same city and on the same day, 
this same swindler met with better success 
at the store of Arthur M. Leonard, 72 
Court St., where he passed a bogus check 
for $280. He used exactly the same pro- 
cedure as in the other two cases and se- 
lected a watch, chain and Masonic emblem. 
He then gave the jeweler a check on the 
People’s Savings Bank of Binghamton for 
$280 and signed the name of “C. F. Ander- 
son.” The jeweler accepted the check and 
gave the man the jewelry, but later the 
check was returned as worthless. 

It is apparent that the man who operated 
in Binghamton is the same one who ap- 
peared in Scranton and will undoubtedly 
attempt his swindles on other jewelers. For 
this reason, the trade is notified to be on the 
lookout and before accepting a check from 
a stranger should positively establish his 


identity. 








Hold-Up Man Caught 


Bandit Attempts to Rob Los 
Jeweler but Lands in Jail 


Los ANGELES, Cal., June 30.—Thefts of 
jewelry, which have been frequent of late, 
may now be curbed because of the novel 
capture of a bandit and holdup thief who 
was caught with the goods by “Joe” Margo- 
lis, Los Angeles jeweler, of 6025 Hollywood 
Blvd. While “Joe” did not actually make 
the capture his presence of mind or common 
sense prompted him to give the alarm in 
such manner that several of the leading 
business men of Hollywood joined the chase 
when the thief ran down the street and they 
captured the man and turned him over to 
the police who took his spoils and landed 
him in jail. 

While arranging the goods soon after 
opening his store on Friday morning 
Margolis turned to face a bandit, masked 
and holding a gun. The weapon was pointed 
directly at Margolis, who was told to deliver 
his valuables. The thief then prepared to 
rake in as many jewels and watches and 
silverware as he could force into a sack. 
“Joe” watched the proceedings. Then in an 
unguarded moment he started to cry lustily 
“thief, thief.” The man became frightened 
and “Joe” ducked behind the counter to avoid 
a possible shot. The thief dashed out the 
front door with his stolen goods. 

Hearing the alarm, C. H. Silva, of 6063 
Hollywood Blvd.; C. A. Price, 1645 Chero- 
kee Ave., and W. A. Maas, 1771 Cahuenga 
Ave., gave chase and overpowered the man. 
The daylight bandit, it was found, has a 
record as one of the most daring fellows 
who has operated in this city for some time. 
He is accused of a number of daylight jobs 
and he had much loot in his possession. 
Officers Lilienthal and Kelly took the man 
in charge and lodged him at Central 
police station. They state that the thief 
has a record in New York and other cities 
of the east and that his capture is one of 
the most important of the year. It is be- 
lieved this will have a wholesome effect on 
the thieves who have been looting or trying 
to loot eur jewelry establishments. 
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Killed in Auto Crash 


Samuel Klein, Milwaukee and Chicago 
Jeweler, and His Father Victims of 
Race Against Time 





MILWAUKEE, Wis., July 1—Samuel Klein, 
who operates retail jewelry stores in both 
Chicago and Milwaukee, was killed, and his 
father, Morris Klein, seriously injured when 
the auto in which they were attempting to 
clip seven hours from train time between 
Chicago and Los Angeles crashed into a 
concrete culvert ten miles east of Council 
Grove, Kansas, on the Santa Fe trail. 

The Kleins left Chicago at 3 o’clock June 
28, planning to cover half the 2,440 mile 
route at a speed of 60 miles an hour, and 
reach the Pacific Coast city in time for 
breakfast June 30. 

Samuel Klein was president of Klein & 
Co., 118 Wisconsin Ave. Although a man 
of large business interests, driving an auto- 
mobile, was his hobby and he had a wide 
acquaintance among sportsmen and motor 
car dealers and manufacturers. He sought 
to break the record between Chicago and 
Milwaukee three times. On his last attempt 
he succeeded, his time from downtown to 
downtown being 104 minutes. Another time 
he drove from Chicago’s city limits to Mil- 
waukee’s limits, 80 miles, in 84 minutes. 

Mr. Klein is survived by his widow, 
Estelle and two boys, Bernard and Stanley. 





Cuicaco, July 1—In an attempt to make 
a cross country record in an automobile the 
life of Samuel Klein, a well known retail 
jeweler of this city, and that of his father, 
Morris Klein, formerly in the jewelry busi- 
ness in this city, were sacrificed. The 
Kleins, who have made several records on 
this trip, had attempted this time to, cover 
the 2,440-mile route in approximately 56 
hours, beating the time of the fastest over- 
land train running between Chicago and Los 
Angeles. The trip contemplated an average 
speed of 60 miles an hour and all went well 
until they reached Kansas when they found 
themselves slightly ahead of their schedule 
and attempted to clip a few hours off of 
the schedule. 

Nothing definite is known of the accident 
but their car and the two men were found 
by a farmer about ten miles east of Council 
Grove, Kansas, and it is presumed that they 
crashed into a concrete culvert at that point. 
When found Samuel Klein was dead and 
Morris Kiein was seriously injured and died 
the following morning. 

The Kleins were going to California to 
meet the wife and two children of Sam 
Klein and his mother, the wife of Morris 
Klein. 

The elder, Morris, was born in Hungary, 
55 years ago, and came to Chicago as a lad 
of 10. The son, Samuel, was born in Chi- 
cago 29 years ago and has been in the 
jewelry business here about 16 years. Six 
years ago he organized the firm of Klein 
& Co., installment jewelers, with head- 
quarters at 173 W. Madison St. In that 
time he has established three stores in this 
city, one in Des Moines and two in Mil- 
waukee, all of which have been very success- 
ful and he was the president and directing 
spirit of the business at the time of his death. 
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The survivors are Mrs. Rose Klein, wife 
of Morris, a daughter, Mrs. Samuel Green- 
field, Mrs. Estelle Mayer Klein, wife of 
Samuel Klein, and two sons, Bernard and 
Stanley. 

No funeral arrangements have been made 
at this time. The family accompanied by 
the remains, are expected to arrive in 
Chicago some time tonight, after which 
arrangements for funeral and interment will 
be made. 


Death of J. M. Henwood 


Veteran Binghamton, N. Y., Jeweler Passes 
on at the Age of Seventy-six Years 

BINGHAMTON, N. Y., July 2.—Jacob M. 
Henwood, a leading jeweler and resident of 
this city, died last evening at the age of 76. 
Death came after a long illness of heart and 
other diseases. 

Mr. Henwood had been in business here 
for 50 years and in his earlier days was 
well known as a baseball player. He was 
born in 1851 at Baltimore, Md., and served 
as a drummer boy for recruiting officers 
during the Civil War. He moved to Bing- 
hamton with his family when he was 14 
years of age. 

After various employments he entered the 
employ of E. N. Sanford, jeweler, and pur- 
chased the business in 1876 from O. B. 
Marsh, who had become the proprietor, and 
the name became J. M. Henwood & Co., 
at 56 Court St. In 1904 he moved the busi- 
ness to the Binghamton Press building, and 
in 1920 it became J. M. Henwood & Son, 
with Richard L. Henwood as member. 

Mr. Henwood was a member of the fire 
commission in 1901 and in 1910 became the 
sole commissioner. Corporation Counsel 
John J. Irving, speaking of him said: “Jacob 
M. Henwood was one of the finest public- 
spirited men this city ever had—a man of 
absolute honor and reliability. We have 
suffered the loss of a great citizen.” 

Besides his widow and son he is survived 
by a daughter, Mrs. William A. Ogden. 

















Business Troubles 


The Shop of Quality, Thomasville, N. C., 
is offering creditors 10 cents on the dollar. 

An involuntary petition in bankruptcy has 
been filed against Gregory Del Duce, 
Niagara Falls, N. Y. 

Simon Simmons, Los Angeles, Cal., is 
offering creditors 20 per cent. The indebted- 
ness amounts to about $4,000. 

Charles W. Pierson, Chicago, has filed a 
voluntary petition in bankruptcy. The assets 
amount to $1,308 and the liabilities $4,032. 











Jewelry which the police say is worth 
approximately $1,000 was stolen one night 
recently from the store of Harry D. Pazol, 
Muncie, Ind. Burglars climbed a telephone 
pole in the alley, drew a ladder to the roof 
and entered the store through the window 
after sawing the iron bars protecting the 
window. A small opening between the bars 
indicated that a boy may have been used to 
get the goods. The loot consisted of watches 
and diamonds from the show windows. The 
safe in which valuables were stored was 
tampered with but was not opened. 
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New England Jewelers Play Golf 


Members and Guests of Association Meet at Shenecossett Country Club on June 27 and 28 for 
the Fourth Time—Prizes Awarded at Banquet on Tuesday Evening 


New Lonpon, Conn., July 2.—For the 
fifth time in its 12 years existence, members 
of the New England Jewelers’ Golf Asso- 
ciation assembled the early part of this week 


at New London to hold the 1927 tourna- 


ment over the famous course of the Shene- 


cossett Country Club. This makes the fourth 
successive annual tournament that this as- 
sociation has held at the local grounds, but 
so satisfactory is it in every respect that the 
members, at the business meeting held Mon- 
day night at the Griswold Hotel at Eastern 
Point, voted to add another to the list by 
returning here next year. 

Edward E. Franks of Worcester was the 
winner of the first prize in the first divi- 
sion and became the holder of the Dominick 
& Haff championship cup for the coming 
year. Thomas Nally of Springfield was 
awarded first prize for the best gross in the 
qualifying round and C. Sidney Cook, Jr. of 
Boston took the prize for the best 18-hole 
net and a leg on the Bartley J. Doyle cup. 

The vanguard began to arrive during 
Sunday, coming by automobiles, and by eve- 
ning such a number had registered that 
jewelers were much in evidence about the 
hotel, and during the evening a “singing 
fest” was held in which all participated. 
There was a constant interchange of visits 
among the rooms and general good fellow- 
ship prevailed. Monday morning brought a 
material increase to the number who were 
in attendance. As several of the members 
were accompanied by their wives, the com- 
mittee was on hand to furnish entertainment 
for the ladies all of whom voted the affair 
an exceedingly enjoyable one and promised 
to come again. 

The exodus to the golf course of the 
Shenecossett Country Club began early 
Monday and in the meanwhile, the tourna- 
ment committee had been busily engaged in 
arranging the lists of entrants for the pre- 
liminaries, and the first of the contestants 
teed off promptly as per schedule, the quali- 
fying round for classification occupying 
Monday forenoon. Immediately after 
luncheon the matches in the several divisions 
started and by the elimination process the 
tourney advanced into the semi-finals for 
Tuesday morning and the finals in the after- 
noon. Monday night the annual business 
meeting was held and on Tuesday night, the 
banquet and distribution of prizes. 

At the business meeting President Holli- 
ster extended a formal greeting, expressing 
himself as being exceedingly happy at seeing 
so large an attendance and complimented the 
committee in charge for the pleasant ar- 
rangements they had made and the excel- 
lence of the program. At this meeting it 
was unanimously voted by acclamation that 
F. R. Hollister of Boston serve as president 
for another year, together with Carl F. 
Lawton of Boston as vice president and Ar- 
thur M. Kohn of Hartford as secretary. 

It was voted that the 1928 annual tourna- 
ment of the association be held at the Shene- 





cossett Country Club and that the head- 


quarters be established at The Griswold. 

T. R. Shehan of Boston, C. Edward Cot- 
ter of Lowell and Benjamin Wyman of 
Boston were appointed a committee to sug- 
gest a suitable slogan for the association, 
following an animated discussion as _ to 
methods of stimulating increased interest 
among the jewelers of New England who 
are not yet affliated with the golf move- 
ment. 

It was announced that a suitable silver 
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loving cup to be competed for at the annual 
tournaments, to be won three times by the 
same individual before becoming his perma- 
nent property, the executive committee to 
decide in which class it is to be awarded, 
had been offered by V. S. Mulford, of New 
York, publisher of THE JEWELERS’ CIRCU- 
LAR. This announcement was received by 
prolonged applause and the offer was unani- 
mously accepted and this cup will be one 
of the principal trophies awarded at next 
June’s tourney. 

Announcement was made that Dr. J. M. 
Parker, of Hartford, one of the guests of 
the association had not only placed himself 
within the covetous ranks of the “Hole in 
One” class, but he had thereby also added 
to the prestige of the association by his 
achievement. It was voted that a record of 
this feat be officially recognized by being 
duly entered in the minutes of the session. 
Dr. Parker was congratulated upon his per- 


’ formance and the incident was made the oc- 


casion of an exchange of numerous pleasant- 
ries. 

H. R. Benedict, of New York city, be- 
came especially enthusiastic over the occur- 
rence and agreed to give a silver cup to the 
next player—member or guest—who made a 
hole in one at any of the association’s tour- 


naments. But when he was asked if he 
meant that Dr. Parker should be the first 
recipient, Mr. Benedict, with true naive 
Scottish frugality, replied: “Oh, no! A 
hole in one isn’t likely to happen again in 50 
years,” which evoked general laughter. His 
offer to present the cup, however, was unani- 
mously accepted. 

J. Parker Ford of Providence, offered a 
motion that some one “swipe” a dozen spoons 
from the hotel and present them to Dr. 
Parker as a recognition of his prowess, 
This was seconded and adopted with a shout, 
with the suggestion that as Parker was so 
concerned that his namesake should attain 
a prize and had originated the “swiping” 
idea he be made a committee of one to carry 
it into effect and make the presentation, 

A vote of thanks was extended to Benja- 
min Wyman for the hard work he has 
done during the past year in the interests 
of the association and for the selection of 
the prizes offered in this year’s tournament, 
which it was unanimously agreed formed one 
of the most notable collections ever seen for 
a similar occasion. ; 

A vote of thanks was given to President 
Hollister not only for his successful efforts 
in keeping the association together but in 
increasing its membership; and thanks were 
also voted to Vice President Lawton and 
Secretary Kohn for their efficient and untir- 
ing labors. 

Arthur D. Cook, of Boston and C. Sidney 
Cook, Jr. of Boston were elected members 
of the membership committee for the en- 
suing year and Benjamin Wyman as chair- 
man of the prize committee. Howard K. 
Clery, of THE JEWELERS’ CIRCULAR, was 
unanimously elected an active member of the 
association. 

Following the business meeting there was 
a general good time, everyone keeping open 
house and it was long after midnight before 
the fun subsided and quiet reigned—at least, 
partially. 

After playing a brilliant round to capture 
medal honors in both net and gross scores, 
Tom Nally of Springfield, was eliminated 
from the list of contenders for the associa- 
tion golf championship Monday afternoon in 
the first round of the match play. His gross 
score in the qualifying round was 79 and his 
net score 74, he having been allowed a handi- 
cap of 4. In the first match round, how- 
ever, he was decisively beaten by Ed 
Franks of Worcester, eight up and six to 
play. 

Results of other matches in the first 
match round of the championship were as 
follows: R. E. Allsopp, of Newark, de- 
feated C. Sidney Cuok Jr., of Boston, one 
up at the 21st hole. This was one of the 
most interesting and hardest contested 
matches of the tournament and was watched 
by nearly all the other players. Mr. Cook 
at the tourney last year received the prize 
for the best gross in the qualifying round. 

H. DuMont, of Greenfield, Mass., defeated 
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John L. Warner of New York city, one up 
and A. O. Osterwald, of New York city 
defeated Fred Lapham of East Orange, 
N. J., four up and three to play. 

Pairings for the second round played 
Tuesday morning were: Franks vs. All- 
sopp and DuMont vs. Osterwald. The win- 
ners, Franks and Osterwald met in the 
afternoon and played off for the champion- 
ship, Franks becoming the Association 
champion for 1927. 

The complete list of entries with their 
handicaps and net scores in the qualifying 
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MEMBERS WINNERS 


First prize: Winner of first: division and Domi- 
nick & Haff cup—Edward E. Franks, of Worcester. 

Second prize: Best gross in qualifying round— 
Thomas F. Nally, of Springfield. 

Third prize: Best net in 18 holes and Bartley 
J. Doyle cup—C. Sydney Cook, Jr., of Boston. 

Fourth prize: Second division—W. H. Race, of 
Meriden, Conn. 

Fifth prize: Third division—T. R. Sheehan, of 
Boston. 

Sixth prize: Fourth division—Lawrence E. Eaton, 
of Salem. 

Seventh prize: Fifth division—Thomas Allsopp, 
of Newark, N. J. 

Eighth prize: Sixth division—C. Costello. 





& 











PRESIDENT HOLLISTER GIVING THE “CHAMP” A LESSON IN PUTTING 


round follows: C. Sidney Cook, Jr., 4-80; 
Arthur D. Cook, 13-91; Fred Lapham, 4-88 ; 
C. Downey, 12-87; W. Royce, 13-103; G. 
Johnson, 7-89; L. Volhland, 10-89; H. Sti- 
vers, 6-92; E. Wyman, 30-92; Edward 
Franks, 4-84; E. F. Harrington, 11-86; 
Thomas Ash, 16-96; Albert R. Kohn, 13- 
85; C. Edward Cotter, 7-85; L. E. Caton, 
10-90; C. F. Lawton, 12-86; A. U. Burque, 
12-80; A. F. Crampton, 10-90; Dr. J. W. 
Parker, 8-80; N. Williams, 8-77; A. Wil- 
liam, 10-94; A. E. Allsopp, 10-81; J. E. 
Pryor, 13-84; T. Russell, 8-85; C. A. Hol- 
brook, 8-87; C. W. Sommer, 16-88; A. O. 
Osterwald, 4-83; E. M. Harrison, 16-96; 
F. H. Harrison, 14-103; C. W. Allsopp, 20- 
9; H. O. Knight, 30-87; E. H. Smith, 16- 
101; Ralph Trego, 4-81; J. F. Warner, 8- 
82; Donald Steele, 4-92; A. W. Van Ness, 
2-90; H. DuMont, 4-77; W. H. Race, 10- 
85; E. T. Manson, 10-19; R. J. Richards, 8- 
90; H. R. Benedict, 16-96; J. Parker Ford, 
12-92; D. H. Johnson, 18-95; T. R. Shee- 
han, 9-87; Howard K. Clery, 20-91; God- 
frey Weedlich, 14-85; T. H. Benedict, 6-89; 
R. A. Benedict, 17-88; Thomas Nally, 4- 
75; Thomas F. Nolan, 4-88; Edwin E. 
Brooks, 30-97 and F. H. Jackson Jr., 12-92. 

At the banquet on Tuesday evening, Presi- 
dent Hollister presided in his usual manner 
and genial Ben Wyman distributed the 
prizes, both keeping the crowd in an uproar 
by their witticisms, jokes and personal quips. 
The winners were as follows: 


GUESTS DIVISION 


Winner, first prize, Dr. J. W. Parker, of Hart- 
ford; runner up, second prize, Howard K. Clery, 
of Providence; runner up, third prize, Nelson 
Williams, of Hartford. 


Ninth prize: Second best gross in qualifying 
round—G. Burger. 

Tenth prize: Second best net in qualifying round 
—-H. Dumont, of Greenfield, Mass. 

Eleventh prize: Runner-up first division—C. O. 
Osterwald, of New York city. 

Twelfth prize: Runner-up of second division— 
C. A. Holbrook, of New York city. 

Thirteenth prize: Runner-up of third division— 
Harry A. Stivers, of Newark. 

Fourteenth prize: Runner-up of fourth division— 
C. W. Sommers, of New York city. 

Fifteenth prize: Runner-up of fifth division— 
G. W. Harrison, of Newark, N. J. 

Sixteenth prize: Runner-up of sixth division— 
T. K. Ashe, of Springfield. 

Seventeenth prize: Winner of beaten eight of 
first division—John L. Warner, of New York city. 


Eighteenth prize: Winner of beaten eight of sec- 
ond division—C. Edward Cotter, of Lowell, Mass. 


Nineteenth prize: Winner of beaten eight of 
third division—Albert M. Kohn, of Hartford. 

Twentieth prize: Winner of beaten eight of 
fourth division—F. H. Jackson, of Boston. 

Twenty-first prize: Winner of beaten eight of 
fifth division—W. I. Royce, of South Orange, N. J. 


Twenty-second prize: Winner of beaten eight of 
sixth division—F. A. Breglis, of Springfield, Mass. 


The list of registrations included the fol- 
lowing: Thomas Allsopp and R. E. All- 
sopp of Newark, N. J.; G. W. Allsopp of 
South Orange, N. J.; T. K. Ashe of Spring- 
field; O. Albrecht of Newark; Jeremiah 
Bradley of Hartford; H. R. Benedict and 
L. H. Benedict of New York city; R. A. 
Benedict of Norwalk, Conn; A. M. Burque 
of Nashua, N. H.; Edwin E. Brooks of 
Palmer, Mass.; F. A. Breglis of Spring- 
field; A. F. Crampton of Hartford; C. Ed- 
ward Cotter of Lowell, Mass.; C. Sydney 
Cook, Jr. and A. D. Cook of Boston; How- 
ard K. Clery of Providence; Charles F. 
Downey of East Orange, N. J.; Lawrence E. 
Eaton of Salem, Mass.; Edward E. Franks 


79 


of Worcester; J. Parker Ford of Provi- 
dence; Frank R. Hollister of Boston; C. A. 
Holbrook of New York city; E. M. Harri- 
son and F. H. Harrison of Newark; E. F. 
Harrington of Hartford. 

George F. Johnson of Newark; F. H. 
Jackson of Boston; D. N. Johnson of New 
York city; Albert M. Kohn of Hartford; 
H. O. Knight of New York city; Frederick 
M. Knowlton of Worcester ; Frederick Lap- 
ham of East Orange, N. J.; C. F. Lawton 
of Boston; E. T. Manson of Hollister, 
Mass.; Thomas F. Nolan of New Haven, 
Conn.; Thomas F. Nally of Springfield; A. 
O. Osterwald, of New York city; J. E. 
Pryor of New York city; Dr. J. W. Parker 
of Hartford; W. I. Royce of South Orange, 
N. J.; W. H. Race of Meriden, Conn.; R. 
J. Richards of Northampton, Mass.; Lester 
Russell of New York city. 

Donald Steele of Montclair, N. J.; Harry 
A. Stivers of Newark; T. R. Sheehan of 
Boston; Charles W. Sommer of New York 
city; K. Trego of New York city; A. W. 
Van Ness of Newark; L. C. Vorkland of 
New York city; Nelson Williams of Hart- 
ford; Benjamin Wyman of Boston; God- 
frey Weedlick of Bridgeport, Conn.; AI- 
fred Williams of Hartford; E. W. Wyman 
of Boston and John L. Warner of New 
York city. 


Tee Chatter 


What’s the matter with New London? ‘It’s all 
right! The New England Jewelers’ Golf Associa- 
tion thinks so anyway. They will hold their 1928 
tournament there, making the fifth one in succession. 

* * * 


Weather conditions might have been improved; 
but then, who was there who cared a tinker about 
the weather? 

* * * 

Tom Nally, who got the prize for the best gross 
in the qualifying round, was last year’s runner-up 
for the big prize in the first division. Keep your 
eye on Tom next vear. 

* * * 

Newark was well represented and the boy; from 

that Jersey burgh sure did have one great time. 
* — * 

Al Kohn was always on hand wherever there was 

anything wanted. Some candy kid is Al. 


+ * * 


Ed Cotter never tired of talking about his 
$2,000,000 daughter. Her valeu has doubled since 
a year ago. 

* * * 


Tom Allsopp led the Sunday night concert at 
the hotel, but the ‘“‘sergeant said he never heard 
such vocalisms in his life, and never wanted to 
again.” 

* * * 


The Harrisons, E. M. and F. H., from Newark, 
were the “sunshine twins” all right. They both 
were broad smiles the entire time. 


* * * 


There was an even 25 prizes on the list. Some 
array! No wonder there was a big crowd down 
after them. They were dandies, each and every one. 


* * * 


Mrs. Thomas Allsopp won the first prize in the 
ladies’ putting contest, and received a handsome 
desk set as her reward. Pleased? Well, you should 
have seen her. 

* * * 


There was an unusually large guest list and 
everybody had such a gvod time most of them put 
in applications for membership. 

* * * 

Springfield showed up strong in the prize win- 
ners. They deserved it, however, for they were 
found adding pep and go to everything going on. 

* * * 


Don Johnson was in such a hurry to be on time 
and not miss anything that he blew out the muffler 
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of his car coming down. He arrived with a roar, 
but had to hustle to get a new one put in before 
he started back to Framingham. Don said he sim- 
ply couldn’t go back making all that noise unless 
he won first prize. 

* * 

Fred Lapham was up bright and early Tuesday 
morning looking over the many beautiful yachts 
anchored in the Day. He was tiying to make up 
his mind which one he should pick as a prize if 
he won the best gross. 








Surface Enrichment in Design 





IN his Industrial Arts Design (Chicago: 

Scott, Foresman & Co.), W. H. Varnum 
lays down the following general laws for 
his students : 

“Postulate. The design should conform 
to the limitations and requirements of tools, 
processes, and materials, and should be dur- 
able and suitable for service. Surfaces to 
be enriched must admit of enrichment. Sur- 
face enrichment must be related to the struc- 
tural contours but must not obscure the ac- 
tual structure. The treatment must be ap- 
propriate to the material.” 





Rules for Mass or Body Design 


ib his Industrial Arts Design (Chicago: 

Scott, Foreman & Co.), W. H. Varnum 
gives a number of very useful fundamentals 
well worthy the study of the designer de- 
sirous of bringing his creations up to the 
catechism of art. He starts with the fol- 
lowing primary laws on treatment of the 
objéct’s mass, thus: 

“Rule la. A primary mass must be either 
vertical or horizontal according to the in- 
tended service, unless prohibited by technical 
requirements. 

“Rule 1b. The primary mass should have 
the ratio of one to three, three to four, three 
to five, five to eight, seven to ten, or some 
similar proportion difficult for the eye to 
detect readily and analyze. 

“Rule 2a. If the primary mass is divided 
into two horizontal divisions, the dominance 
should be either in the upper or lower 
section. 

“Rule 2b. If the primary mass is divided 
into three horizontal divisions or sections, 
the dominance should be placed in the center 
section with varying widths in the upper 
and lower thirds. 

“Rule 2c. A primary mass may be di- 
vided into three or more smaller horizontal 
masses or sections by placing the larger 
mass or masses at the bottom and by sequen- 
tially reducing the height measure of each 
mass toward the smaller division or divi- 
sions to be located at the top of the mass. 

“Rule 3a. If the primary mass is divided 
into two vertical divisions, the divisions 
should be equal in area and similar in form. 

“Rule 3b. If the primary mass is divided 
into three vertical divisions, the center divi- 
sion should be the larger, and the remaining 
divisions of equal size. 

“Rule 3c. In elementary problems, if 
more than three vertical divisions are re- 
quired, they should be so grouped as to 
analyze into Rules 3a and 3b, or be exactly 
similar.”—C. W. C. 








Up to the present time the State legisla- 
ture of Alabama has failed to pass a revenue 
bill, to add $4,000,000 to the present total 
receipts of the State, as requested by Gov. 
Bibb Graves. 
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Patent Litigation 





United States District Court Judge Finds 
Ground for Granting Preliminary In- 
junction in Action Over Jewelry 
Setting 


An opinion favorable to Simson Bros.,Inc., 
125 Canal St., in their equity suit against 
Blancard & Co., 136 W. 52nd St., both of 
New York, was handed down last Wednes- 
‘day in the United States District Court by 
Judge Francis A. Winslow. The opinion 
states that the motion for a preliminary in- 
junction restraining the defendants from con- 
tinuing their alleged infringements of the 
patent involved will be granted to the Sim- 
son concern. 

The suit was started in the United States 
District Court on April 8, 1927, and involves 
a new, original and ornamental design for 
jewelry setting, claimed to be covered by let- 
ters patent No. 70242. These letters patent, 
it is pointed out, were issued to Max Simson 
on May 25, 1926, for a period of seven years, 
who, in turn, assigned them to Simson Bros., 
Inc. The design is for a setting which will 
accommodate a round cut stone and give it 
the appearance of a square cut gem. 

The bill of complaint alleges that the de- 
fendants infringed on these letters patent 
even after they were notified of their al- 
leged infringement. The complaint con- 
cludes by praying for an injunction, tem- 
porary and perpetual, restraining the de- 
fendants from continuing their alleged in- 
fringement, for the payment of $250 on ac- 
count of violation and infringement and to 
account for all profits made by reason of 
violation of letters patent involved; and 
upon the entering of a decree, these damages 
be assessed and tripled. 

The defendants, in their answer filed 
April 28, denied many of the allegations, 
claiming that Simson was not the original 
inventor of the design involved. They also 
denied that the defendants created a public 
demand for this article and that they com- 
mitted or practiced any of the wrongful acts 
set forth in the bill of complaint. The de- 
fendants also alleged that the letters patent 
are invalid and void for the reason that the 
subject matter of the invention is not law- 
fully patentable as a design, in view of the 
fact that “the subject matter of the inven- 
tion relates to the mechanical function and 
use of the article and not to mere ornamenta- 
tion and visible appearance irrespective of 
its function and mechanical construction.” 
The Blancard concern wholly denied the 
equity of the bill of complaint and prayed 
that it be dismissed at plaintiff’s cost. 

In deciding the motion for a preliminary 
injunction, Judge Winslow said: 

Winslow, D. J. : 

This is a motion made by the plaintiff for a 
preliminary injunction restraining the defendant, 
during the pendency of the action, from infringing 
Letters Patent No. 70,242 for a design patent, 
granted May 25, 1926, for “Jewelry Setting.” 

Plaintiff's patent, for which application was filed 
Nov. 27, 1925, under the claim, is for “the orna- 
mental design for a jewelry setting as shown.” 
The drawings forming a part of the application 
consisting of two figures, show the top plan view, 
and the view in perspective. 

This setting for diamonds or other precious stones 
for use in rings or other articles of jewelry is in- 
tended to give the diamond a square cut appear- 
ance, whether the stone be round or otherwise. 


Sometime in 1924 public fashion, whim or style 
demanded square cut diamonds, and in order to 
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meet this demand, plaintiff perfected and secured 
a patent on the design referred to. It is manifest 
that, in order to recut a round diamond to fit into 
a square setting, not only would labor be required 
but partial destruction of the stone would result, 


The design which performs the function answers 
at once the demand for ornamentation, and also 
makes it possible to reset a round stone and give 
the desired effect without mutilation of the stone. 


The record in the case convinces me that this 
plaintiff entered a new field and made an invention 
which had not been anticipated by prior patents 
and as a result of his labor built up quickly a 
very large business with the usual result that copy. 
ists also entered the field. A comparison of the 
jewelry setting of the defendant and that of the 
plaintiff, made pursuant to his patent, results in 
the conclusion that they are identical in design. 
The court has in mind that the design is not for a 
ring, but for a jewelry setting, and although 
peculiarly adapted to a ring in view of the present 
demand for square cut stones, is not necessarily 
limited to a ring. 


There are many defenses advanced by the defend- 
ant. The only one which I deem it necessary to 
consider with greatest care, in view of the record 
before me, is whether or not the design patent 
itself is invalid for want of subject matter. It is 
argued that while the patent is for a design only, 
it performs also a useful function. 


That the design is artistic may be inferred from 
the fact that a very large number of the settings 
have been sold to a discriminating public able to 
purchase in accordance with their taste. The fact 
that the cesign itself is artistic would not, however, 
create a market for it unless, in connection with 
the design, the artistic appearance of the jewelry 
were enhanced. 


The highest form of artistry is that which com- 
bines a useful and necessary function with an at- 
tractive design. This desirable combination of 
qualities is by no means confined to articles of 
jewelry, but it is unnecessary for the court to make 
further reference, as illustration will readily occur 
to the reader. 


The court may well hesitate to grant an injunc- 
tion pendente lite, in view of the claim that irrep- 
arable loss to the defendant might result, and that 
the balance of convenience might demand its re- 
fusal. It is apparent, however, from this record 
that a large and remunerative business has un- 
doubtedly been built up by the plaintiff which, 
under a well-known law of economics, has brought 
many competitors and imitators into the field, who 
have thereby subjected themselves to the possibility 
of injunctive relief, if it shall be found that the 
plaintiff is an inventor. I am satisfied that the 
plaintiff has made out a case for relief pending 
the trial of the action that comes well within the 
recognized rules applied by the courts of this circuit, 

The motion for preliminary injunction will be 
granted. The amount of the bond to be given by 
the plaintiff will be fixed on the settlement of the 
decree. New York, June 29, 1927. 











Practically all of the retail jewelry stores 
of Birmingham and the Birmingham district 
closed all day Saturday before July 4, in 
honor of the National holiday. 

Officers at Gadsden are looking for a man 
who escaped from an officer while under 
arrest there charged with stealing a diamond 


ring from a Gadsden jeweler. It is be- 
lieved he came to Birmingham and officers 
here have been notified. He entered a re- 
tail jewelry store at Gadsden and asked to 
see a diamond ring. He switched a cheap 
ring with a glass setting for a costly dia- 
mond ring. The exchange was not dis- 
covered until after he left the store. Later 
he was arrested at Asheville, but escaped 
while a deputy sheriff was taking him to 
Gadsden. Officers are of the opinion the 
man is a professional jewelry thief. 
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William Kirsch, formerly with Aisenstein 
& Gordon, is now in the employ of the 
House of Milner, at 706 Sansom St. 

A. E. Bayliss, veteran jeweler of Bristol, 
Pa., has received the sympathy of his many 
friends in the trade here in the death of his 
wiie, following a leng illness. 


The former Shaw jewelry store in 
Camden, for years one of the business land- 
marks in that city, is to be torn down and 
a five-and-ten-cent store erected on the site. 

Edward A. Farnan is well established in 
his new store at 115 S. 11th St. to which 
he has moved from the Jefferson building, 
where he had an establisnment for several 
years. . 

Marcus Rosnov, veteran Sansom St. 
wholesale jeweler, received general sympathy 
of the street in the death of his youngest 
son. The Sansom Street Business Men’s 
Association was represented at the funeral 
and sent floral tributes. 

Jewelers of this city were interested in a 
sale at Freeman’s of early American furni- 
ture from an estate at which the most ap- 
pealing object to them was a banjo clock, 
mahogany case. It brought $305. Another 
banjo clock, on the front of which was de- 
picteed an American-British naval battle, 
went for $110. 

Boris Rankin, whose brief career in the 
wholesale jewelry business was halted by 
bankruptcy proceedings, has offered a com- 
position with his creditors and the United 
States District Court has set a hearing for 
July 13, when the creditors will be asked 
to act on the offer. A majority of the 
creditors are New York houses. 

Michael Ballen, president of the Sansom 
Street Business Men’s Association, and Mrs. 
Ballen, were guests of Mr. and Mrs. Harold 
Brand, of Atlantic City, on a fishing party 
of that resort in celebration of the 15th 
wedding anniversary of Mr. and Mrs. 
Brand. One of the interesting catches was 
a small but decidedly vicious shark which 
Mr. Ballen helped pull in. 

Trade visitors of recent date included 
Leo Henle, Sussfeld, Lorsch & Schimmel, 


New York; A. G. Lawson, New York 
representative of F. H. Noble & .Co., 
Chicago, jewelers’ findings, and “Jack” 


Lampert, of M. J. Lampert & Sons, jewelers’ 
tools and supplies, New York. Mr. Lampert 
brought the information that his brother, 
T. J. Lampert; sailed last week for a two 
months’ visit to Europe. 

William Fisher, diamond dealer of 721 
Sansom St., is receiving much encourage- 
ment from jewelers in his work for the 
Golden Slipper Club, an organization of 
Masons which is doing fine work in making 
poor children happy, especially during the 
Summer season. The club has arranged a 
number of outings, picnics, etc., for these 
children, a feature of which is the gifts for 
the little ones. The club now is arranging 
for work on a broader scale and is planning 
to send several hundred children of the poor 
to various Summer camps. 

One of the interesting developments in 
the wholesale trade here is the organization 
of the Philadelphia Association of Watch- 
makers and Jewelers’ Supply Jobbers of 
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which Joseph B. Bechtel, of J. B. Bechtel & 
Co.,. Inc., is the president; Mr. Rothman, 
of Rothman & Meyers, vice-president, and 
Herman Slotnik, of Goldman & Jacobs, 
secretary. Monthly meetings are planned 
and since its organization the association 
has held several special meetings at which 
questions of interest to the business were 
discussed. The membership includes all but 
one or two of the houses in this line. 

Window smashers and thieves have been 
active of late on a small scale in various 
sections of the city. Watches, fountain 
pens and some cheap jewelry were stolen 
from the store conducted by Morrill & 
Schissler at 5204 Delancey St. Fountain 
pens and watches were taken from the store 
of Paul Morton in the Manayunk district, 
the value of the loot being only $50. 
Novelties, fountain pens and watches were 
taken from the store of Lamb Bros., sta- 
tioners, at 38 S. 6th St. At the store of 
Mrs. Anna Norton, 4415 Baker St., two 
negroes threatened the woman with a club, 
and stole two gold watches. 

Coinage by the Philadelphia mint for the 
fiscal year ended June 30, totaled 243,549,564 
pieces of a total value of $38,079,142, it is 
stated in the annual report. This is a de- 
crease from the previous year when 
278,924,354 pieces with a total value of 
$46,586,004 were coined. Coinage for 
foreign nations included Guatemala, 46,000 
of 20 quetzal pieces, 12,000 ten quetzal 
pieces and 32,000 five quetzals; Venezuela, 
1,000,000 two bolivars; 545,000 one bolivars; 
80,000 12%4 centimos and 2,000,000 five 
centimos; Peru, 620,000 un sol; 1,194,000 ten 
centavos; Nicaragua, 500,000 ten centavo 
pieces; 100,000 five centavos and 250,000 one 
centavos. 

A large number of buyers from New 
York, Baltimore and this city attended the 
sale of the stock of E. J. Hertz, veteran 
retail jeweler, which was sold at the Samuel 
T. Freeman galleries by order of the 
creditors’ committee. Considerable interest 
was shown in the bidding on some articles 
but prices realized were only fair. <A 
flexible platinum bracelet mounted with four 
diamonds and four emeralds and set with 165 
small stones brought $1,470, this being the 
highest price reached for any object. 
Another bracelet of the same type with 177 
small diamonds brought $750. Practically 
all the stock was disposed of and the pro- 
ceeds will be distributed among the creditors. 











TRADE CONDITIONS 
Local jewelers report big business during June 


in furnishing prizes and gifts in school com- 
mencements, as there are many educational insti- 
tutions of the higher grades in Lancaster city 
and county. Repair business for months past has 
been brisk. 





Robert E. Miller, a vice president of the 
Hamilton Watch Co., and wife, are on a 
visit to Asquan Lake, Me. 

The recently organized band of the 
Hamilton Watch Co. gave its first con- 
cert the evening of June 29, a large 
crowd enjoying the music. The concert was 
held on the factory lawn. 
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Saul L. Solomon, jewelers’ supplies, gave 
a birthday party on June 27 for his daughter, 
Selma. C. W. Nutto, of this establishment, 
and bride, gave a reception recently to the 
office employes of the Solomon plant. 

Charles E. Bowman, of Ezra E. Bowman’s 
Sons, and sister, were recent visitors to New 
York city, Roselle, N. J., where they visited 
a brother, Christian Bowman, and Lake- 
hurst, N. J., where they inspected the airship 
Los Angeles, 

The mark-down sale of W. W. Appel & 
Son, who advertised the sale of goods to the 
value of $100,000, ended on July 2. The 
firm reports big business during the brief 
time it continued. The head of the firm 
frankly admitted that the sale was for the 
purpose of boosting business. 

The J. F. Apple Co. has received the con- 
tract from the United States War Depart- 
ment for making distinguished pistol shot 
medals for the Department. Fourteen-karat 
gold will be used for these decorations for 
soldier experts. There were a number of 
competitors for the contract. 

John J. Bowman, of the Bowman Tech- 
nical School, and Tell Nussbaum, last week 
attended a meeting in Washington of the 
Executive Committee of the American 
Horological Institute, they being members 
of that committee. The Certification Com- 
mittee passed on 35 applications. 

Alpha Chapter, Beta Sigma Fraternity, 
composed of students of the Bowman Tech- 
nical School, held a reunion here on July 
2, 3 and 4, a number of the alumni attending. 
The second day a picnic was held at Wil- 
liamson Park and the third day a dinner at 
Hotel Weber at noon. In the afternoon all 
attended the Capitol Theatre. 

Albert W. Pinkerton, Manheim, Pa., was 
married recently to Miss Evelyn D. Hilton, 
of Manheim. He is a son of Neilson W. 
Pinkerton, optometrist at the establishment 
of Louis Weber & Son, and a brother of 
George J. Pinkerton, optician for the same 
firm. J, Clark Houghton, head of this firm’s 
diamond department, is on a 10 days’ visit to 
New York. 

The Hamilton watch factory has been 
represented in three successful air flights. 
Commander Richard Byrd carried a torpedo- 
boat watch to the North Pole and Lieuten- 
ants Lester J. Maitland and Alfred F. 
Hegenberger carried one on their hop from 
California to Hawaii last week. Captain 
Charles Lindbergh also carried an instru- 
ment made at the Hamilton factory. 

Among recent trade visitors were the fol- 
lowing: J. S. Lampert, of Lampert & Sons, 
New York; J. B. Shedney, New Haven 
Clock Co.; Edward Moore, with the Denni- 
son Mfg. Co., Philadelphia; T. A. Brennen, 
with H. W. Newberry, New York; W. S. 
Barry, of Engle & Son, Scranton, Pa.; Curt 
Brocins, of Summerville, Pa.; Clarence 
Withers, with Frank Tyack & Sons, Read- 
ing, Pa. ‘ 








Jewelers are asked to be on the watch 
for an Elgin watch, case No. 5653075, 
movement No. 19063103, with a monogram 
on the back of the case in old English 
“H.H.K.” This watch was sold by A. S. 
Pflueger, Roanoke, Va., and about Sept. 
15, 1926, the watch was ‘stolen from the 
purchaser. Mr. Pflueger is trying to help 
recover the watch. 
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Streasure Solid Bilverco 









to buy for their homes, the wide-awake Jeweler is reaping his share of 
the harvest by featuring merchandise of Early American design. 
As other merchants feature furniture, wall paper, and hardware in the 
Early American manner, so does the Jeweler with glass and silverware. 
Studying the treasured collections of old silver at the Metropolitan 
Museum and the Boston Museum of Fine Arts, we find that authentic 
Early American silver has certain marked characteristics which stand out at 
once. The peculiar tipped back with ridge at top—the ridge along the 
front, where the handle joins the bowl—on the back, the strap-like reenforce- 
ment from the base of the handle down onto the bowl, are all features that 
stamp a spoon as Early American. When there is decoration, the “bright- 
cut” zigzag border is often used; and if there is a shield it is placed well up 
into the top of the handle, frequently with a flower motif directly beneath. 
“Treasure” Solid Silver in the Early American Style has all these 
characteristics which not only mark it as authentic, but which immediately 
strike the discriminating Mrs. Prospect as just the thing for her Colonial 
dining room. 


. T a time when so many people are in quest of things Early American 





























Plain Engraved 





Here is the Early American 
Style as expressed today in 
Treasure Solid Silver 





ROGERS, 


New York - Chicago 





The spoon above, from the Metro- 
politan collection, is especially well 
decorated with the zigzag, bright-cut 
border and shield, with flower motif 
directly underneath. Note how neatly 
this description fits the spoon next 
to it. 


LUNT & BOWLEN COMPANY .- 
GREENFIELD, MASSACHUSETTS 


Observe how completely it pre- 
serves the quaint and beautiful fea- 
tures found in the originals. And 
yet how smartly new is this design 
as wrought with the refinement and 
skill of modern silversmithing. A 
real achievement! 


Silversmiths - 


Above, an early American spoon 
of the period 1760 to 1800. Note 
the quaint modeling, the peculiar 
“tipped” back with ridge at top, the 
strap-like reenforcement from base 
of handle down onto the bowl. 


San Francisco 


Member of the Sterling Silversmiths Guild of America 


Creators of Distinctive Tableware 
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Editorials 





Canadian and 
United States 
Jewelers Use the 
Same Products 


OW closely 

the Canadian 

jewelry trade 
is connected with 
the jewelry trade of the United States ; 
how much in common the two have, 
both in the way of conditions in dis 
tribution and identity of products 
handled, is appreciated only by those 
who are in close touch with the indus- 
tries of both countries or by the stu- 
dent of statistics of the products of 
both. There is a tendency by some 
of our jewelers to, offhand, consider 
their Canadian brother merchants as 
they would those of foreign countries, 
without realizing how much is their 
common interest and how much the 
experience of one can be used for the 
benefit of the other. After all, it is only 
an imaginary boundary line that sepa- 
rates the countries for several thou- 
sand miles, and the people on one side 
of the border are often much the same 
as the people on the other, in their 
tastes, their traditions and their con- 
ditions of life. 

On the subject of the identity of 
products handled by the Canadian 
jeweler alone, the statistics published 
in the last issue of THE JEWELERS’ 
CrrcuLar showing the Canadian im- 
ports for the 12 months ending March, 
will prove interesting. For instance, 
out of total importations of jewelry 
amounting to $1,475,461 handled by 
our Canadian merchants, $1,027,366 
was supplied by American manufac- 
turers; out of a total importation of 
clocks from all countries of $865,774 
nearly $400,000 came from the United 
States, and out of a total of watch- 
cases and parts imported of $298,976, 
$193,561 came from this country. It 
was natural that among the imported 
watches, those of Switzerland pre- 
dominated as they do in the imports of 
the United States, while in the impor- 
tations of silver, the United Kingdom 
supplied $217,489 out of a total of 
$359,873, the United States standing 
next in supplying $92,814. 

But importations alone do not tell 
the story because many of the prod- 
ucts of the jewelry trade manufactured 
in Canada are identical, or almost iden- 
tical, with similar products of the 
United States, some of the factories 
using the same machinery as that used 
here, and the styles and patterns manu- 
factured if they have not originated 
in American factories have, at least, 
been developed by the same influences. 

So it will be seen that our fellow 
jewelers of the Dominion are on a 
much different footing than those of 


other countries, and are entitled to be 
considered by the American jeweler as 
brother merchants in the full sense of 
the word. 





MONG the 

declara- 

tions adopted 
at the 32nd annual 
convention of the National Associa- 
tion of Credit Men, which was held 
in Louisville, Ky., on June 6-10, are 
a number of vital interest to all mer- 
chants no matter what industry they 
represent. But of particular interest 
to jewelers, especially those who have 
established or are contemplating estab- 
lishing, a department for selling goods 
on the deferred payment plan is the 
brief and succinct declaration in re- 
gard to the instalment business. This 
should be read and re-read, as it comes 
from men, experts in the matters of 
credit who have given this subject 
most careful consideration for a long 
time. This declaration reads: 


Credit Men’s 
Declaration on 
Instalment Plan 


This convention is fully cognized of 
the fact that the instalment plan of sell- 
ing in recent years has become an im- 
portant factor in business. 

It is felt that the plan is at present 
more carefully controlled and more 
safely directed than it has been since 
this form of selling became popular; 
and it is urged that the credit frater- 
nity do all in its power to keep the 
‘deferred payment system within proper 
bounds by advocating that instalment 
contracts be governed and tested by the 
same wise rules and practices that regu- 
late commercial credits. 

The delegates here assembled believe 
further that our credit facilities are 
sufficiently strong to support the present 
volume of instalment contracts without 
undue risk. They are, however, of the 
opinion that deferred payment buying 
should be confined as closely as pos- 
sible to the purchase of commodities 
which aid production or add to income, 
or which will serve their purposes for 
periods of time in excess of the pay- 
ment periods. 

In considering the instalment plan, 
the convention recognizes the fact that 
the majority of time payment contracts 
are made by persons whose ability to 
liquidate their debts depends on com- 
paratively small incomes and uninter- 
rupted employment. It is felt that in 
view of this fact, serious difficulties 
will be caused by instalment contracts 
if unemployment should become general. 

It is recognized that the production 
of many commodities has been greatly 
helped by this plan of distribution, yet 
this Convention believes that the instal- 
ment system is a method of selling 
which should be watched carefully and 
controlled at ail times by sound credit 
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principles in order to insure its con. 
tinued safe operation. 


It will be seen that the “Gifts that 
Last” as handled by the jeweler come 
clearly within the category of “com., 
modities * * * which will serve thei 
purposes for periods of time in excess 
of the payment periods,” and form 
one of the lines which the credit men 
feel that deferred payments may prop. 
erly be extended to the public. Ip 
other words, real jewelry which can 
and will be used for years and not 
“junk” which will be discarded in a 
month or so, is a proper subject for 
the instalment business. But the 
safeguards suggested must be care. 
fully applied if the instalment. busi- 
ness even in this line, is to be 
successful. 





A Course in Sell- HERE will be 
ing Silverware interest in the 
Soon to Be Issued jewelry trade 
generally in the an- 
nouncement made by the Sterling 
Silversmiths’ Guild to the effect that 
as a result of the completion of the 
field work in the investigation of re 
tail sales practices in handling sterling 
silver, the initiative stages in prepar- 
ing the Guild’s “course in selling ster- 
ling silver” have been reached. Mem- 
bers of the trade, who are at all 
familiar with the work that has been 
done by the Guild in getting definite 
information as to how silver is sold, 
will realize that the constructive sug- 
gestions based on this survey cannot 
fail to prove of distinct value to every 
type of merchant, from the smallest 
to the largest. 

The information that has been ob 
tained by the Guild from its investi- 
gators indicates exactly how the public 
is approached, how resistances of cus- 
tomers are overcome, how the interests 
of the customer are excited in silver 
(either by the argument of the sales- 
man or the methods of display), and 
in fact, is an exposition of the general 
sales policies used by the biggest 
handlers of silver of the country. 
What the Guild has obtained is a true 
picture of conditions as they exist to- 
day in sterling silver selling and from 
this it has been able to select those 
methods and policies which are ob- 
taining the best results and proven of 
greatest advantage to the dealer. And 
this valuable information it appears 
will now be available to all the trade. 

In other words, the handlers of 
sterling silver will now have the at 
vantage of studying the combined ex- 
perience of the entire jewelry trade 
and thereby develop in their own bust- 
ness, new ideas which they never coul 
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The office of Paul E. Levi, importer of 
precious stones, 62 W. 47th St. will be 
closed on Saturdays during the months of 
July and August. , 

The Forest Hills Jewelry Shoppe under 
the management of H. Drachenfeld, has 
opened a new store at 105-21 Metropolitan 
Ave., Forest Hills, L. i. 

Joseph Stein, formerly of 3244 Third Ave., 
has moved to larger quarters at 203 E. 
Fordham Road, Room 203, where the busi- 
ness will be conducted after July 15 under 
the style of J. Stein & Son. 

S. Pollack, manufacturer of rings and 
diamond mountings, 73 Forsyth St., will 
leave for the mountains on July 8, going 
away on his annual vacation until July 25. 
During his absence of 18 days his factory 
will be closed. 

Goldman & Frier, attorneys for many in- 

dividuals and concerns in the trade, are 
moving on or about Aug. 1 from the 11th 
floor at 15 Maiden Lane to greatly en- 
larged quarters on the 10th floor of the 
same building. 
’ Louis Aisenstein, of Aisenstein- Woronock 
& Sons, 22 Eldridge St., left for Europe 
last Saturday on the new French liner Jle 
de France. Mr. Aisenstein will be gone for 
about seven weeks during which time he 
will visit the foreign diamond markets. 

R. A. Breidenbach, importer of diamonds, 
pearls, precious and imitation stones, 48 W. 
48th St., will sail for Europe next Satur- 
day on the steamship France. Mr. Breiden- 
bach is going abroad on an extended pur- 
chasing trip to the diamond and precious 
stone markets of Europe. 


Samuel Alper, importer of diamonds, 10 
W. 47th St., sailed last Wednesday for Eu- 
rope on the Berengaria. Mr. Alper intends 
to be abroad for five or six’ weeks during 
which time he will visit the diamond mar- 
kets of Antwerp and Amsterdam where he 
will make purchases for the Fall business. 

E. Mandakas and T. Johnider opened a 
store on Monday, June 27, at 673 Third 
Ave. under the style of the New York 
Art Jewelry Co. The new concern will 
specialize in Russian enamel work, eccles- 
iastical art, engraving and chasing and will 
also handle diamonds, watches and jewelry. 

L. Schusterman, formerly with the S. B. 
S. Jewelry Co., and the D’Or Jewelry Co., 
<06 Broadway, recently announced to the 
trade that he has opened his own factory 
and office at 71 Nassau St., where he will 
manufacture platinum and gold jewelry to- 
gether with a special line of mounted cameos. 

Louis Freund, of Henry Freund & Bro., 
20 W. 47th St., left this city last Friday 
for his annual visit to the baths at Mt. 
Clemens, Mich. The salesmen representing 
the Freund concern are now off the road 
and are enjoying their annual vacations. 
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They expect to leave for their territories 
the latter part of July. 

Raphael Pearlman, manufacturing jeweler, 
78 Canal St., announced the marriage, last 
week, of his daughter, Rose, to Robert M. 
Lipton. The ceremony took place on Sun- 
day, June 26, at the Hotel Pennsylvania. A 
dinner will be tendered to the employes of 
the concern upon the return of Mr. and 
Mrs. Lipton from their honeymoon which 
will be spent at Lake George. 


The Standard Unbreakable Watch Crys- 
tals, Inc., is the name of a new organization 
which has been incorporated and has located 
at 71 Nassau St. The president of the firm 
is J. Shiffman, who is well-known in the 
trade. The treasurer, R. Mishel, is also 
identified with the jewelry industry. As the 
title indicates, the new company will spe- 
cialize in unbreakable watch crystals of 
various shapes and sizes. 

Arde Bulova, vice-president and treasurer 
of the Bulova Watch Co., 392 Fifth Ave., 
arrived in this city last Friday on the 
Mauretania, Mr. Bulova spent several 
months in Switzerland and on his return 


stated that he found business conditions 


abroad good and felt that the flight of 
Colonel Lindbergh had done a great deal to 
cement the friendship of European coun- 
tries to America. 

Alfred H. Sandoz, vice-president of the 
Metric Watch Co., 1 W. 47th St., sole 
agents in America for Audemars Piquet & 
Co., and Henry Sandoz watches, sailed last 
Saturday on the Leviathan for a visit to the 
factories in Switzerland. Mr. Sandoz ex- 
pects to be abroad two months during which 
time he will make a tour of inspection of 
the factories which his firm now represents 
and in addition will visit the watch and 
clock markets of France and Belgium in 
the interest of his firm. 


Theodore H. Fishel of Fishel-Nessler Co., 
returned to New York from Paris, Vienna, 
Pforzheim and other European novelty mar-- 
kets, on the Leviathan Tuesday, June 28. 
Mr. Fishel was in Europe for a period of 
two months and arranged connections 
abroad to take on a line of imported 
modern and antique gift articles and has 
opened a separate department for the exhi- 
bition and sale of these specialties which 
will be displayed in the Place Vendome 
showrooms at 383 Fifth Ave. 

Friends in the trade learned with regret 
last week of an accident sustained by David 
Kaiser, veteran New York jewelry manu- 
facturer, who has a host of friends through- 
out the United States. While attending a 
noon-dav luncheon at the Concord Plaza 
Hotel, last Wednesdav. Mr. Kaiser slipped 
on a marble sten and fell. breaking his thigh 
bone and his shoulder blade. He had onlv 
recently recovered from a long siege of 
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pneumonia and was just beginning to feel 
like his old self. He is at present in the 
Manhattan Square Hospital, 36 W. 47th 
St. 

Leon Weiner and Julius Oppenheimer, 
individually and as co-partners doing busi- 
ness as Weiner & Oppenheimer, wholesale 
jewelers, 35 Maiden Lane, were petitioned 
into bankruptcy in the United States Dis- 
trict Court, this city, last Wednesday. The 
day after the petition was filed, Judge 
Mack signed an order appointing Wolfgang 
S. Schwabacher, as receiver, under a $5,000 
bond. The petition was filed by Barnett 
Daniel & Co., with a claim for $600; Ben- 
rus Watch Co. $65, and E. A. P. & A. 
Triefus, for $5,000. The order appointing 
the receiver places the concern’s liabilities 
at approximately $40,000, while the assets 
are estimated at $10,000. 

Benjamin Mintz, chauffeur for the Hy- 
man Amberg gang of jewelry store thieves, 
and whom a jury failed to convict on a 
charge of homicide in connection with the 
hold-up and murder of Aaron B. Rodack, 
a jeweler in this city, was brought before 
Judge Rosalsky in the Court of General 
Sessions, last Friday, and sentenced to serve 
from two and one-half to five years for 
violation of parole. When brought before 
the court, the judge revoked a suspended 
sentence he had pronounced on Mintz in 
1923, when the defendant pleaded guilty to 
a charge of stabbing a man on 147th St., 
Bronx, during a fight. Mintz was tried 
several months ago on a charge of homi- 
cide growing out of the hold-up and mur- 
der of Mr. Rodack, but the jury failed to 
agree. There is still a charge of robbery 
against Mintz, implicating him with the 
Rodack case, which he must face when he 
is released from Sing Sing. 

The creditors of M. Krause & Co., Chi- 
cago, held a meeting last Thursday after- 
noon at the rooms of the National Jewelers 
Board of Trade, 22 W. 48th St., this city. 
The meeting resulted in the appointment of a 
committee consisting of Maurice Schless of 
Schless-Harwood; H. L. Wintner of Hipp, 
Didisheim Co., and S. J. Freudenheim of J. 
Freudenheim & Sons. A _ resolution was 
adopted at the meeting, instructing that a 
bankruptcy petition be filed against the con- 
cern and Jacob M. Braude, manager of the 
Board’s Chicago office be appointed as 
trustee. Since then an involuntary petition 
has been filed in Chicago against the Krause 
concern by three New York creditors. Ac- 
cording to Sternberg & Rosen, attorneys 
representing the creditors’ committee, the 
concern sustained a robbery sometime ago 
and an insurance policy of $10,000 was as- 
signed to Jacob M. Braude, as trustee for 
the creditors. They estimate the liabilities 
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Over One Hundred Years the Jewelers’ Bank 


A Bank’s Best Friend 
Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 


Pereoedoersoetoey 





M 


We Welcome New Business 
Main Office—149 Broadway 












Capital, Surplus 


Undivided Profits over 


Twenty-five 
Million Dollars 


and Branches—Battery to the Bronx 





Resources Over a Quarter of a Billion Dollars 

























IN THE HEART OF THE JEWELRY 


JEWELERS in steadily increasing 
numbers are finding our location 
most convenient and our serv- 
ice very satisfactory. 
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as follows: direct, $53,217 and contingent, 
$27,723. The assets, according to Sternberg 
& Rosen, have a book value of $38,831 and 
an estimated realization value of $22,341. 

Zealey M. Hanau, of the Zealey M. 
Hanau Co., 65 Nassau St., sailed for Europe 
last Saturday on the Bremen, 

The office of Florence T. Kaye, Inc., im- 
porter of precious stones, 565 Fifth Ave., 
will be closed on Saturday during the months 
of July and August. 

Ansen & Co., importers and cutters of 
diamonds, 527 Fifth Ave., have announced 
that their offices will be closed on Saturday 
during July and August. 

J. C. Roberts, of the Budin Watch Co., 
35 Maiden Lane, and “Al” Frank, of S. 
Nathan & Co., are leaving shortly on a 
month’s fishing and hunting trip. 

It was announced last week that for the 
convenience of the trade and the stabilization 
of its products, the S. Weissman Co., Inc., 
has changed its name to the Weisbro Watch 
Co., Inc., 20 W. 47th St. 

Max Duneier, of Duneier & Cohen, 24 
Eldridge St., sailed for Europe last Satur- 
day on the Leviathan. Mr. Duneier will 
visit the European diamond markets at 
Paris, Antwerp and Amsterdam. 

Charles Getz, city representative for Mau- 
rice Tishman, 71 Nassau St., was married 
at the Concourse Plaza Hotel in the Bronx. 
A dinner was tendered following the cere- 
mony and later the couple left on a honey- 
moon trip through Canada and the Thou- 
sand Islands. 

Wills & Hurvitz, wholesale jewelers, 68 
Nassau St., executed a deed of trust several 
days ago to Milton Rosenberg, Harry Fried- 
man, and Louis Horowitz, who is of Gold- 
man & Frier, attorneys for the trustees. 
The business will be liquidated. Creditors 
are being requested to send their statements 
of accounts, together with consents, to Gold- 
man & Frier, 15 Maiden Lane. 

“Baltimore Willie’ Unkelbach, who re- 
cently pleaded guilty as a second offender 
for his attempt to escape from the West Side 
prison while awaiting sentence on charges 
growing out of the operations of the Whit- 
temore gang, was brought down from Sing 
Sing last week, and on Thursday was ar- 
raigned before Judge Koenig. The court re- 
voked the sentence of 10 years imposed on 
Unkelbach for his attempted jail break and 
compelled the prisoner to withdraw his plea 
of guilty as a second offender. He will 
consequently have to stand trial on this 
charge. Before being brought to trial, how- 
ever, he must serve two sentences imposed 
by Judge Koenig of from 10 to 20 years on 
one indictment charging robbery, and four 
to eight years on another robbery indictment, 
both sentences to run consecutively. Unkel- 
bach was one of the Whittemore gang which 
for months terrorized the New York jewelry 
trade. It was on confessions made by this 
Prisoner and another one of the members 
of the band that Whittemore and his com- 
Panions were identified as the perpetrators 
of a number of the largest robberies which 
occurred in the jewelry trade in many years. 
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Whittemore was hung in Maryland for mur- 
dering a jail guard, the Kramer brothers 
are each serving 40 years in Sing Sing, and 
with Unkelbach going “up the river” for a 
long stretch, only “Tony” Palladino awaits 
sentence. Weinzimmer, the alleged chauf- 
feur of the Whittemore mob, awaits extra- 
dition to New York from Ohio to stand trial. 
“Shuffles” Goldberg, another member of the 
gang, is also doing time, having pleaded to 
a jewelry store robbery, but whether he 
serves out his term before death from tuber- 
culosis overtakes him is a question which 
only time can answer. 











M. Rabb is the president of the newly or- 
ganized firm known as the Modern Novelty 
Co., which has taken over all of the facili- 
ties and manufacturing equipment of the 
Hercules Novelty Mfg. Co., at 126 South St. 
The new concern is now in a position to 
supply necklace clasps and metal novelties 
to the trade. 

Fred. Barrners, formerly vice-president, 
and M. Jchn Enright, formerly treasurer of 
the Norton Smelting & Refining Corp., have 
resigned and severed their connection with 
the corporation, but have retained the equip- 
ment and present location of the Norton 
Smelting & Refining Co. at 358 Halsey St., 
Newark, and will continue to do refining 
and smelting under the new firm name of 
Barrners & Enright. 








EDITORIALS 


(Continued from page 88) 








have obtained from the experience of 
themselves or from their clerks alone. 

It is reported that announcements 
will go to the trade covering the com- 
plete contents of the course in selling 
silver and explaining the plan of en- 
rollment to get this. The progressive 
jeweler will be on the look-out for 
these announcements and take advan- 
tage of the opportunity offered. 








Tappan’s jewelry store, the latest addition 
to the business establishments of Sherman, 
Tex., has been formally opened to the 
public. The building at 217 N. Travis St. 
had made ready for the opening and invita- 
tions were extended to the people of Sher- 
man and of Grayson County to visit the 
store. Souvenirs were given to the visitors. 
M. H. Tappan, head of the business, is a 
native of Louisville, Ky., where for a num- 
ber of years he was watch expert for the 
Louisville and Nashville Railroad. He 
comes to Sherman from Kaufman, Tex., 
where for 14 years he had been engaged 
in the jewelry business. Associated with 
Mr. Tappan in the business is his son, M. 
H. Tappan, Jr., bookkeeper and cashier, and 
T. E. Bisanar, expert watchmaker, in charge 
of the repair work. The optical depart- 
ment will be in charge of Mr. Tappan, a 
graduate optometrist with a number of 
years’ experience. 
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Articles Left for Repairs 





Bill Introduced in Georgia Legislature to 
Permit Sale of Goods After 
One Year 

ATLanta, Ga., June 30.—Retail jewelers 
in Georgia will be able to sell goods left for 
repair and not claimed after a period of one 
year if a measure introduced in the General 
Assembly of the State by Representative 
Camp, of Coweta county, is passed. 

The measure provides that after a period 
of one year the jeweler holding an article 
left for repair and not claimed may notify 
the owner at his last address by registered 
mail, 10 days in advance of the sale. If the 
article is still unclaimed, he can sell it at 
“public outcry” before the county courthouse 
on a given advertised date, taking out the 
money for his services and paying the bal- 
ance to the owner of the goods on demand. 

At present retail jewelers in Georgia are 
compelled to wait several years before they 
can sell articles left with them and un- 
claimed. Then they must hold the funds 
thus received intact for another long period 
of time. Needless to say, this works a hard- 
ship on the jeweler, who not only does not 
get the money coming to him for repair 
work on this class of articles but has no 
way of getting it for a number of years, at 
the end of which time the article may go 
out of date and cannot be sold for a fraction 
of what the repairs cost. 

The act, which is receiving the support 
of the Georgia Retail Jewelers’ Association, 
is as follows: 


AN ACT TO ALLOW THE SALE OF ARTICLES LEFT 
FOR REPAIR WORK WITH JEWELERS 


Section 1. Be it enacted by the General As- 
sembly of Georgia, and it is hereby enacted by the 
authority of the same, that from and after the pas- 
sage of this bill it shall be lawful for any licensed 
jeweler in this State to sell any article or articles 
which have been left with him for repair work 
for a period of one year. . 

Section 2. Be it further enacted, that before any 
sale shall be made as provided in Section 1 hereof, 
the person, firm or corporation making such sale 
shall give 10 days’ notice thereof by posting a 
notice of such sale before the court house door 
of the county in which such services were per- 
formed, giving the name of the owner of such 
article or articles, if known, and if not known, the 
name of the person from whom such article or 
articles were received, a description of the article 
or articles to be sold, and the name of the person, 
firm or corporation having possession 6f such goods 
or articles and proposing to make the sale; and shall 
also give written notice thereof by sending a regis- 
tered letter to the last known address of the owner 
of such articles or goods, or the person who left 
such article or goods for repair, advising such per- 
son of the time and place of sale. 

Section 3. Be it further enacted that all sales 
made under provisions of this act shall be made at 
public outcry, before the court house door of the 
county where the person, firm or corporation mak- 
ing such sale had his business at the time of re- 
ceiving the article or goods to be sold, and during 
the hours provided by law for holding sheriff’s 
sales, 

Section 4. Be it further enacted that the pro- 
ceeds of any sale made under the provisions of this 
act shall be applied first to the payment of the 
lien for services rendered by the person, firm or 
corporation making such sale for his services in 
repairing such article or articles sold, and the resi- 
due, if any, shall be paid to the owner of the arti- 
cle or articles sold, on demand. 

Section 5. Be it further enacted that any 
jeweler desiring to avail himself of this act shall 
display a sign in his place of business, notifying 
the public that all articles left for repair shall be 
sold for charges at the expi.ation of one year. 

Section 6. Be it further enacted that all laws or 
parts of laws in conflict with this act be and the 
same are hereby repealed. 
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M. P. Wrona, watchmaker, is now located 
at 97 River St., Woonsocket. 

Frank Tanner, of H. S. Tanner, was a 
business visitor in Boston the past week. 

Julius Saacke of the Excell Mfg. Co. was 
in New York last week on a business trip. 

William P. Chapin, Jr., has the sympathy 
of the entire trade in the serious illness of 
his wife. 

Mr. and Mrs. Louis S. Darling and family 
have opened their cottage at Coles Station 
for the season. 

Max Kestenman of Kestenman Bros. was 
in New York the past week calling upon 
the firm’s trade. . 

Mr. and Mrs. James O. Otis left last Fri- 
day for Sakonnet where they will remain 
for the Summer. 

Arthur Dolan, of Dolan & Bullock, called 
upon the firm’s trade in New York and 
vicinity last week. 

Asa Cushman is a member of the City 
Council Committee on Municipal celebration 
of Fourth of July. 

The Hadley Co. of this city has moved 
its New York office from 15 Maiden Lane 
to 20 W. 47th St. 

Byron S. Watson and family have ar- 
rived at their Summer home near Wake- 
field for the season. 

John Silverman of the D. & S. Co. of 
this city was a business called on the New 
York trade last week. 

A mortgage for $4,800 against real estate 
of Axel H. Helander has been discharged by 
Charles H. Perkins, Jr. 

Henry G. Thresher of Waite-Thresher 
Co., has returned from a two weeks’ so- 
journ down in Maine. 

Mr. and Mrs. Joseph H. Lancour have 
taken a cottage for the Summer at Shore 
Acres on Narragansett bay. 

A marriage license was issued last Satur- 
day by the City Registrar’s office to Chester 
B. Euart and Gertrude I. McGuy. 

Mr. and Mrs. Albert W. Claflin and 
family took up their Summer residence last 
week at their cottage at Buttonwoods. 

The New York trade of T. W. Lind Co. 
of this city received a business call last 
week from its representative, Fritz Kraus. 

The factory of Jules P. Goldstein & Co., 
144 Pine St., will close down July 23 for 
one week for overhauling and vacation 
period. 

Mr. and Mrs. Lester E. Fulford and 
family are at their Summer home at West- 
quage Beach, at Narragansett Pier, for the 
season. 

Raymond E. Ostby, of the Ostby & Bar- 

ton Co., and family have taken the Senator 
Colt mansion on High St., Bristol, for the 
Summer. 
_ Adelbert E. Place, of O. E. Place & Sons, 
is foreman of the grand jury now sitting 
for the Superior Court of Kent County, at 
East Greenwich. 


Miss Elizabeth Ostby, daughter of Harald 
W. Ostby, president of the Ostby & Barton 
Co., was married in this city last Tuesday to 
Arthur L. Lawrence. 

A dividend of $1.75 has been declared on 
the 7 per cent. first preferred stock of the 
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Gorham Mfg. Co. It is payable on Sept. 1 
to stockholders of record Aug. 15. 

The annual field day of the Gorham Mfg. 
Co. will be held at Rocky Point on Narra- 
gansett Bay, on Saturday, Aug. 13, and com- 
mittees, are at work arranging for a banner 
occasion. 

A majority of the manufacturing jewelry 
establishments of this city closed Friday 
night until July 5. Several remained closed 
all this week, for the annual overhauling and 
inventory. 

Miss Mae K. O’Gorman, daughter of Mr. 
and Mrs. Thomas A. O. Gorman, was mar- 
ried last Friday at St. Sebastian’s church, 
this city, to Ray C. Schotterer of Ridge- 
wood, N. J. 

Edward M. Wheeler, manager of the 
Providence office of the National Jewelers’ 
Board of Trade, was a business visitor in 
southeastern Massachusetts the past week 
for the board. 

Mr. and Mrs. Frederick V. Kennon, of 
this city, who have been traveling in Italy 
and Switzerland since April, are now in 
Paris, where they will remain several weeks 
before going to London. 

Sigmund Lederer, of S. & B. Lederer Co., 
who has been at the Johns Hopkins Hos- 
pital at Baltimore, Md., for several weeks, 
has returned to his home on Princeton Ave. 
where he is now convalescing. 

W. T. Grant Co. has just opened a new 
store at 139-143 Thames St., Newport, mak- 
ing the 122nd in the company’s chain. T. S. 
Crosby, formerly assistant manager at the 
firm’s Lewiston, Me., store, will be manager. 

Power in the Herrick building, 36 Gar- 
net St., shut down last Friday night until 
July 11, during which the boilers will be 
overhauled. Many of the factories in the 
building will take a vacation during the shut 
down. 

The plant-of the Gorham Mfg. Co. at 
Elmwood, closed its entire silver department 
Saturday noon for a week’s vacation. This 
is the first time its entire silver section has 
been shut down for several years and a 
general overhauling will be made. 

Five fellowships of $1,000 each for the 
year 1927-28 have been given to Brown 
University by Henry D. Sharpe, president 
of the Brown & Sharpe Mfg. Co., who is a 
member of the college corporation. These 
fellowships are assigned to the departments 
of biology, English, history, mathematics 
and romance languages. 

Clarence M. Dunbar, treasurer of the 
Cook, Dunbar, Smith Co. of this city, who 
was elected Imperial Potentate of the An- 
cient Arabic Order, Nobles of the Mystic 
Shrine, recently at Atlantic City, leaves 
Providence on July 8 for his first official 
tour, returning Aug. 25. He will go through 
the great northwest as far as Vancouver, 
Winnipeg and Victoria. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: Mr. Lesser, of Sam- 
stag & Hilder Bros., New York city; Arthur 
Caro, of Ben Felsenthal Co., New York 
city; Irving Brandt, of Irving Brandt & 
Co., Chicago; S. Schem, of Wolff Bros. & 
Co., New York city; Morton Bernstein, of 
Samuel E. Bernstein, Inc., New York city; 
Harry A. Bernon, Cleveland; Messrs. Blitz 
and Diamond of Chicago. 

Last Saturday the employes of the Arm- 
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brust Chain Co. and their families, in all 
numbering more than 100, enjoyed their an- 
nual outing with the compliments of the firm 
at Young’s Farm over in Oneco, Conn. The 
trip was made by automobiles and buses 
and upon arrival a luncheon was served. A 
program of games and sports afforded 
amusement during the afternoon and later 
a chicken dinner was served and prizes were 
distributed to the winners in the various 
events. 

The second annual sales conference for 
retail jewelers of the Gorham Mfg. Co. 
will be held at the company’s plant in Elm- 
wood, July 11 to 15 inclusive when more 
than 100 jeweler’s from all sections of the 
United States will be present to participate 
in courses in the operation of all depart- 
ments of their stores. The Gorham Co. 
has assembled the best merchandising minds 
of the country to present various subjects 
including selling, advertising, window-dis- 
play, direct mail, departmentizing, mer- 
chandise budgeting, etc. A study of the 
making of bronze and silver will be made, 
the visitors inspecting the various depart- 
ments of the plant in order to see first 
handed how the work is done. 


Smashing a plate glass display window 
in the doorway of the Kay Jewelry Co. at 
240 Westminster St., with a piece of red 
brick tied in a white handkerchief at 1:07 
o’clock Friday morning just as the patrol- 
men of the Central Precinct on duty the first 
part of the night were on their way to the 
station on Fountain St., a young man giving 
his name as Arthur Green, 29 years of age, 
claiming to live at 31 Lawn Ave. Paw- 
tucket, R. I., was caught on Union St. with 
six watches in his possession, valued at 
$319. When first arrested the man gave 
his name as Raymond Fitzsimmons of Cen- 
tral Falls, R. I. He was taken into cus- 
tody by Patrolmen George E. Miller, T. C. 
Kelly, R. V. Mulvey and E. H. Farrow, 
all from the Central Station, after the 
prisoner had been tripped by the nightstick 
of Patrolman Miller. As Green was run- 
ning along Union St. near Washington St., 
Patrolman Miller threw his nightstick at the 
fleeing man. The stick became tangled be- 
tween Green’s legs throwing him to the 
sidewalk and before he was able to rise he 
was captured. 


The police have started a campaign 
against retail concerns leaving valuable 
window displays at night temptingly spread 
out. Nearly $10,000 worth of diamonds, left 
glistening in the window of Michaels- 
Bauer, Inc., on Westminster St. Thursday 
night, almost within stone’s throw of the 
Kay Jewelry Co.’s store, were removed to 
safety in a steel vault within the store only 
after police called the manager of the con- 
cern. The diamonds had been left on dis- 
play by a clerk who neglected to place them 
in the safe when the store was closed. The 
diamonds, placed in a tray near the front of 
the window, attracted the attention of Pa- 
trolman E. H. Barrow, patrolling that beat, 
and knowing that it was not the custom of 
the firm to leave valuable stock in the win- 
dow, notified Lieut. Drury at the Central 
Station. The manager of the store was 
called from his home and removed the 
goods. Police pointed out that the gems of- 
fered a great attraction to thieves and de- 
clared it would be only a matter of a few 
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seconds for an expert window smasher to 
break the glass and make his get-away with 
the entire lot. 

The factory and general offices of the 
Ostby & Barton Co. will be closed for a 
vacation and general overhauling of equip- 
ment from Friday, July 15, to Wednesday, 
July 27. 

The Wilson Jewelry & Sporting Goods 
Co. and the London Jewelry Co. doing busi- 
ness at 3 N. Union St., Pawtucket, are 
owned by Oscar Cohen, 24 Crawford St., 
Boston, according to his statement filed at 
the Pawtucket City Clerk’s office. 

The two large factory buildings at the 
corner of Bacon and South Sts., Plainville, 
Mass., containing 114,000 square feet of land 
and 42,500 square feet of factory space, to- 
gether with a boiler building and a coal 
shed, are again to go under the hammer, the 
sale being scheduled for Tuesday, July 12, 
at 11 o’clock daylight saving time. The 
ownership of these buildings has changed a 
number of times in the past 10 years. The 
occupants of part of the buildings at present 
are the Plainville Stock Co. and the Thomp- 
son-Remington Co. 

Paying his first visit to this country, hav- 
ing arrived two weeks ago, Henry Wilson, 
noted English sculptor, on Thursday at- 
tended the “pouring” of several bronze 
doors at the Elmwood plant of the Gorham 
Mfg. Co. which are to be hung at the main 
entrance of the new Salada Tea Co.’s build- 
ing in Boston. The doors were sculptured 
at the studios of Mr. Wilson in Paris, the 
work having been started nearly three years 
ago at the order of P. C. Larkin, High Com- 
missioner for the Canadian Government to 
Great Britain. The work is said to be sur- 
passed only by the famous doors of the 
Milan cathedral, and up to the present time 
have cost $100,000. Mr. Wilson’s work 
won the bronze medal, the highest award 
given to a foreigner at the Paris Salon last 
Spring. He has decided to exhibit his work 
at the Metropolitan Museum of Art in New 
York, and probably at the Boston Art 
Museum, before the doors finally go into 
place. With the exception of pieces done 
for Ralph Adams Cram and used in that 
architect’s cathedrals, these doors represent 
the first large piece of Mr. Wilson’s work 
brought to America. He will remain in 
this country for several weeks, making a tour 
of the West before returning to Paris. The 
work depicts the “History of Tea,” and is 
done in high relief. Certain of the panels 
show heroic figures of natives in the act of 
loading the products, one of which is of 
three elephants with a mahout, and another 
shows two small loading barges under the 
stern of an ocean freighter. There are also 
several free figures symbolic of the deities 
that are supposed to hold the prosperity of 
the industry in their hands. 








Miss T. M. Thomason, Louis C. Gaus & 
Co., wholesale jewelers, 100 N. 7th St., Min- 
neapolis, expected to leave recently on a 
vacation trip. She intended to spend about 
four weeks in all, and to visit points on the 
Pacific Coast. At Sand Point, Idaho, the 
home of a number of her relatives, Miss 
Thomason expected to remain about two 
weeks on her way to the Coast. Portland, 
Ore., was included in her itinerary of Pa- 
cific points. It is her intention to return to 
Minneapolis by way of the Canadian route. 
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Mr. sel Mrs. Ona H. Berthold are at 
Wickford, on Narragansett Bay, for the 
Summer. 

Henry C. Ostrander was vaslebienelt at the 
Edgewater Beach Hotel, at Chicago, the 
past week. 

Edgar A. French, son of Aldro A. French, 
was married to Juneta J. Dismore of Nor- 
way, Me., at the latter’s home last week. 

H. D. Baker, of the Attleboro Refining 
Co., entertained the members of his force at 
an outing at his country home at Touisset 
Point last week Saturday. 

Mr. and Mrs. Samuel M. Moore and 
family are en route to Europe, where they 
will spend the Summer. They sailed from 
New York a few days ago. 

Gustave Johnson, an employe of the D. F. 
Briggs Co. for the past five years, was pre- 
sented a purse of money as a recognition 
of his services, last Friday as he was leaving 
to accept a position as foreman out of the 
city. 

John Donahue, with Smith & Crosby Co., 
and Miss Elsie Barrowclough of Providence 
were married at the Church of the Blessed 
Sacrament, Providence, last Monday morn- 
ing and left on a two weeks’ trip to Wash- 
ington, Atlantic City and Philadelphia. 

Among the new firms incorporated in 
Boston last week was the Fraternity Craft 
Co., Inc., of North Attleboro, for the manu- 
facture and dealing in jewelry with a capi- 
talization of $150,000 and 1,500 no par 
shares. The incorporators are Charles W. 
Prim, Leon Simms and John E, Agnew, 
all of this city. 

Earle Middleton, formerly of this city 
and a son of Councilman William C. Middle- 
ton of North Attleboro, has been elected 
president of the Florida Retail Jewelers’ 
Association and selected as a delegate to the 
A. N. R. J. A. convention at Milwaukee 
in September. Mr. Middleton conducts a 
retail jewelry store in Miami. 

Word was received here the past week 
by friends of the family of the sudden 
death in North Arlington, N. J., of Charles 
Bliss, a foreman for Dominick & Haff Co. 
and a former resident of this city. Mr. 
Bliss was employed for many years in the 
jewelry factories of the Attleboros and when 
the Dominick & Haff Co., with which he 
was affiliated, removed its plant to Arling- 
ton, Mr. Bliss went with the concern. He 
is survived by his widow and one son. 

Thomas E. McDonald, shipping clerk for 
Bates & Bacon Co. and Miss Mabel E. 
Johnson, an employe of the D. F. Briggs 
Co., were united in marriage last Thursday 
evening. A wedding breakfast was served 
the following morning and then the young 
couple was surprised by a large number 
of their associates from the two plants and 
from the Union Plate & Wire Co. The 
latter contingent was accompanied by its 
band and an escort was given the couple 
to the train when they left on their honey- 
moon. 

A group of upwards of 100 members of 
the Attleboro Boys’ Club journeyed to the 
country estate of Joseph Finberg, of the 
Finberg Mfg. Co., at Touisset on. Narra- 
gansett Bay recently, where they were 
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entertained by Mr. Finberg. It was the 
annual outing in charge ot the executive 


staff of the Iccal Y. M. C. A. and the 
youngsters were transported by motor 
vehicles and at the farm were served with a 
fine luncheon and then engaged in a program 
of games and sports. A concert by the 
boys’ band was one of the features of the 
afternoon. 
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E. Ira Richards of New York city, js 
spending the Summer in this vicinity. 

Theron S. Curtis has returned from sey. 
eral days’ recreation down in Maine. 

George F. Littleton left Friday for 
several days’ stay in New York city and 
vicinity. 

The firms in the Riley building are closed 
down all this week for the annual vacation 
and renovation period. 

Miss Ruth Fisher, for some time in the 
employe of Bugbee & Niles, was married 
last week Saturday to Russell A. Wright. 

Donald La Stage has offered a silver loy- 
ing cup to the boy in the local high school 
next year having the best marks in scholar- 
ship. sportsmanship, leadership and athletics, 

The cornerstone for the new Masonic 
Temple here was laid with impressive cere- 
monies under the direction of Grand Master 
Frank L. Simpson last week Saturday. The 
building committee includes John L. Thomp- 
son, George W. Cheever, Frederick E. 
Sturdy and Donald A. Barrows. Among 
those in charge of. the cornerstone cere- 
monies were Frederick I. Gordon, chairman; 
Lee R. Higgins, John H. Paton, Henry H. 
Curtis, Edwin E. Hale, H. Alton Hall, 
Charles H. Parker, Ernst T. Upham, Will- 
iam H. Heckmann and David Sinclair. 








Florida Notes 


Abe Levy, who has just opened at Lake- 
land, Fla., one of the handsomest stores in 
the south, is a leading member of the Ex- 
change Club of his city. When the club had 
the ladies to luncheon a few days ago he gave 
each lady a beautiful bud vase with a red 
rose in it. 

After 17 years on Central Ave., St. Peters- 
burg, Fla., LeGrand Haskin, Inc., has moved 
to larger and handsomer rooms at 2 Fourth 
St. S. Mr. Haskin is a manufacturing op- 
tician and an optometrist. Mr. Haskin’s 
friends will be glad to hear that his health 
has been so far recovered as to permit him 
to give his full time to his business. 











Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 
for the past week. 


Selling Price 


London U.S.Gov't NewYork 
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Chicago Notes 


Martin A. Knudson, of C. D. Peacock, 
Inc., left last Saturday, accompanied by his 
wife, on a three weeks’ motor trip through 
the east and Canada. 

Fred Whitney, Chicago representative for 
the Hadley Co., just completed a 10 days’ 
business trip through the northwest, his last 
stop being Minneapolis. 

The bankrupt matter of Charles E. Graves 
& Co. was brought up before Referee 
Charles last week and the first dividend of 
5 per cent. was declared. 

A voluntary petition in bankruptcy was 
filed last week by C. W. _ Pierson, 
Chicago retail jeweler. Assets are listed 
at $1,308 and liabilities at $4,032. 

Ben Stever, of Stever Bros., retail 
jewelers at Findlay and Fostoria, O., spent 
several days of the past week in Chicago 
looking over the markets and doing some 
buying. 

Max M. Siegal, of Max M. Siegal & Co., 
manufacturing jewelers, at 32 N. State St., 
recently left for New York, where he will 
spend 10 days looking over the market and 
visiting his cousin. 

Sydney Braude, of Emil Braude & Sons, 
wholesale jewelers in the Heyworth build- 
ing, is spending a couple of weeks motoring 
through the east. He is accompanied on 
this trip by Mrs. Braude. 

George M. Hoad, general manager for the 
Goldsmith Bros. Smelting & Refining Co., 
has returned to his duties after being away 
for a month resting. Mr. Hoad, spent most 
of his time in New York State. 

H. H. Herring, of the North American 
Watch Co., Mansfield, O., spent several 
days of the past week in Chicago visiting at 
their local offices in the Columbus building 
and calling on friends in the trade. 

Walter J. Buffington, vice-president and 
general manager, of C. D. Peacock, Inc., is 
spending several weeks in northern Minne- 
sotta, fishing and resting after moving the 
business irito its new quarters in the Palmer 
House, 

George Cesal, connected with Frank 
Leber, retail jeweler at 3817 W. 26th St.. 
returned last week from a motor trip 
through the Black Hills. Mr. Cesal, was 
away for two weeks and was accompanied 
on this trip by friends. 

Nathan Buchhalter, recently opened a re- 
tail jewelry store at 3209 S. Kedzie Ave. 
Mr. Buchhalter is a watchmaker by trade 
and was employed at Winnipeg, Manitoba, 
for some time. This is his first venture 





| into business for himself. 


George Flemming, Chicago manager for 
the H. F. Barrows Co., accompanied by his 
wife will leave this week on a 10-day motor 
trip to Rice Lake, Wis. While at Rice 
Lake Mr. Flemming will visit with old 
friends and do some fishing. 

Hugo Nelson, of Nelson & Nelson, manu- 
facturing jewelers at Minneapolis, Minn., 
spent several days of the past week in Chi- 
cago combining business with pleasure. 
While here Mr. Nelson, visited with their 
Chicago representative, Victor B. Hume. 

B. M. Hammond, of B. M. Hammond & 
Co., wholesale jewelers at San Antonio, 
Texas, spent several days of the past week 
in Chicago visiting friends and looking over 
Fall merchandise. Mr. Hammond was ac- 
companied on this trip by his wife and 
family. 

George Boergerhoff, manufacturers’ rep- 
resentative with headquarters at the Colum- 
bus Memorial Vaults, returned last Friday 
from an extended business trip through the 
east. Before returning to Chicago Mr. 
Boergerhoff spent a few days at the factories 
he represents. 

Fred Spies of Spies Bros., 27 E. Monroe 
St., is spending two weeks at his Summer 
home at Lake Geneva, enjoying a rest and 
entertaining friends. Upon the return of 
Fred, “Dick” Spies, will leave for Crystal 
Lake, to spend a couple of weeks at his 
newly erected Summer home. 


Several wholesale houses of Chicago 
were represented at the opening of the 
beautiful new store of Centius Smith in the 
Rialto building at Joliet, Ill., last Saturday. 
The store was banked with flowers sent by 
friends and members in the trade wishing 
Mr. Smith success in this new venture. 

The many friends of Max Zuehlke, of 
Wm. A. Rogers, Ltd., Silversmith building, 
expressed their sympathy to him on ac- 
count of the death of his wife. Mrs. 
Zuehlke, had been ill for some time and 
passed away on Saturday of last week. She 
is survived by her husband and three chil- 
dren. 

Arthur McAnall, manager of the office of 
the National Jewelers Board of Trade, at 
Chicago, left last Saturday accompanied by 
his wife on a two weeks’ motor trip around 
Lake Michigan. Before returning home 
they will stop at Plum Lake to visit with 
their son, who is spending a couple of 
months there. 

Wilber H. Reeves, prominent retail 
jeweler of Onawa City, Ia., motored to Chi- 
cago last week with his wife and daughter 
Kathryn. While Mr. Reeves is busy looking 
over Fall lines and trying out all the golf 


clubs in Chicago Miss Reeves and _ her 
mother are attending the national convention 
of the Phi Omega Pi Fraternity. 

George Simmons, manufacturers’ repre- 
sentative, with offices on the 12th floor of 
the Heyworth building, announced last 
week that he had made satisfactory arrange- 
ments with the Potter Products Corp., of 
New York, to handle its line of matchless 
lighters in Chicago. Mr. Simmons, calls 
on the wholesale trade exclusively. 

Frank Milhening, of J. Milhening, Inc., at 
4626 Ravenswood Ave., and 27 E. Mon- 
roe St., accompanied by his wife, left Chi- 
cago last Thursday for New York and sailed 
from that port on the Rotterdam on Satur- 
day. Mr. Milhening,. will combine business 
with pleasure on this trip and will visit Hol- 
land, France, Switzerland and England. 
He will be away for about two months. 

C. M. Campbell, recently associated him- 
self with the sales force of Slade, Tenney & 
Weadley, Inc., wholesale jewelers, located 
at 27 E. Monroe St., and is now calling on 
their retail trade through the middle west 
territory. Mr. Campbell, is well known 
through this territory having traveled it a 
number of years for a Chicago wholesale 
house. He is expected home in about two 
weeks. 

R. O. Worrell, associated with the: Bro- 
chon Engraving Co., Inc., 235 E. Ontario 
St., returned last week from a six months’ 
business trip through the Missouri Valley. 
Mr. Worrell, will remain in Chicago until 
the first of September before starting out 
on another trip. Mr. Worrell, is the son of 
R. D. Worrell, of the R. D. Worrell Jewelry 
Co., Mexico, Mo., well known to jewelers 
throughout the ‘country. 

Rudy N. Schrager, Daniel D. Schrager 
and Joseph J. Simmons, individually and as 
co-partners, trading as R. N. Schrager & 
Co., were adjudicated bankrupts on Wednes- 
day of last week. First meeting of creditors 
will be held at the offices of Harry A. 
Parkin, referee in bankruptcy, room 620 
Home Insurance building, 137 S. LaSalle 
St., on Wednesday, July 13, at 10 o’clock in 
the forenoon. At this meeting creditors 
may prove their claims, appoint a trustee, 
examine the bankrupts and transact such 
other business as may properly come before 
said meeting. 

J. H. Benford, international traveler for 
Henri Pickard & Frere for the past 44 
years, was a visitor in Chicago during the 
past week visiting the trade. Mr. Benford 
just completed a trip through Canada and 
after leaving Chicago worked his way back 
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east where he will await instructions from 
the home offices at London, England. 

J. A. Rovelstad, of Rovelstad Bros., Elgin, 
Ill, was a caller to the Chicago markets 
during the past week. 

J. Vincent Huber, traveler for the George 
H. Fuller & Sons Co., just completed a six 
weeks’ business trip through his southern 
territory. 

O. H. Potter, retail jeweler at Wood- 
ward, Okla., stopped off last Thursday in 
Chicago with his family en route home from 
an extended motor trip through Ohio and 
Michigan. 

Word was received in Chicago last week 
that Herbert Siebel, retail jeweler at 
Saginaw, Mich., sailed on Saturday, July 
2, from New York city, .on the Leviathan 
for a two months’ European tour. Mr. 
Siebel will combine business with pleasure 
on this trip. 

George Miller, manufacturers representa- 
tive with headquarters at Los Angeles, Cal., 
accompanied by Mrs. Miller, spent several 
weeks in Chicago visiting at their old home 
and with friends. Before returning to Cali- 
fornia they will spend a few days in 
Michigan with friends. 

Charles A. Bartling, of the Towle Mfg. 
Co., and Mrs. Bartling left last Saturday 
afternoon for Syracuse, New York. Mrs. 
Bartling will remain at Syracuse visiting 
with friends while Mr. Bartling goes to 
Newburyport, Mass., to attend the semi- 
annual sales conference at the home offices. 

George Wiedbush, representative for the 
C. H. Knights-Thearle Co., wholesale 
jewelers on the fifth floor of the Columbus 
Memorial building, returned last week from 
a 10 days’ stay at Florida where he enjoyed 
a rest. He was accompanied on this trip 
by Mrs. Wiedbush. 

D. L. Zimmern, formerly of Henry 
Zimmern & Co., New York city, and more 
recently with the Mosley Lathe Co., of Elgin 
Tll., is now associated with the Harris Trust 
Bank of Chicago. Mr. Zimmern has many 
friends among the jewelers throughout the 
country and they are pleased to learn of 
his success. 

Arthur L. Fuller, manager of the Chicago 
office of the Towle Mfg. Co., H. F. Hill- 
man and John A. Irons, representatives, 
left on Tuesday of this week for the home 
offices at Newburyport, Mass., to attend a 
sales conference. O. F. Samuelson and 
Frank J. Spellman, left on Sunday with 
their wives to motor to New York city. 
Mrs. Spellman and Mrs. Samuelson will 
remain in New York visiting while their 
husbands attend the sales meeting. 

An involuntary petition in bankruptcy was 
filed last week against Cornish Beck, Inc., 

of Kansas City. The petition was filed in 
the western district of Missouri, but ancil- 
lary: proceedings were filed by Rosenburg, 
Braude & Zimmerman, who represent’ peti- 
tioning creditors, to take into and receive 
appointment to take possession of assets be- 
longing to the estate of the bankrupt in this 
district to the value of $20,000 in cash and 
accounts. 
An involuntary petition in bankruptcy was 
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filed last week against M. Krause & Co., 
wholesale jewelers at 5 N. Wabash Ave’, 
of this city. The Chicago Adjustment Com- 
mittee of the National Jewelers Board of 
Trade had the matter under consideration 
after Mr. Krause had been help up, but had 
to withdraw after the insurance company 
denied being liable on the loss. Efforts will 
be made to collect the insurance by institut- 
ing suit against the company. Rosenberg, 
Braude & Zimmerman, represent the peti- 
tioning creditors. 
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F. H. Smith, Ontario, has returned home 
after a week spent in Los Angeles. 

C. H. Kelly, Pasadena, reports conditions 
bright for the Summer trade in the Crown 
City. 

L. Asher and H. E. Wellman of Alhambra 
were among the out-of-town jewelers who 
had an interesting word to say regarding 
the prospects for vacation trade. They re- 
port business particularly brisk in their 
home town. 

Paul H. Samuels, western representative 
for Katz & Ogush, New York, is one of the 
many visiting jewelers who is seeing the 
sights of Los Angeles and vicinity. He says 
there is a decided improvement in business 
here over that done last season, though last 
season he says was quite good. 

Louis Feigelman of the Feigelman Jewel- 
ry Co., 331 W. 3rd St., has left on a two 
weeks’ vacation to Murietta Hot Springs. 
This is in the Indian country made famous 
by Helen Hunt Jackson’s “Ramona.” He 
will have an opportunity to enjoy the inter- 
esting country and at the same time take the 
famous baths for which the place is so well 
known. 

Glenn Bodley of the jewelry department 
of the E. W. Reynolds Co. is on a vacation 
to Lone Pine. He was not disturbed by the 
tales of the dynamiters who have dynamited 
the Los Angeles aqueduct on three different 
occasions of late. He did not heed the 
warning that “Los Angeles visitors need 
not come to Lone Pine.” He is there and 
writes back that the fishing is excellent. 

The jewelers of Los Angeles have decided 
to present three trophies to the Forest Fire 
Fighters Association. The first is to be a 
bronze loving cup of handsome design, to 
be given to the American Legion Post show- 
ing the greatest efficiency and mobility in 
organization. The second trophy is to be 
awarded the unit of 10 men who show 
the highest percentage in the work that has 
been laid out for the reserves in the train- 
ing camps in the mountains during the Sum- 
mer season. The third trophy is an indi- 
vidual loving cup to be given the reservist 
who shows the best score in points during 
the two weeks’ drill period. The fact that 
the jewelers of this city are back of the 
movement to put an adequate force into the 
field for fire fighting has made a great ap- 
peal to the business men of Los Angeles 

Paul Grimm, for 20 years a jeweler in 
Los Angeles, whose business at 4th St., near 
Broadway, is one of the well known estab- 
lishments in this city, has given a resume 
of the jewelry business to the Chamber of 
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Commerce of this city. The epitome of the 
report is that the jewelry business was never 
on a sounder basis than at present. The 
bank clearings as shown by the sum total 
of business done is larger than it was at 
this time last year. The prospects for the 
Summer trade are particularly bright. “Thi; 
report,” says Mr. Grimm, “is from per- 
sonal observation. There is reason to feel 
optimistic over the present outlook. The 
bank clearances are splendid and the general 
tone of the trade is above par. It is shown 
in this report that the jewelers will be able 
to show for this year one of the best reports 
given for any year in the history of Los 
Angeles. This is not due to any boom, or 
to any great influx of tourists, though the 
tourist trade is large, but is a reflection of 
the steady growth of this city along sub. 
stantial trade lines.” 
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The Mulhaupt Jewelry & Optical Co. has 
moved to its new location at 1117 Grand 
Ave. 

Charles Russback, of Jules Borel & Co., 
recently made a business trip to the Pacific 
Coast. 

Frank Kaiser is a new employe in the 
Andrew Jewelry Co. He is in the manu- 
facturing department. 

E. J. Marcotte, Nebraska and western 
traveler for the C. B. Norton Jewelry Co., 
is spending the month of June at Laramie, 
Wyo. 

James O. Otis, of Harvey & Otis, Provi- 
dence, R. I., visited the Kansas City terri- 
tory recently making social calls on the 
trade. 

J. M. Kucera, treasurer of the Norris, 
Alister, Ball, Bridges Co., of Chicago, re- 
cently visited the Kansas City branch of 
the firm, staying with E. O. Baumgarten. 

B. E. Vaughn, Woodstock-Hoefer Watch 
& Jewelry Co., has just returned from a 
two weeks’ trip spent in motoring and 
fishing in Kansas and Missouri. Mrs. 
Vaughn and children accompanied him, 

A. H. Clark, president of the Clark Tool 
& Material Co., is having his place of busi- 
ness fixed up in anticipation of the approach- 
ing jewelry show, at which he expects to 
welcome many old friends and customers. 

The Jaccard Jewelry Co. recently brought 
out a list of the employes of the firm who 
have been in service for eight years or more. 
Ernest A. Jaccard, president of the com- 
pany, and Walter M. Jaccard have taken 
great pride in this unusual record. 

Joseph E, Tucker, Nebraska representa- 
tive; Gilbert E. Cox, Missouri and Iowa 
representative; A. J. Hancock, Oklahoma 
traveler, and L. P. Firstenberger, Kansas 
traveler, all of the © Woodstock-Hoefer 
Watch & Jewelry Co. are all ready to 
begin on their Fall trips. 

John Majors, Texas representative of the 
Edwards-Ludwig-Fuller Jewelry Co., is m 
Kansas City now, and is ready to start on 
his Fall trip. He says that the cotton pros 
pects are promising and that Texas cotton 
is recovering in price. Those sections that 
escaped the flood are profiting by the de 
crease in crops elsewhere. 
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William Smith, of the International Silver 
Co., was in Detroit last week calling on his 
fi, Miller, Ypsilanti, was in Detroit 
last week buying new merchandise for his 

r trade. 
Cais. H. T. Schneider, of H. T. Schneider 
& Co. 10810 E. Jefferson Ave., has re- 
turned from a trip to Chicago. 

Doc Johnson, of the Warren Ave. store 
of the Meyer Jewelry Co., Inc., has re- 
turned from a vacation trip through the 

st. 
Schwabb, manager of the Morton 
Credit Jewelry Co., 1111 Farmer St; passed 
the week-end on a motor trip out in the 
State. ; ¥ 
John Bridges, Marine City, was a caller 
cn the wholesale. jewelers in Detroit last 
week... He is enjoying an unusually good 

Summer business. 

The Kelly Credit Jewelers opened a new 
store at 219 Saginaw. Ave., Flint, on Satur- 
day, June 25. Everything about the place 
is new. Many beautiful floral pieces were 
received by the jewelers from other busi- 
ness houses. 

Edward R. Roehm, manufacturer of em- 
blems, in the Liggett building, was in 
Lansing recently where he attended the ses- 
sions, ball and banquet of the Michigan 
Grand. Commandery of Knights Templar. 

Joe Frank, a member of Frank Bros., re- 
tail jewelers on Michigan Ave., recently 
took out a $100,000 insurance policy. He 
is now carrying $500,000 and is believed to 
be the highest insured jeweler in the State 
of Michigan. 

C. Grosslight, 72 Monroe Ave., recently 
qualified as a contestant for the finals in the 
coming State golf contest. When Mr. 
Grosslight isn’t found behind his counter he 
can almost always be located out on the 
links, 

Samuel Schwab, 42 Monroe Ave., has 
recently closed out his retail business, it is 
announced, and is now devuting his attention 
to the sale of diamonds, being connected 
with the Detroit Gold Refiners, 206 Capital 
Theatre building. 

Henry Gaspary, manufacturing jeweler, 
and for many years located in the Sun 
building, has been ill for some time and is 
forced to give up his business. He has a 
large number of friends in the trade who 
extend their sympathy to him. 

Practically all the offices in the Metropoli- 
tan building have been thoroughly cleaned 
and many redecorated during the last few 
weeks. The jewelers who occupy most of 
the first 10 floors are now all settled for 
a good run of business throughout the 
Summer. 

Art Stadler, diamond setter in the Metro- 
politan building, who is passing his vaca- 
tion in Yellowstone Park, sends word to 
Frank Neipp, manager of the Detroit branch 
of the Scribner & Loehr Co., he is having 
the time of his life. He expects to be back 
at his business before many weeks have 
passed, 

Frank Neipp, Gerald Nay, Eugene Grill 
and Roy Niedermiller, all connected with 
Detroit jewelry houses, are devoting their 


THE JEWELERS’ CIRCULAR 


spare time these days to golf. They find 
the more they play the more jewelry they 
can sell. In other words the more out- 
door exercise they get the keener they are 
at the selling game. 

W. F. Zorno, at present at 14404 Charle- 
voix Ave. is planning soon to move to 
14400 Charlevoix Ave. This is a new build- 
ing now under construction. The store will 
be modern in every respect. In fact it is 
the intention of Mr. Zorno to make it one 
of the most attractive retail jewelry estab- 
lishments on the east side of Detroit. 

A warrant was recommended recently by 
Chief Assistant Prosecutor James Chenot 
for a man 28 years old, address undeter- 
mined, on a charge of larceny by trick. 
Joseph Gunsberg, the complainant, told the 
police that the man last week informed him 
he knew where they could secure $10,000 
worth of uncut diamonds for the low price 
of $5,500. The man was to furnish $700 
and Gunsberg the remainder, it is stated. 
Drawing $4,800 from the bank, Gunsberg 
went with the man to an apartment house 
where the latter, taking the money, went 
to buy the gems, police say. The man is 
said by Gunsberg to have returned with the 
information that the diamond owner took 
the money and fled. 


IND. 
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A. R. Phillips, Spencer jeweler, was in 
Indianapolis Friday. 

Samuel Selka will make a business trip 
to Chicago and Milwaukee next week. 

E. Seibert, jewelry salesman of Louis- 
ville was calling on the Indianapolis trade 
last week. 

One of the prizes fer the Columbia Club 
Spring golf tournament, a silver loving cup, 
was presented by J. C. Sipe & Co. 

Harry Sebel, importer and wholesaler of 
watches and diamonds, will soon be estab- 
lished in an elegant suite at 420 Illinois 
building. 

F. C. Bonnett and family have moved to 
their Summer home on White River. This 
is the 10th Summer which they have en- 
joyed there. 

Representatives of Leon Hirsch, New 
York city; E. & J. Swiggart Co., Cincin- 
nati, and Katzman Co., Louisville, were in 
Indianapolis the past week. 

A. C. Joss, proprietor of a jewelry store 
at 348 Indiana Ave., repurted to the police 
Saturday that thieves had smashed his store 
window Friday night and escaped with a 
quantity of jewelry. 

Henry Van Cleave, who recently moved 
his jewelry and optical store from Ladoga 
to Indianapolis, is highly gratified with 
trade conditions here. Mr. Van Cleave pur- 
chased a home on W. 10th St., a few doors 
from his present store, last Thursday. Mr. 
Van Cleave is well trained in the jewelry 
trade and a graduate of the South Bend 
College of Optics. His only daughter, Mrs. 
Oscar Burkett, has been employed in the re- 
pair department of Rost’s jewelry store for 
the past two years. A son, Orval Van 
Cleave, is a jeweler at Bainbridge, and is 
a graduate of Bradley Polytechnic at Peoria, 
Til. 
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Arthur Behling, of Behling & Kosobucki, 
Milwaukee retail jewelers, has just returned 
from a vacation trip to Texas. 

Louis Bunde, Jr., of Bunde & Upmeyer 
and Gordon Warnke, Jr., of the E. H. 
Warnke Co., attended the 120th field artillery 
re-union. 

G. M. Molster, Waukesha, and Paul Kru- 
menacher, watchmaker at the store of Henry 
Bayers, Whitewater, were among those who 
visited Milwaukee wholesale houses during 
the past week. 

M. Vanderhaegen, Geo. H. Fuller & Son 
Co., Chicago findings house, visited Mil- 
waukee wholesalers during the past week. 
Mr. Vanderhaegen was married June 25, and 
was accompanied by his wife. 

L. H. Gollberg and R. F. Weckerle, repre- 
sentatives of the Bozhardt-Possin Co., have 
finished their traveling and are getting their 
Fall lines ready. They expect to go out 
after Fall business during the latter part of 
July. 

Milwaukee wholesalers are pleased to 
make the acquaintance of Fred Zimmern, 
new representative of the K. K. Importing 
Co., importer of materials and jewelers’ sup- 
plies of New York, who is making his first 
trip in this territory. 

John Petersen has just completed his 
course in watchmaking at the Milwaukee 
Vocational School after having served a four 
year apprenticeship with Anton Molle at 
Antigo. Mr. Petersen will return to Wau- 
sau, his home town, where he expects to 
locate. 

Paul Will, Milwaukee retail jeweler, was 
married during the past week to Miss Gusti 
Olg, also of Milwaukee. The ceremony took 
place at Cross Luthern Church and was fol- 
lowed by a dinner at the Shorecrest Hotel at 
7:30. A reception and dance was held at 
9 p. mM. The couple are spending their 
honeymoon at Kleinert, Wis. 

An informal survey of business conditions 
throughout the local wholesale trade has 
disclosed the fact that business at this time 
among the majority of the men in the trade 
has been quite good. E. H. Warnke, of the 
E. H. Warnke Co., stated that although 
business had been quiet for some time there 
had been quite a spurt during the past two 
weeks. James Havlista, O. H. Bingenheimer 
Co., stated that while in Chicago very re- 
cently on business he noticed that things in 
general were quite all right there. He stated 
that a number of box companies are working 
full time again, which indicates that jewelers 
are buying boxes and that, therefore, busi- 
ness is picking up. “Our records show a 
steady increase over last year,” said Mr. 
Havlista. Art Kuesel, Kuesel Bros., said 
that business in that organization has been 
holding up to last year’s record right 
straight through. “As last year was the best 
year we ever had we feel pretty well satis- 
fied,” he said. Fred J. Theleman, manufac- 
turing jeweler, states that his company has 

been working overtime for six weeks and 
that business has been quite satisfactory. 








Earl W. Rodgers has engaged in the jew- 
elry business at New Tharon, Ia. 
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Minneapolis and St. Paul . 


Mr. Frank, Buffalo Jewelry Case Co., was 
in Minneapolis, June 30. 

Elmer Peterson, retail jeweler, Sleepyeye, 
Minn., was in Minneapolis on a business trip 
the latter part of June. Mr. Peterson has 
been a retail jeweler in Sleepyeye about two 
years. 

“Ben” Held, a retail jeweler who is well 
known in this section of the country, and 
whose store is in Grand Forks, N. Dak., was 
in Minneapolis June 29 taking care of busi- 
ness matters. 

M. A. Gripp, retail jeweler, Chippewa 
Falls, Wis., motored to Minneapolis, where 
he spent some time on June 29. While in 
town, Mr. Gripp called on his acquaintances 
in the jewelry trade. 

Mr. Bollom and Mr. Cronquest of the 
retail jewelry firm of Bollom & Cronquest, 
Chippewa Falls, Wis., visited Minneapolis 
June 24. Mr. Bollom and Mr. Cronquest 
were in town on business and motored down. 

C. M. Thomsen, C. M. Thomsen Co., 
wholesale jewelers, 100 N. Seventh St., 
Minneapolis, June 27 received a cablegram 
from Paris sent by his son, K. Rolf Thom- 
sen, saying that he had landed in France 
the preceding day. 

Mrs. H. C. Healy has been added to the 
sales staff of Weld & Sons, retail jewelers, 
817 Nicollet Ave., Minneapolis. Mrs. Healy, 
who made this change a week or so ago, has 
been identified with the jewelry trade in 
Minneapolis a number of years. 

James D. Dougherty, manager of J. B. 
Hudson & Son, Minneapolis, on the evening 
of June 27 deviated a little from his cus- 
tomary title, the “Lure of Precious Stones,” 
followed in his regular Monday evening 
radio talks over WHDI, when he spoke on 
“Jade.” 

W. C. Weld, secretary and treasurer of 
the retail jewelry firm of Weld & Sons, 817 
Nicollet Ave., Minneapolis, left about June 
20, accompanied by Mrs. Weld, and expected 
to spend a month motoring through parts of 
northern Minnesota, and to Port Arthur, 
Canada. 

Joe Meyer, son of Fred F. Meyer, with 
Thomas B. Wilson & Co., wholesale jewelers, 
Minneapolis, is spending the Summer work- 
ing at a resort at Clear Water Lake, Wis. 
He intends to return in the Fall to Ripon 
College, Ripon, Wis., where he will be in 
his third year. 

Miss Linnie Gould and Miss Mary Mon- 
dell of J. B. Hudson & Son, Minneapolis, 
left the night of June 25 for the east, where 
they expected to spend their vacations to- 
gether in New York State. Miss Gould is 
in the executive office, while Miss Mondel! is 
in the jewelry repair department. 

Timothy Norton, retail jeweler, Armour, 
S. Dak., and Mrs. Norton, expected to spend 
the Fourth of July at Belle. Fourche, S. Dak., 
in the western part of the State. They 
looked forward to attending the roundup, 
and wished to see President Coolidge and 
Mrs. Coolidge in the Black Hills. 

Mrs. W. D. Haynes, wife of W. D. 
Haynes, retail jeweler, Ely, Minn., has. been 
spending about a week in Minneapolis, visit- 
ing the mother of Mr. Haynes. It was the 
intention of Mr. Haynes to join his wife in 
town, and remain here over the week end of 
July 3 and 4, returning directly to Ely. 
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James D. Dougherty, manager of J. B. 
Hudson & Son., Minneapolis, left june 23 
for Winnipeg, Can., for a short trip. Mr. 
Dougherty represented the Minneapolis Ki- 
wanis club in a goif competition with the 
Kiwanis club of Winnipeg, which is an 
annual event. He returned June 27 and had 
an enjoyable trip. 

“Al’ Ejinen, manager of the Anderson 
Drug & Jewelry Co., Lamberton, Minn., 
drove to Minneapolis June 27 on a business 
trip, accompanied by Mrs. Einen. Mr. Einen 
is well known to the trade, having been in 
business in Minnesota for some time, and 
having been a retail jeweler in Lamberton 
about 10 or 15 years. 

Mrs. Walter G. Johnson, wife of Walter 
G. Johnson, retail jeweler, Crookston, Minn., 
won a $700 automobile, offered by a Crooks- 
ton newspaper as a reward for securing the 
largest number of subscribers. Mrs. John- 
son took part in the competition during her 
spare moments, at the same time caring for 
her home and children. 

N. S. Nelson, retail jeweler, Hutchinson, 
Minn., and Mrs. Nelson, and their daughter, 
the wife of Dr. Jensen, visited Minneapolis 
June 28 to call for their daughter, Helen, 
who has been taking a nurse training course 
at one of the Minneapolis hospitals, and who 
expects to continue her work after a vacation 
at the home of her parents. 

J. W. Mills, retail jeweler, Montevideo, 
Minn., who was in Minneapolis June 28 on 
a pleasure trip, was accompanied by his 
mother, his wife and daughter. Mr. Mills 
returned to Montevideo after remaining in 
town a short time, and his family went on to 
La Crosse, Wis., where they expected to visit 
the mother of Mr. Mills at her home. 

“Al” Kolker of J. Milhenning & Co., Chi- 
cago; Charles Carpenter, J. B. Hudson & 
Son, Minneapolis, and Milton F. Gravender, 
J. B. Hudson & Son, Minneapolis, drove to 
Whale Tail Lake, Minn., about a week ago 
on an outing. It is related that Mr. Kolker 
caught pickerel ranging from five to 10 
pounds in weight, and that sun fish made 
up the remainder of the day’s catch. 

E. H. Kiekenapp, Faribault, Minn., Mrs. 
Kiekenapp, and their daughter, Audrey, left 
June 30 for their home after visiting at the 
home of Louis C. Gaus, Louis C. Gaus & 
Co., wholesale jewelers, 100 N. Seventh St., 
Minneapolis, and Mrs. Gaus. Mrs. Kieke- 
napp and her daughter arrived at the Gaus 
residence June 26, and visited there while 
Mr. Kiekenapp was away from Faribault 
attending the national convention of the op- 
ticians’ association, of which he is the sec- 
retary. He was ze-elected to this position 
in June. 

George Fernley, secretary of the National 
Wholesale Jewelers’ Association, stopped in 
Minneapolis June 23 on his way east, and 
met with the wholesale jewelers of Minne- 
apolis at a noon luncheon at the Minneapolis 
Athletic Club. ‘Mr. Fernley told the Min- 
neapolis men of business conditions as he 
found them at various other parts of the 
country where he had visited during his 
western trip, and he described them as im- 
proving. From Minneapolis, Mr. Fernley 
expected to go to Duluth, Minn., and take 
a boat for the east. 

Robert J. Rentz. son of Tohn Rentz, and 
member of the manufacturing jewelry firm 
of Rentz Bros., 727 Hennepin Ave., Minne- 
apolis, is making arrangements to go into 
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camp with the 109th Aero Squadron at 
World-Chamberlin field, near Minneapolis 
from July 17 to 31. Robert Rentz is a cap- ; 
tain in this outfit, and is the commander of 
“A” flight, one of the two divisions of the 
organization. The 109th Aero Squadron has 
just completed the installation of 12 flood, 
landing lights, making it the first air port jn 
the northwest to be 1lum:nated in this way, 

Fred F. Meyer, traveling representative 
of Thomas B. Wilson & Co., wholesale 
jewelers, 100 N. Seventh St., Minneapolis, 
expected to leave July 1 on a motor trip 
through South Dakota, accompanied by Mrs, 
Meyer and their daughter. It was their jn- 
tention to go as far west as Rapid City, the 
Summer headquarters of President Coolidge, 
and to remain away about 10 days. Mr. 
Meyer expected to stop in Aberdeen on his 
way out. It was in Aberdeen that he learned 
the jewelry trade, leaving there in 1904, after 
being associated with D. G. Gallett, retail 
jeweler. Mr, Meyer was in Aberdeen eight 
years, 

S. J. Stieglitz, retail jeweler, Aberdeen, 
Wash., and Mrs. Stieglitz arrived in Ex- 
celsior, Minn., June 26 for a visit of about 
a week with relatives. After the Fourth of 
July, Mr. and Mrs. Stieglitz expected to re- 
turn to their home by way of the Canadian 
Pacific route, stopping in one of the national 
parks, and at other points along the route. 
They are on an extended trip which has 
taken them across the continent. They left 
Los Angeles in February, went through the 
Panama Canal, and after a stay in New 
York and other points in the east, came to 
Minnesota, where they spent some time in 
Minneapolis. 

















J. Paul Knight, diamond cutter, accompa- 
nied by Mrs. Knight and children, left Cin- 
cinnati Friday for a three weeks’ motor trip 
through the coal sections of Wisconsin. 

Walter H. Wilkening and his wife left 
Cincinnati Sunday for a long jaunt through 


the west. The trip will include the Pacific 
Coast and several points in Canada and will 
take up the entire month of July. 

John A. Gerwe, president of Frohman & 
Co., together with George E. Brown of the 
same firm were in West Baden, Ind., last 
week, attending the State meeting of the 
Indiana Retail Jewelers’ Association. 

Walter Foster, jeweler, and Stauffer & 
Hook, watchmakers, who formerly occupied 
offices on the eighth floor of the Andrews 
building, Fifth and Race Sts., have moved 
their establishments to the Lyric Theater 
building on Vine St. 

Ed H. Croninger, veteran jeweler and sec- 
retary of the Cincinnati Wholesale Jewelers 
and Manufacturers’ Association, came out of 
his operation in good style at St. Elizabeth's 
Hospital last week. In fact, he felt so good 
over the result that he returned to his desk 
on the 10th floor of the Andrews building 
the first of this week. Mr. Croninger is @ 
trifle weak, but he simply could not remain 
away from the office, “What’s a man going 
to do. I can’t loaf, as I’ve worked all my life 
and it would simply kill me to remain idle.” 
All jewelers in the city dropped in to se 
him or extend their well wishes over the 
telephone. 
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Robert Myers, of the R. & L. Myers Co., 
is spending a vacation in Sonoma County. 

Several weeks are being spent in southern 
California by J. H. Spiro, who is calling on 
customers in Los Angeles and all the ad- 
jacent territory. 

Out-of-town jewelers visiting the trade 
include: J. D. Bennett, San Rafael; L. A. 
Mead, Santa Clara; A. G. Prouty, Napa; 
William Dupen, Sacramento. 

G. E. O'Neill, one of the travelers for 
S. J. Hammond, is enjoying a vacation at 
Emerald Bay, Lake Tahoe, S. J. Hammond 
is due home from a business trip to Seattle. 

Edmund H. Pries, who was formerly with 
Charles Weinshenk & Son, has opened 
offices for himself on the seventh floor of 
704 Market St., as jewelry manufacturers’ 
representative. 

Miss Helene Ehlers with Morgan & Allen, 
was a June bride early in the month and 
has now returned to her desk from a honey- 
moon trip to various points in northern Cali- 
fornia. The bridegroom is Claude E. Royce, 
an optician with the firm of Pinther & 
Lindsey. The wedding took place at St. 
Paul’s Episcopal Church in this city. 

Emanuel Levy, of Levy & Cresalia, is 
taking a vacation in the Feather River 
region, trout-fishing. Some of his friends 
say this is Mr. Levy’s first real vacation 
for years. Frank Cresalia has come in from 
the road to take charge of the office. Miss 
Granat, of the office force of Levy & 
Cresalia, has just got back from an enjoy- 
able two weeks’ vacation. 

Heinz Bros., jewelers, who started in busi- 
ness in the Mutual Bank building 25 years 
ago and have been going ahead ever since, 
are now preparing to move to much larger 
quarters. Their present store is at 29 Geary 
St., and on the other side of the street they 
have a well-equipped upstairs factory and 
shop. In order to have space to consolidate 
all their activities under one roof Heinz 
Bros. are preparing to move to 46 Stockton 
St. and expect to open there about Aug. 1. 

Members of the firm of A. I. Hall & Son 
and the men and girls of the office force 
all have something new and _ attractive, 
brought from Europe for them by George 
Brown who, with Mrs. Brown, got back a 
few days ago from a vacation of several 
months. Paris ties, handkerchiefs and 
cigarette cases for the men, Mosaic bracelets, 
pins, etc., for the women and a wonderful 
walking cane for President A. W. Huggins 
have combined to convince the entire office 
that Mr. Brown did not forget anyone while 
he was away. 

His reputation for traveling fast and far 
was fully sustained by Edward Vz. 
Saunders, Coast manager for the Interna- 
tional Silver Co., on an eastern trip from 
which he has just returned. He visited 
Salt Lake, Chicago, New York, northeastern 
headquarters of the company at Meriden, 
Philadelphia, Cleveland, etc., and, en route 
home, spent 10 days in Los Angeles in- 
specting the installing of the company’s Los 
Angeles offices in the Metropolitan build- 
ing. On his return here Mr. Saunders stated 
that the growth of the International Silver 
Co.’s business in Los Angeles and southern 
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California has been so satisfactory that it 
has become necessary to have much larger 
offices in order to display very complete 
lines. Mr, Saunders is returning to Los 
Angeles for several weeks and says that 
announcement will be made later of the 
formal opening of the International Silver 
Co.’s new Los Angeles offices in the Metro- 
politan building. 

Interest was very general throughout the 
jewelry trade in the second golf tourna- 
ment of the Northern California Jewelers’ 
Golf Association, which took place on June 
24 at the Mill Valley Golf Club, Marin 
County. Everyone mentioned the tourna- 
ment as the news event of the day and 
those whose business engagements kept them 
in the city expressed keen interest in the 
outcome. The tournament was followed by 
an enjoyable barbecue in the redwood 
grove of the club and in this non-player 
members also joined. Winners in the 
tournament were: Low Gross, Sydney 
Burnett, of Burnett Bros.; low net, Gordon 
Otto, manufacturers’ representative; best 
nine, W. W. Keller, jeweler of Napa; ap- 
proaching contest, Burr W. Freer, of the 
Burr W. Freer Co. Among the out-of-town 
members of the trade who came in to take 
part in the tournament were: E. R. 
Sawyer, Santa Rosa; E. A. Prouty, Napa; 
and from San Jose, H. W. Stackpole, W. C. 
Lean and W. H. Jung. The tournament 
was a success from every standpoint accord- 
ing to L. W. Carrau, of Carrau & Green, 
who is secretary of the association. 








Pacific Coast Notes 





Mr. and Mrs. H. W. Kleinenbroich, Oak- 
land, Cal., jewelers, are on vacation at Rio 
Nido, on the Russian River. 

J. E. Hillenbrand, proprietor of the Mis- 
sion Jewelry & Electric Corporation, San 
Fernando, Cal., is reported to have sold his 
business to G. P. Lowe. 

It is reported that F. B. Mitchell, 
jeweler of Chowchilla, Cal., has discon- 
tinued his business in that place and has 
moved to Merced, Cal. 

Bell’s jewelry store, Aberdeen, Wash., ad- 
joins the enlarged store of the Woolworth 
company, and patrons of the jeweler are 
pleased that, in spite of his neighbor’s 
expansion, there is still room for the jewelry 
store which benefits by the powerful electric 
lighting of the Woolworth store. 

Edward C. Norris, of San Francisco, has 
become owner of'the Hodge jewelry store, 
conducted for the past five years in Mount 
Vernon, Wash., by Dave A. Hodge. Mr. 
Norris was in business in Raymond, Wash., 
for several years and believes in the future 
of Mount Vernon. Mr. Hodge plans to 
visit his son, who is residing in Cordova, 
Alaska. 

From many points on the Coast jewelers 
who carry gift and art lines are preparing 
to visit the annual Pacific Coast Gift and 
Art Show which takes place at the Palace 
Hotel, San Francisco, July 10 to 16. Two 
floors of this big hotel have been reserved 
for exhibitors and space has been going 
very fast. Assignment of space is in charge 
of Sidney J. Wolf, secretary-treasurer, 57 
Post St., San Francisco. 

W. S. Taylor, of San Jose, is hailed in 
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the current issue of the Southern Pacific’s 
magazine as “The champion commuter of 
the west, if not of the entire United States.” 
Mr. Taylor, who travels between San Jose 
and San Francisco, is a jeweler’s messenger 
and purchaser and was mentioned some 
years ago in THE JEWELERS’ CircuLAR. On 
July 1 Mr. Taylor, who resides at 566 S. 
16th St., San Jose, celebrated the beginning 
of his 46th year as a daily commuter between 
San Jose and San Francisco. On July 1, 
1882, he accepted a position as purchasing 
agent for the group of merchants in San 
Jose and made his first trip on Southern 
Pacific’s Peninsula lines. In San Francisco 
he makes his headquarters with Nordman & 
Aurich of the Jewelers’ building. Since 
July 1, 1882, Taylor has made the 50-mile 
journey back and forth every business day. 
Even the oldest employe of the 3rd and 
Townsend station does not recall when this 
dapper 84-year-old traveler began his daily 
trips, but there is not one who does not 
know him as he alights from the 8:20 train 
each morning. Had Taylor been subject 
to flights of fancy and had the “Earth-Moon 
Express” been operating he could have made 
several round trips between the planets for 
he has traveled 1,348,236 miles just between 
San Jose and San Francisco, a distance 
equivalent to 56 times around the world. He 
has traveled approximately 20 miles for 
every hour he has worked in the past 45 
years. He says that traveling is very dif- 
ferent from what it was in the 80s. The 
old trains were not built for comfort, but 
now they are, and road-beds are smooth and 
locomotives speedy. 
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Canada Notes 





Wm. H. Foster, jeweler of Brampton, 
Ont., has discontinued his business. 

Frederick W. Richards, jeweler of Ham- 
ilton, Ont., has given a chattel mortgage to 
D. Smellie & Sons for $1,141. 

The Bulova Watch Co., Ltd., of Toronto, 
has been incorporated, to manufacture and 
deal in watches and jewelry, with a capital 
of $500,000, by Arthur R. Clute, George H. 
Lovatt and Mary M. Scand. 

J. W. Johnson, Ltd., Toronto, has been 
incorporated, to carry on the business of 
manufacturing jewelers, with $40,000 capital 
stock. Provisional directors are Edwin G. 
Longman, Charles A. Thoburn and Murray 
L. Keyfetz. 

Finally revised statistics of the output in 
Canada of the metals of the platinum group 
reported by the Dominion Bureau of Sta- 
tistics for the year 1926, show that platinum 
was produced to the amount of 9.524 ozs. 
valued at $923,607, and palladium, rhodium, 
etc., to the amount of 10.024 ozs. valued at 
$640,178. This compares with 8,698 ozs. of 
platinum valued at $1,028,192, and 8,288 ozs. 
of the other platinum metals of the value 
of $648,969 produced in 1925. Canada stands 
third in the world’s production of platinum. 
In British Columbia small quantities are 
found in placer deposits with alluvial gold 
and black sands. In Ontario these rare 
metals occur with the nickel-copper ores of 
the Sudbury district. 








J. Dixon has opened a jewelry establish- 
ment at New London, O. 






























































































TRADE CONDITIONS 


Trade with the retail jewelers of Evansville and 
many of the other towns in southern Indiana con- 
tinues on the upward grade with the improvement 
in weather conditions, and retailers express the 
opinion that business will be good the remainder of 
this year as it was last year. General business con- 
ditions in Evansville continue to get gradually bet- 
ter, and most of the large manufacturing plants in 
Evansville are being operated on steady time. Col- 
lections have improved some. While July and 
August may suffer a slight slump, as they generally 
do from year to year, both retailers and whole- 
salers believe that the present year, taken as a 
whole, is going to show up very well. The whole- 
salers anticipate a very good Fall business. 





Charles Hebner, of the Hebner Jewelry 
Co. at Boonville, Ind., is planning to take 
a party of friends in a short time to Blue 
river near Milltown, Ind., for a fish. 

William Blackman, of the Blackman & 
Lukenheimer Co., retail handlers of glass- 
ware, reports that trade has shown some 
improvement during the past few weeks. 

The new Art and Gift shop in the store 
of M. Burkhart at 1111 W. Franklin St., 
has been completed at an estimated cost 
of $10,000. Mr. Burkhart is carrying a 
well assorted line and reports trade very 
good. 

There is considerable building being done 
at Tennyson, Ind., a town 30 miles east of 
here, that suffered a severe fire loss a year 
ago, destroying Mr. Quiett’s retail jewelry 
store. It is nct known at this time if Mr. 
Quiett will rebuild his store building. 

Clarence Schlomer, of Schlomer Bros., re- 
tail jewelers at 220 Main St., Mt. Vernon, 
Ind., is assisting in a campaign of business 
men in that city to raise a bonus of $25,000 
to pay a Cincinnati company to locate a 
new glove factory in Mt. Vernon, that will 
give employment to a large number of 
people. 

J. L. Crabb, watchmaker, jeweler and 
optician at New Harmony, Ind., has in- 
stalled a stock of antique and second-hand 
furniture in connection with his jewelry 
business and he reports a very good run of 
this business. Mr. Crabb has been located 
in New Harmony for a number of years 
and is well known to the trade in southern 
Indiana. 

With the coming of better weather condi- 
tions and the falling of the rivers in south- 
ern Indiana and southern Illinois, mussel 
diggers are expected to get busy, but as 
stated in a previous news letter to THE 
JeEweLers’ Circutar, this season will not 
show the activity of previous Summers, duc 
to the new law passed by the last session 
of the Indiana State legislature prohibiting 
the taking from the rivers of mussels of 
certain sizes. Some of the pearl button 
factories in this part of the State now are 
being operated. 

The Ichenhauser Co., long engaged in the 
wholesale glassware and queensware busi- 
ness here and well known to the jewelry 
trade of southern Indiana, southern Illinois 
and western and northern Kentucky, re- 
cently presented the Evansville College with 
a wonderful tea pot. The tea pot had been 
a show piece for many years in the Ichen- 
hauser store on South Ist St. here and is 
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known to all customers visiting the place 
of business for years. The gift is one of 
the largest porcelain hand decorated tea 
pots in the United States, it is said, having 
a capacity of 50 gallons. The trustees of 
Evansville College greatly appreciate the 
gift and it will be kept on display in the 
college library room. 

John P. Chrisney, owner of a large de- 
partment store at Chrisney, Ind., and hand- 
ler of clocks and jewelry, has announced 
to his friends that he will seek re-nomina- 
tion to the office of joint representative 
from Spencer and Perry counties, which 
place he formerly held. Mr. Chrisney is 
well known to the mercantile world and has 
been in business at Chrisney for over 40 
years. E. A. Rhodes, a retail jeweler of 
Chrisney, is interested in the plans of the 
Indiana Lincoln Memorial Association to 
erect a suitable memorial at Lincoln City, 
Ind., in honor of Abraham Lincoln. The 
Lincoln family formerly lived at Lincoln 
City and the place was named in honor of 
the great Civil War President. 











L. N. Cobb of the Norris Allister Ball Co. 
has left for an extended trip to Sweden. 

Dave and Ben Glasser of the Merit Co. 
are going to Chicago to attend a conven- 
tion. 

A. Pflueger, well-known retail jeweler, 
has left for a three months’ trip to Germany 
to visit friends and relatives. 

The Sigler Bros. Co. has just had its 
window space entirely redecorated, which 
adds much to the attractiveness of the 
place. 

Leo Markowitz of Markowitz & Fried- 
man, manufacturing jewelers, left this week 
on a buying trip to New York, Providence 
and other eastern buying centers. 

H, Bruce McCague of the Cowell & Hub- 
bard Co. and president of the Twenty-Four 
Karat Club, who has been ill with an in- 
fection of the face, has recovered and is 
again back at the store. 

Although Cleveland was thronged with 
visitors for the National Grotto convention 
this week, it made practically no difference 
to the retail jewelry business. A number 
of the trade who are members of this order 
took an active part, and there were a num- 
ber who came in from out-of-town points. 

Among out-of-town jewelers in Cleveland 
this week were included: Clarence Reyn- 
olds, of the Hibbard Jewelry Co., Akron; 
R. H. Black, Cadiz; J. H. Ulmer, Galion; 
C. P. Apple, Youngstown; C. H. Von Kanel, 


Massillon; S. G. Wheeler, Lorain; Karl 
Schmidt, Warren; Mrs. McCarthy, Am- 
herst; Mrs, Avery, Amherst; Mrs. Atwood, 
Willoughby. 


The Wagner-Gilger-Cohn Co., wholesale 
jewelers, were the victims of a sneak thief 
on Friday. Mr. Cohn was in the outer 
office and was not aware that he was alone. 
The thief apparently slipped into the rear 
office where the bookkeeper has his desk 
and where the safes are located, and he 
took the cash till which contained $750 in 
checks and $22.96 in cash, and went out 
through another door leading into the hall. 
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When the bookkeeper came back from lunch 
he went to the men’s wash room on the 
same floor and was surprised to see the 
cash box laying on the floor with the checks 
in it, but minus the cash. Police were noti- 
fied and responded promptly, but no trace 
of the thief was found. The company’s 
office, which is located on the fourth floor 
of the Hippodrome building facing Euclid 
Ave., gets all the noise of traffic when the 
windows are open, which was the case in 
this instance, and permitted the crook to 
work undetected. Fortunately the morn- 
ing’s receipts had already been banked be- 
fore the thief’s visit. 











W. H. Reeves, Onawa, Ia., is making an 
extended tour of the east. 

A daughter of Fritz Sandwall, Omaha, 
was married last week to Dr. Lathrop, 

A. F. Smith and Mrs. Smith motored to 
Sioux Falls, S. Dak., last week and back 
the following day. 

A. P. Powers has opened a jewelry store 
at Neola, Ia., in the store formerly occupied 
by Fred Gerhardt before he moved to 
Gering, Neb. 
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Geo. T. Roy, retail jeweler and optometrist, 
25 years in the Memphis trade, is moving to 
a larger store, at 46 S. Main St., next door 
to the Pantages Theatre. This is a central 
location. For many years Mr. Roy’s store 
has been at 140 S. Main St., opposite the 
Gayoso Hotel. 

J. H. Mednikow & Co. wholesale jewelers 
83 2nd St., have entertained many visiting 
merchants from the tri-States during the past 
fortnight and the dealers in the delta and in 
Arkansas have been buying considerable new 
goods. Mr. Mednikow has returned from a 
trip of several weeks in the central section 
and found general trade conditions more ac- 
tive as the Summer opens than they were in 
the Spring. The store in Memphis that oc- 
cupied its new home last year has added in 
the sales department a number of people. It 
is located on S. 2nd St. near the corner of 
Union Ave., and opposite Hotel Peabody. 








J. P. Archibald, a prominent jeweler of 
Blairsville, Pa. and President of the Blairs- 
ville Chamber of Commerce July 1 receivea 
his appointment from Governor John S. 
Fisher as a member of the Bushy Run 
Battlefield Memorial Commission. The 
other members of the Commission appointed 
by Governor Fisher, are John Hamburg, of 
Irwin; and General Richard Coulter, Harry 
F. Bovard, and Robert W. Smith, all of 
Greensburg. The chairman and secretary 
of the Pennsylvania Historical Commission 
are ex-officio members of the _ battlefield 
commission. Mr. Archibald is a past presi- 
dent of the American National Retail 
Jewelers Association and also of the Penn: 
sylvania Retail Jewelers’ Association. 
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Timely Trade Topics 


Dealers’ Helps in Window Displays and Merchandising. 
Notes on New Products and Gossip of the Trade 























Largest Post Card Air Mailed 


POST CARD measuring approximately 

two by three feet—a perfect representa- 
tion of a government postal card—was re- 
cently air mailed from Detroit by the Traub 
Mfg. Co. The card was a note of con- 
gratulation to a local jeweler on his splendid 
genuine Orange Blossom rings sales 
records reaching into many foreign countries. 





in highly finished Havenite walnut 
and mahogany cases. The dials will be in 
gold and silver, plain and radium. The 
designs will honor every home-maker’s taste 
and harmonize with every period and 
preference in house furnishings. 


fitted 


The origination of new and more attrac- 
tive designs such as Artlarms and of more 
up-to-the-minute methods 1n merchandising 
is only to be expected from the New Haven 
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LARGEST 


In line with a policy of Traub to use the 
air mail, whenever possible, to facilitate 
service to their dealers, this card was dis- 
patched by the air mail route. The photo- 
graph above shows Postmaster Kellogg at 
Detroit receiving the mammoth card from 
a representative of the Traub concern. 





Revolutionizing the Alarm Clock 


The New Haven Clock Co. will announce 
in the near future a line of clocks that will 
revolutionize the alarm clock business. 
These latest creations of clock craftsman- 
ship will be classics as well as pioneers. 
They will be aesthetic advances, artistic 
achievements. Their appearance will awaken 
the admiration of the most critical and 
honor their conscientious construction. 
They will enhance the charm of every room 
in which they are put on duty, truly beauti- 
fying the home. They will be especially 
welcome in the boudoir, den, library, office, 
desk, nursery, student’s room and Summer 
home; and they will be appropriate gifts. 

At last, the alarm clock will enter society. 
This new line of clocks—to be known as 
Artlarms—will make its debut shortly; and 
will appeal strongly to the jeweler. For 
their charming, distinctive appearance and 
craftsmanship will make them appreciated 
by the most fastidious. 

This new line of true time tellers will be 











POST CARD SENT BY AIR MAIL 


Clock Co. It always has been a pioneer. 
Last year was the most successful in its 
110 years of distinguished service. With 
such a step ahead of the procession as its 
new line, 1927 bids fair to outstar 1926 in 
its annals. 

Jewelers who have heard of this impend- 
ing revolution are eager to see the New 
Haven Artlarms with Havenite cases. 





Exhibit of A. Wittnauer Co., at the Woman’s 
W orld’s Fair 


At the Third Annual Woman’s World’s 
Fair, held at Chicago from May 19 to 27, 
one of the booths that attracted wide atten- 
tion and numerous inquiries was the ex- 
hibit of the A. Wittnauer Co., of New York, 
which was of particular interest to visitors 
due to the fact that Miss M. S. Wittnauer, 
president of this concern, is the only woman 
engaged in the manufacture of watches and 
the only woman member of the Horological 
Institute of America. 

A large selection of Longines and Agassiz 
watches of all styles were on display, as 
well as Miss Wittnauer’s private collection 
of antique watches. An enlarged copy of a 
Longines watch movement, 100 ligne in s‘ze, 
and a device projecting an illuminated watch 
dial on the floor showing the correct tire, 
were some of the interesting features of this 
exhibit. 


The various items on display had been a 
part of the A. Wittnauer Co.’s exhibit at 
the Sesqui-Centennial Exposition at Phila- 
delphia, where the company was awarded 
Grand Prizes for Longines and Agassiz 
watches and various gold medals for other 
goods on display. 


Prominent Actress Approves “Cecile” Rust 
Proof Bags 


One of the bright spots of color in the 
stage properties of “The Madcap” are the 
steel beaded bags that Mitzi carries in 
several scenes. 

Of brilliant, rust proof steel beads, they 
are prominent in her costumes as_ she 
laughs and sings her way through the title 
role. Mitzi is unstinting in her admiration 
of them. A picture of Mitzi with one of 
the “Cecile” bags is being used effectively 





MITZI AND HER “CECILE” BAG 


in poster and display card advertising by 
Stein & Ellbogen Co., importers of “Cecile” 
bags and novelties. 








The Ernest Clarkson jewelry _ store, 
formerly the Watkins & Clarkson jewelry 
store, operated at 307 Chickasha Ave., 
Chickasha, Okla., held its formal opening in 
its new location at 414 Chickasha Ave., 
recently. The store was opened by Mr. 
Clarkson at its new location a week ago. 
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Holmes & Edwards Sales Fish Club 


Holds Sales Convention 


The sales convention of the Holmes & 
Edwards Sales Fish Club, Bridgeport, 
Conn., was held at the Mill River Country 
Club, June 14-15. The business meeting 
took place in the early part of the day, 
giving way to a recreation period later. 
Archery and golf were the most popular 





MEMBERS OF THE H. 


sports in which the members took part, and 
the games were followed by a banquet in 
the evening. 

After the banquet, the new Pageant pattern 
was introduced by William B. Griffin, adver- 
tising manager, in the following manner: 
“It is very difficult, vear after year, to take 
you gentlemen to places that will have an 
entirely new interest for you but this eve- 
ning we are going to try to transport you 
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craftsmanship and fabulous wealth. During 
the afternoon there were contests of athletic 
skill and daring followed by a banquet held 
in the great State hall. 

“One of the Rajahs is exceedingly 
jubilant. He has been awarded the highest 
commendation of the queen for the most 
outstanding contribution to the royal house- 
hold. We are outside the Palace grounds. 
The Rajah and his friends have staged an 
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& E, SALES CLUB 
impromptu party. Everyone is merry. Let 
us join them.” 

At this the entertainment began and the 
curtain rose upon a scene of truly Indian 
content. Nubian figures seated and standing 
held the center of the stage in surroundings 
of the gorgeous drapes and color of the 
Hindu. With two tents in view and the 
towers of an ancient city visible in the back- 
ground the audience was immediately re- 





THE CAST IN 


to India, to the land of gorgeous pomp, 
mysticism and metal craftsmanship of a 
superb degree. 

“We are in Delhi. It is the evening of 
the Durbar, the world’s most beautiful 
pageant. The Durbar is held particularly in 
honor of Ganesh, the Hindu God of Ac- 
complishment. 

“Earlier in the day there has been a 
gorgeous procession of native princes to the 
royal court, bearing gifts of matchless 


THE PAGEANT 


moved to that country of tradition and 
beauty. 

The Pageant Quartet composed of Thomas 
Miller, George Owen, Robert Green and 
Stanley Beans, was assisted by Mrs. Florhea 
Hayes, soloist. The program carried out 
the Indian theme in subject and the open- 
ing and closing numbers were given by the 
Beethoven Trio. 

Sherman, magician, with Rajah Sam- 
mekshrai and Noma then entertained. 
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E. W. Reynolds Co., Los Angeles, Cal, 
Now Occupying Enlarged 
Quarters , 

A few months ago the E. W. Reynolds 
Co., Los Angeles wholesale concern, acquired 
a new lease for 13 years, covering not only 
the large area which the house has hereto- 
fore occupied but large additional space in 
the same building. The company at once set 
about reconstructing and making extensive 
rearrangement of the quarters in order to 
accommodate its rapidly-growing business, 

The house has long been known as one of 
the most progressive jewelry houses in the 
United States. Located so far from New 
York and the manufacturing centers, and 
having to a considerable extent a field of its 
own covering the Pacific Coast States, it is 
a natural distributing center for a large sec- 
tion west of the Mississippi. With the newly- 
acquired space, the house now as reorganized 
covers altogether 18,800 square feet, and is 
undoubtedly the largest iinstitution of its 
kind west of Chicago. 

Under the new arrangement the third floor, 
easily reached by four elevators and by stair- 
ways, will remain as the principal sales floor. 
This main sales room accommodates also the 
business office, containing about 4,000 square 
feet, in the southwest corner. Adjacent to 
it Mr. Reynolds’ office, from which he has a 
view of a large part of the room. The main 
aisle of the sales room extends directly east- 
ward and accommodates on the south side 
the watch and jewelry departments, its total 
length being 150 feet. The room is 80 feet 
deep, accommodating also the material de- 
partment and affording a display of a large 
amount of merchandise. 

The fourth floor is given over entirely to 
stock and shipping rooms and the factory 
space for the optical department. The two 
floors are connected by dummy elevators and 
a stirway. The firm also uses a large por- 
tion of the basement for storage purposes. 

The E. W. Reynolds Co. has from its 
start been an evolution. Mr. Reynolds, 
founder and president of the company, start- 
ed in 1888 at 33 S. Spring St., having for 
ten years prior to that time been in the re- 
tail jewelry business in Greenwich, Conn. He 
had previously learned the trade at the bench 
in Stamford. At first he dealt only in watch- 
makers’ tools and materials, but two years 
later added optical goods. This was rapidly 
followed by the addition of watches, dia- 
monds, jewelry, clocks, silverware, and other 
articles held by up-to-date jewelry houses. 
Naturally courteous and accommodating, 
Mr. Reynolds rapidly made friends of the 
jewelers of the Coast. The business was 
conducted in his name until about twenty 
years ago, when the E. W. Reynolds Co. 
was organized. It now has in all 150 em- 
ployes, fifteen of these being traveling sales- 
men. 

A notable feature is the optical department. 
In addition to an exhaustive stock of optical 
goods, the concern has a complete manufac- 
turing optical department, employing fifteen 
skilled mechanics capable of producing any- 
thing in the optical line. 

A considerable number of the employes 
have been with Mr. Reynolds more than 
twenty years. He has associated with him 
as able assistants A. B. Ebner, secretary of 
the company, and Walter H. Butler, sales 
manager, both of whom are sons-in-law of 


Mr. Reynolds. 





That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CircuLaR regarding any advantageous 
device or plan which they are utilizing in con- 





nection with their business. 
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The Jewelry Business Today 


More Effort, More Advertising and More Harmony Will Bring Better Results 











THE following letter recently received 
will be read with interest, as it ex- 
presses thoughts uppermost in the minds of 
many jewelers today. The reply may also 
be of some interest. In this connection 
readers will remember that we have already 
published in the storekeeping department of 
THE JEWELERS’ CIRCULAR, many articles on 
turnover and the cost of doing business, etc. 
The opinion is quoted in the replies of a 
successful jeweler, relative to the future of 
the retail jewelry business. Some may not 
agree with this opinion for it seems evident 
that there are important changes taking 
place and indications of these changes are 
apparent to the observing. What the quoted 
jeweler probably had in mind was that the 
retail jeweler as always will have to con- 
tend with many forms of competition and 
certain hampering circumstances, but that 
these will be overcome by the merchant 
jeweler “who is alive and up-to-date, who has 
sufficient capital, force, enthusiasm and 
ability to work,’ and that sentence com- 
prehends a great deal. 
Question 

Editor Storekeeping Department JEWELERS’ 

CIRCULAR: 

At the suggestion of Mr. F. C. 
Backus, of the National Jewelers Board 
of Trade, I desire to ask you for in- 
formation affecting the retail jewelers 
and of which I' am advised that you 
have made a careful study. 

I desire this information to put be- 
fore our local jewelers at a meeting 
which will be called within the near 
future and which may be of considerable 
assistance to them in the various prob- 
lems that may be discussed. 

I realize that the average jeweler is 
having a hard game of it and that he 
is obliged to meet the keenest competi- 
tion by dry goods stores, clothing stores, 
hardware, drug and many other con- 
cerns which limit his output and may 
eventually put him out of business be- 
tause of less pro-rata expense. 

Per cent. turnover. 


Gross profits. 

Cost of doing business. 

Comparative turnover with other lines 
of business. 

Comparative expense of doing busi- 
ness with other lines. 

What suggestions can you offer for 
stimulating trade? 

What is the future of the retail 
jewelry business? 

This information is desired for firms 
doing a retail trade from $20,000 to 
$100,000 per annum. 

It is rumored that jewelers generally 
are doing less business than formerly 
and that credit ratings have been ma- 
terially reduced. If this is so trade 
conditions are slipping and something 
must be done to bolster it up or many 
of the craft will be obliged to close 
their doors for want of patronage. 

I look upon the future with con- 
siderable alarm with keen competition 
in nearly all other lines of trade, and 
with free use of credit, and it behooves 
jewelers to be keen and alert in buying 
with caution and stimulation of trade. 

If you will give me your ideas and 
suggestions I am sure it will be appre- 
ciated. 

Very truly yours, 
(Signed) Joun S. Lewis. 





We cannot answer all these inquiries 
adequately in a letter, so must give you 
some references and enclose some mat- 
ter which I think will be of help to you. 
First, I would suggest that you write 
for the last bulletin issued by the Har- 
vard Bureau of Business Research. 
This will answer your questions on turn- 
over, cost of doing business, gross profit, 
etc. I have just conducted a little in- 
vestigation myself and find that many 
jewelers report to me that their cost of 
doing business this year runs from 30 
to 40 per cent. 

In order to meet the new conditions, 
retail jewelers must do more and bet- 


ter advertising and merchandising. They 
must study the needs in their community 
and devise new ways of making a suc- 
cessful selling appeal to that community. 
Many successful jewelers now draw on 
rather extended territory outside of the 
home town. Intelligent newspaper ad- 
vertising, which means the right kind 
of copy, will do much to increase the 
retail jeweler’s turnover. The space 
used need not necessarily be large. A 
space of four inches, single column, in- 
vitingly advertising a well chosen article 
will do much to bring people into the 
store. 

Here’s what one successful jeweler 
said to me last month about the future 
of the retail jewelry business: “The 
future is as bright as it ever was for 
the retail jeweler who is alive and up- 
to-date, who has sufficient capital, force, 
enthusiasm and ability to work. For 
the retail jeweler who lacks all or most 
of these qualities, it does not look good. 
I have nothing to state regarding the 
new conditions. I see nothing new on 
the horizon. The retail jeweler always 
had to contend with the dry goods store, 
the clothing store and the department 
stores. In some places that competition 
is a little harder; where that is the 
case generally the volume done by the 
city or town is also a great deal larger. 
The instalment dealer has been with us 
for many years and has been no more 
of a nuisance to the retail jeweler now 
than ever. In fact, some retail jewelers 
are going into the field themselves and 
under certain conditions they might do 
very well to do so.” * * * 

No jeweler, by the way, should enter 
the instalment business without first 
thoroughly familiarizing himself with 
all its intricate details. This business 
demands thorough and special study. 
Those who are successful in the instal- 
ment business, say their losses are only 
one-quarter of one per cent., astound- 
ing to many of us, but remember this 
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No. 2021 
Height, 10% inches 
Length, 2114 inches 


No, 2007 No. 2005 


Dial, 7 inches 
List $96.00 


Height, 13% inches 
Width, 14 inches 


Depth, 7 inches 
List $98.00 


Dial, 7 inches 
List $104.00 


Height, 11 inches 
Length, 21 inches 


The Only Line of Two Chime Mantel Clocks 
on the Market 


ERSCHEDE MANTEL CLOCKS—the only two 
chime mantel clocks on the market—offer you splendid 
year-round profit possibilities. 

Equipped with both the Westminster and Canterbury 
chimes, with finest mahogany cases and raised bronze 
numerals, these beautiful clocks appeal both to the ear and 
to the eye. The tones are absolutely true as to pitch, and 


and movements—in our own factory. Every one of them 
carries the Herschede guarantee of satisfaction. There are 
dozens of beautiful models, of which those shown here are 
representative. You will find them easier to sell—and more 
profitable to handle than any other line of mantel clocks on 
the market. 

Write to us NOW for catalog, prices, etc., of the complete 
And if 


the chimes are the most melodious that have ever been 
produced. 
Herschede Mantel Clocks are made complete—both cases 


Herschede line of hall, mantel and boudoir clocks. 
you visit New York, be sure to visit our showroom at 
37 W. 47th St. 








THE HERSCHEDE HALL CLOCK COMPANY, Cincinnati, Ohio 











GEN UINE — IMITATION? 


This is an infallible 
tester for Emeralds. 
Your name is stamped 
on the rim if quanti- 
ties are ordered. Single 
tester sold under 


= ul money-back guarantee. 
$3.00 


SPECIALTY 


MFG. CO. 


39 Front St. 
Brooklyn, N. Y. 


Jewelers’ Twist 


Drills 
The Best Made 


Immediate Shipment 


SEE RITE 
wet TESTER 


Lowest Prices 


SPIEGEL BROTHERS 
114 Franklin St. New York, N. Y. 


lf not available from your Dealer. write us 
Sample Shipments on Request 






Send for 
Literature 
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Ferrer Emerald Hardness 7 Guaranteed 


GOLAY-BUCHEL & CO. 
Le Sentier (Jura), Switzerland 

Cutters of Synthetic Stones 
All colours, forms and shapes 


Restringing — and __ Repairing 
PEARLS - - BEADS - - NOVELTIES 


24 Hour Service 25c ang S5e a String 
Special Prices for Quantity Work 


LA VIE PEARL Co. 
55 NASSAU ST. NEW YORK 

















ELK TEETH 


Genuine, natural, unmounted, all sizes, plain and 
high class, including the small European Elk teeth. 
PRECIOUS AND SEMI-PRECIOUS STONES, all first 
class, and all leading kinds for jewelry setting. 
Large stock, right prices. Uncut gem material,— 
Amethyst, Topaz, Garnet, etc. Semi-Precious in 
slices. Real Stone Necklaces in variety, cut faceted. 
Low priced. Lion and Tiger claws. Jobber to the 
trade. Sent on selection. Send for descriptive cata- 
log—free. My 48rd Year. 


L. W. STILWELL, Deadwood, S.D. 


The Buyers’ Directory 


Price, $1.00 


The Jewelers Publishing Corp. 
11 John St., cor. Broadway, New York 


——— 
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Storekeeping Department 


oo 
refers to those who know the business 
thoroughly. 

When you write to the Harvard 
Bureau, you might also ask for the 
bulletins referring to the cost of doing 
business in department stores, grocery 
stores, etc., and then you will secure an 
abundance of information which will 
enable you to make comparisons. 

The enclosed figures may be of 
interest to you. These figures antedate 
the investigation made by the Harvard 
Bureau, and as I recall, are quite close 
to Harvard’s figures. You will be 
interested in comparing the distribution 
of sales in the United States with those, 
for example, in Australia. 

The jeweler should devote more at- 
tention to buying the right kind of mer- 
chandise and to getting a reputation for 
featuring new things, through his win- 
dow displays, newspaper and direct-by- 
mail advertising. 

Manufacturers now are supplying the 
retail jewelers with very effective dealer 
helps in booklets, folders, display 
material, etc., and wise jewelers will 
take advantage of all this and will, 
moreover, write to their manufacturers 
and make suggestions to them telling 
what they think would sell or how the 
manufacturer could render more definite 
co-operation. Working together, in 
other words, in a kindly, friendly spirit 
of co-operation and realizing that the 
interest of one means the interest of all 
as far as the sale of jewelry is con- 
cerned, will certainly prove helpful. A 
bright, timely window display and im- 
pressive, briefly written advertising 
done regularly and not spasmodically, 
linked up with circular letters sent out 
every month to a well selected list, 
emphasizing the advisability of buying 
from a legitimate retail jeweler who 
sells not only merchandise but passes 
along with it his own responsibility 
as a specialist will all help to increase 
the turnover.—R. F. N. 











Boosting American Jewelry 





“HE opportunity capitalized on by home 
jewelers is frequently available in many 
other localities. This retail merchant oper- 
ating a well established local jewelry store 
approached a local townsman who had re- 
turned from an extended trip to Europe 
and during the conversation the traveler 
from abroad made a statement which the 
Jeweler received permission to use with the 
speaker’s name, both in his store and his 
newspaper advertising. It read—“AMER- 
ICAN JEWELRY IS FAR ADVANCED 
IN STYLE OVER EUROPEAN 
JEWELRY.” The traveler’s name was 
signed to it. 

Similar expressions of opinion can be 
Procured by different jewelers about the 
country and such a fact over the signature 
of a third person and not the jeweler’s him- 
self seems to carry greater evidence in value 
and makes a constructive window selling 
thought—C. T. H. 
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Jewelry Store’s ‘‘ Birthday Party” 
Draws Large Gathering 








Written Expressly for The Jewelers’ Circular 

















AtMost 2,000 people came to the store 

of George W. Chatterton, Inc., Mil- 
waukee, Wis., Saturday, May 21, when 
that company celebrated the anniversary of 
their third year in business in Milwaukee 
by having a large “birthday party.” <A 
mammoth birthday cake, representing a 
huge castle and weighing 105 pounds, was 
exhibited in the window of the jewelry 


al w CHATTERTON | 
IEWELERS 


BIRTHDAY 


store during the week preceding the “party” 
and the public was invited to partake of 
the cake on the following Saturday. Baked 
inside the cake, which was a real one by 
the way, were two diamond rings, a five 
dollar gold piece, three two-dollar bills and 
15 one dollar bills. It was five tiers high 
with a 34-inch base. The articles baked 
inside the cake were distributed to the 
“guests” as they stood in line waiting for 
their share, 

The cake attracted so much attention 
when it was first placed in the window 
that it was necessary to get police to clear 
the sidewalk. George W. . Chatterton, 
president of the company, said that last 
vear the store had a similar cake and that 
it created a considerable amount of favor- 
able comment at that time and all during 
the year. 

“People with whom I came in contact 
for months afterward commented on the 
cake and on the plan as an advertising 





PARTY DISPLAY BY GEO. W. 


stunt,” said Mr. Chatterton. “Even at 
Christmas time different persons who came 
into the store would say ‘You're the jeweler 
who had that enormous birthday cake last 
May, aren’t you?’” 

The George W. Chatterton, Inc., jewelry 
store has been in business 109 years in 
Wisconsin and three in Milwaukee. “Chats 
by Chatterton,” a series of advertisements 
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CHATTERTON, INC., MILWAUKEE, WIS. 


which have been running in the newspapers 
here for quite some time are another inter- 
esting advertising feature which has been 
tried out by that store. Following two suc- 
cessive “chats” pertaining to business are 
three topics of general interest to Mil- 
waukeeans. Mr. Chatterton says that he 
has had as many as 40 or 50 letters from 
different people in the city and state com- 
menting on or disagreeing with the ideas 
set forth in the “chats.” 

“Advertising to me,” said Mr. Chatter- 
ton, “is simply getting people to know your 
name and who you are and what you are. 
We are using the money that we would 
otherwise spend for billboard advertising 
on these ‘chats’ and we are finding it 
extremely profitable.” 








“What is a pessimist?” 
“A guy who won’t brush his teeth for 
fear of wearing them out.” —Mink. 
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How to Sell More Lodge Emblems 











By Frank H. WIttitams 














SOME jewelers are particularly successful 
in selling lodge emblems and in keeping 
their trade in this line particularly steady. 

How do they do it? 

Undoubtedly it will be interesting and 
valuable, to other jewelers to consider some 
of the methods employed by such jewelers, 
as in this way they may secure ideas and 
suggestions which they can use to good ad- 
vantage in their own businesses. 

One enterprising western jeweler always 
watches the fraternal columns of his local 
papers carefully for notices of extra big 
initiations. (The fraternal news is general- 
ly published once a week and is usually very 
complete indeed.) And when the jeweler 
finds that there is going to be an unusually 
big initiation in some lodge, he arranges a 
very attractive window display of the em- 
blems of that lodge and then puts a placard 
in the window calling attention to the fact 
that there is going to be this big initiation 
and urging all the new lodge members, and 
older members as well, to come to the store 
and buy their emblems at once. 

This sort of thing always brings in a 
fine lot of business to this jeweler and, no 
doubt, the same sort of a stunt could be 
used with equally good results by other 
jewelers. 

Other jewelers could not only use the 
same sort of a window display but could 
also put an advertisement in the local paper 
reading about like this: 


Congratulations, New Elks 


The Elks are one of the biggest 
orders in the world. Always notable 
for their fellowship and charity, it is 
an honor to be one of them. 

To the many men of this territory 
who will soon be initiated into this 
great order, we extend our heartiest 
congratulations. And we invite all 
prospective and present Elks to come 
to our store and see the very remark- 
able display of Elks’ emblems. This 
store at all times carries the biggest 
stock of Elks’ emblems in the city 
and we will be glad to show these em- 
blems to YOU, whether you intend 
buying any of them or not. 


The same sort of an advertisement could, 
of course, be used for an extra big initia- 
toin in any other lodge. 

Another mighty good stunt consists in 
arranging a window display of emblems of 
all the various fraternal orders represented 
in the city. As a general thing, the names 
of all the local fraternal orders can be se- 
cured from the classified pages in the back 
of the telephone book or they can be se- 
cured from the city directory. _ 

With each emblem on display there should 
be a little card, giving the name of the lodge 
represented by the emblem and also giving 
the name and address of the local lodge 
home and, perhaps, giving the names of the 
leading local officials of the order. 


This sort of a display, if rather exten- 
sively advertised, never fails to get a lot of 
attention from folks, and it practically al- 
ways helps the jeweler greatly in increasing 
his sales of emblems. Sometimes the jewel- 
ers who stage such window displays, go to 
the length of calling up the officers of local 
lodges and urging the officers to come and 
see the display, and also urging the officers 
to tell the lodges about the display. Of 
course, too, the jeweler finds it to his ad- 
vantage to use a large placard in the dis- 
play urging all lodge members to secure 
their lodge emblems from the store at once. 

A very interesting proposition that never 
fails to get a lot of attention for a window 
displav of lodge emblems consists in the 
following stunt: 

Go to some of the older lodge members of 
the city and secure from them the loan of 
their lodge emblems for display purposes. 
Put these old lodge emblems in the show 
window, with a large placard in the middle 
of the window stating that the old emblems 
on display are probably the oldest lodge 
emblems in the city and asking any one who 
has older emblems to bring them to the store 
for display. Then with each of the emblems 
on display put a little card, giving the name 
and address of the owner and giving the 
approximate date when the emblem was pur- 
chased. And, finally, have some copy in the 
window to the effect that all of the emblems 
purchased from the store are of such high 
quality that they are certain to last many 
years. 

After arranging this display, use some 
newspaper advertising to tell about it, and 
in this newspaper advertising extend a 
cordial invitation to every lodge member in 
the territory and to all other folks in the 
territory to come to the store and look at 
the display. And also urge all lodge mem- 
bers who do not have lodge emblems to 
immediately purchase their emblems from 
the store. 

It is also a good plan, when staging this 
sort of a display, to get in touch with all 
of the officers represented by the old em- 
blems in the window and urge them to come 
to the store and look at the display and also 
urge them to tell the lodges about the dis- 
play. 

Of course, in connection with these old 
emblems it is a good plan for the store to 
stage a very attractive display of new em- 
blems. Give the prices in plain figures of 
all the new emblems on display. 

This sort of a display invariably has a 
great deal of interest for the average lodge 
member, and so it is of great help to the 
jewelry store in pushing its sales of em- 
blems. 

Of decided help to the jewelry store in 
increasing its sales of lodge emblems is for 
the store to every now and then run some 
statistics in the paper as to what it is do- 
ing in the way of selling emblems. In 
these statistics, of course, the store em- 





July 6, 1927 


phasizes the fact that its sales in lodge em. 
blems are constantly growing. It js good 
business for the store to do this, because 
the average person always likes to patron. 
ize an up-and-coming store instead of one 
that isn’t doing so well. 

Some of the statistics which the store can 
give regarding its sales of lodge emblems 
without in the least revealing any of the 
inner secrets of its business are the fol- 
lowing: 

Number of different lodges which are 
represented by the emblems carried by the 
store. 

Percentage of increase in emblem business 
the store is now enjoying over emblem bysi- 
ness of last year. : 

Range of prices paid by customers for 
emblems during the past year, with some 
data given as to the average amount paid 
by an average individual customer for an 
emblem. 

Information regarding some of the most 
expensive emblems sold by the store dur- 
ing the past six months or a year, with ad- 
ditional information as to just why these 
emblems were so expensive. 

Information regarding the increased num- 
ber of emblems now regularly carried in 
stock by the store, in order to take care 
of the increased business it is enjoying in 
this line. And so on and so forth data of 
value can be gathered. 

All this sort of information would be 
very interesting indeed to the average reader 
who is always anxious to get inside infor- 
mation about the stores with whom he is 
familiar. Consequently this sort of infor- 
mation should be very helpful indeed in 
making the store’s advertising more effec- 
tive and in boosting its business by doing 
so. 

Selling more lodge emblems is, quite 
largely, simply a matter of pushing them 
more strongly. 

And here’s hoping that this article will 
give worth-while ideas and suggestions to 
various jewelers for doing things which will 
increase their business in this line—F. 


H.W. 





An Inside Store Innovation 


(THERE is one jeweler who keeps framed 
in the interior of his store a list of all 
of the important weddings scheduled to take 
place in his city as picked up from the 
newspaper and through other sources. This 
list, hand lettered on a cord which is kept 
in a movable frame so that it can be kept 
up to date, not only marks the store as one 
up to date but has succeeded in reminding 
important customers of wedding gift obliga- 
tions which they so entrusted to the jeweler 
and in turn adding to the security of the 
jeweler’s business hopes as to these wed- 
dings. 

This idea can be extended to the listing 
of important social functions, although the 
jeweler at all times should be cautious not 
to become too personal and only events of 
outstanding social prominence should be - 
cluded.—C. T. H. 





The Gem Shop has opened its new home 
at 417 S. Salina St., Syracuse, N. Y. M. 8. 
Abramson, I. H. Abramson and Samuel 
Abramson, jewelers, are the proprietors of 
the concern. 
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Summer Merchandise 


Articles in demand 
during the Summer 
months will now have 
their last chance of 
disposal. These are 
the lines to “push” in 
advertisements and 
window displays. 


Tourist Trade 


Jewelers fortunate 
enough to be located 
where sales may be 
made to tourists, 
should keep this open- 
ing for increased 
trade active. Souve- 
nirs and gifts for 
those left at home 
should be attractively 
displayed in windows 
and on tables. Prices 
should be prominent 
in these displays. 


Remodeling the 
Store 


Stores to be re- 
modeled and _ redeco- 
rated for the coming 
season should be in 
the hands of the-work- 
ers during August. 
It is the most favor- 
able time for such 
work to be done. 


Sport Events 


Jewelers should 
continue to encourage 
home sports. An 
active participation in 
home sport events 
means eventually an 
active participation in 
the jeweler’s mer- 
chandise. Home-town 
activities mean much 
to local merchants. 
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Jewelers’ Merchandising Calendar 


for August 





Written Expressly for The Jewelers’ Circular by A. E. Edgar 


Birthstone: 


Flower: Poppy, Pond Lily. 


Anniversaries and Holidays Appropriate 
1. Emancipation Day; negro holiday. 
1. Colorado Day; Colorado. 
1. World War began, 1914. 
13. Occupation Day; Philippines. 
16. First message sent by Atlantic 
cable, 1858. 
16. Bennington Battle Day; New York. | kits. 





Sardonyx, symbolizing conjugal felicity. 


Selling Events 


Birthstone Campaign. 

Summer Costume Jewelry. 

Summer Entertainment Merchandise. 

Traveling Goods, including, bags, mani- 
cure sets, toilet sets, vacuum bottles, lunch 


17. Klondyke gold mines discovered, Fans, Vanity Cases and Compacts. 
1896. Souvenirs, Sport Trophies, Tallys. 
25. Bret Harte; born, 1839. Hot Weather Electrical Specialties. 
29. Oliver Wendell Holmes; born, Cameras and Camera Supplies. 
1809, Clearance and Other Sales. 
? 


Labor Day in some States. 


School-Opening Merchandise 
= 





August Is Vacation Month 


In this, the vacation month, there are no popular holidays, no universal days for 


celebrations. 


The general keynote of August selling in most retail stores will be clearance sales. 
The general clean-up of stocks preceding the coming busy season is desirable, but jewel- 
ers are restricted in many ways from falling into line with the same enthusiasm as 


other merchants. 


Without sensational announcements or blatent blare of trumpets the jeweler can, 


to some extent, follow the example of other merchants. 


Special offerings of particular 


lines, varied assortments at attractive prices. window sales and similar stimulating 


methods may be employed to move more merchandise. 


There is much merchandise in our jewelry stores that sell best in the Summer 


months. These are the lines to push for regular selling. 
lines in store windows will aid the jeweler to increase sales. 


Good: grouping of these 


Jewelers should take their vacations and refresh themselves for the coming Fall and 


Winter siege of business activities. 
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SUGGESTIONS FOR ADVERTISING SUMMER NEEDS 
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School Openings 


Colleges and schools 
open early in Septem- 
ber. Preparations for 
school will be made in 
late August. Pens and 
pencils, watches and 
other articles needed 
by boys and girls in 
school should be at- 
tractively presented in 
the windows. Add a 
few school and col- 
lege symbols to catch 
the eye, but show the 
merchandise. 

Summer Jewelry 

Many lines of inex- 
pensive jewelry can be 
sold if presented as 
Summer _ jewelry, 
Wearing less clothing 
than ever, the girls 
and younger women 
will find a need for 
bracelets, necklaces, 
earrings, and similar 
articles. A jeweler 
displayed in his win- 
dow a line of brace- 
lets that sold for 50 
cents. He used a 
showcard which read, 
“Buy them by the 
dozen.” Try this 
stunt. 


Hot Weather 
Windows 


There is no better 
hot weather setting 
than its antidote. Ice 
and icicles will prove 
a welcome attraction 
during the dog days. 

Sales 


A selection of short 
lots and _ undesirable 
lines can be made the 
center of attraction by 
grouping them at an 
alluring price in the 
windows. Suggest 
that the lower-priced 
articles be purchased 
for “prizes” for com- 
ing card parties. 
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V.T. F. MUIFANS 
---For Wrist Watches 


Made for over four hundred and fifty different 
sizedand shaped WatchCases and now stocked 
by jobbers everywhere. Two hundred and 
fifty more sizes and shapes in preparation. 





Millions of these V.T.F. Crystals already in use---thousands of 
dozens being sold weekly. 


No complaints---nothing but praise from every part of the 
United States. 


Don’t keep your customers waiting. Stock V.T.F. Mifans and 
send them away smiling. 


PRICES Per Dozen 
Rectangular, Oval, Tonneau and other regular shapes - - $1.00 
Fancy Shapes and Extra Large - - - - - - - =- 1.50 














The new, specially constructed, crystal, 
with the built in hand-room. 


If your jobber does not supply you, write to 
the undersigned for a list of those who can. 








Price $6.75 per Gross. 





Hammel, Riglander & Company 


Exclusive Wholesale Distributors 
NEW YORK U. S. A. 
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The Horological Questionnaire 











Written Expressly for Tne Jewelers’ Circular by Lester B, Pratt 











AutHor’s Note—Realizing that there is a scare- 
ity of competent watchmakers employed or engaged 
in the jewelry business, this article is written 
at the request of the technical editor for the pur- 
pose of interesting the younger generation in the 
selection of watchmaking as an occupation. Among 
the mechanical occupations, watchmaking stands 
pre-eminent as a clean, profitable business, elim- 
inating the monotonous routine of many other lines. 
The watchmaker has invariably been honored as 
the highest exponent of human mechanical skill, 
and delicate precision instruments of every de- 
scription come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of ac- 
curate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, “watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “old 
stuff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im. 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of June 1) 


Question.—As our laps are made of vari- 
ous materials, how may we work each 
material down to a suitable surface for our 
use ? 

ANSWER.—When we turn the brass bases, 
which are used for our laps, we use a lathe 
tool with no clearance on the top; the sides 
and end have a clearance angle of 10°. Such 
a tool will produce a very smooth surface. 

We will assume that all of the laps have 
been attached to their bases and are ready 
for the final truing. We will place the 
Alundum laps on the lap chuck and turn 
them true on the face and the edge with a 
diamond tool, which is simply a small piece 
of diamond or bort set in the end of a steel 
tool, and the tool held in the tool post of 
the slide rest. It is very essential that all 
tools which we use for truing the face of 
a lap be set exactly “on the line of centers” 
also that the slide rest be set so that the 
upper slide of the slide rest will travel at 
right angles to “the lathe bed.” Then we 
may take a cut across the face of the wheel, 


and when we have a clean surface all over, 
we test the face with a straight edge to 
determine if it is absolutely flat. The slide 
rest may be shifted as required to attain 
this end. 

When the slide rest is set properly to 
produce a flat surface on the wheel, it is 
a good idea to turn the face of all the laps; 
then we may be sure that they are all alike. 
Then, all of the edges may be turned true 
later. 

To turn copper flat and smooth is often 
a difficult matter, as the copper tears out 
easily. Probably as good a tool as any for 
turning copper is what a machinist calls a 
“right hand bent side tool.” In this tool, 
the top surface is bent downward at an 
angle of 45°, and is also given a clearance 
of 12° on the top. The side that is applied 
to the copper is given a clearance of 6°. 
Such a tool will have a shearing action 
similar to a wood-turning tool. 

A mixture of lard-oil and turpentine will 
help to produce a smooth surface on the 
copper laps. 


Aluminum is also rather difficult to turn 
smoothly, but we may use the same style 
tool as for copper, and kerosene will help 
to produce a smooth surface. Also a very 
bright surface is obtained by using benzine, 
which may be applied with a sponge so as 
to keep it moist at the time while working. 

The boxwood laps may also be turned 
smooth with the same tool as used for the 
copper and aluminum. 


To produce the final smooth surface on 
the above laps, we may lap them smooth on 
a cast iron lap by hand. In such cases, we 
use very fine emery powder, and plenty of 
water with the copper and aluminum laps, 
rubbing them on the lap with short, circular 
motions. With the boxwood laps, we use 
very fine sandpaper which is placed on the 
clean surface of the cast iron lap. An ex- 
cellent surface may be produced on all of 
the laps in this manner. 

QuestTion.—How shall we proceed to 
grade diamond powder so that we may use 


—— 


it for grinding and polishing operations on 
our laps? 

ANSWER.—Assuming that we have a lot 
of diamond powder at hand that requires 
grading, we will procure five small glasses 
of about one ounce capacity. The individual 
glasses which are used in communion 
service and which have a flaring lip are 
especially suitable for this purpose. These 
glasses may be numbered 1, 2, 3, 4, 5. As 
clock oil is quite suitable for grading dia- 
mond powder, we shall fill glass No. 1 
about two-thirds full of oil and then add 
the diamond powder we wish to grade. 
This should then be well stirred, in order 
to mix the diamond powder thoroughly with 
the oil. We allow this to stand for five 
minutes, when the very coarse grains of 
diamond powder will settle to the bottom 
of the glass. Then we pour the top oil and 
diamond powder, which is held in suspen- 
sion, into glass No. 2. We allow this to 
settle for 35 minutes, then we pour into 
glass No. 3. We allow this to settle for 
three hours and 30 minutes, then we pour 
into glass No. 4, which is allowed to settle 
for 24 hours, then poured into glass No. 
5. We allow No. 5 to settle for several 
days, until the oil is perfectly clear. 

The diamond powder which was left in 
glass No. 1 will be very coarse, in fact it 
will be too coarse for any of our fine work. 
It should be washed clean with benzine and 
allowed to dry. If we wish to use it later 
on, it will have to be crushed in a steel mortar 
and then regraded in the same manner as 
above described. For the present, we shall 
place it in a small vial and label it No. 1. 
The powder which was left in Glass No. 2 
is the grade we use for charging our copper 
lap. No. 3 is applied to a small box-wood 
lap and is used for removing pit marks 
from endstones. No. 4 is used for polishing 
jewels, etc., while No. 5 will produce a 
much finer polish. 


This method of grading diamond powder 


may be set down as a table in convenient 
form as follows: 
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Refiners | 


Gold 
Silver 
Platinum 











HANDY @ HARMAN 


Fulton @ Gold Sts., Bridgeport, 
New York City Conn. 


425 Richmond St., Providence, R I 
SHIP TO ANY ONE OF OUR THREE PLANTS 




















Free! Free! Free! 





During July, we will give free, five dollars 
($5.00) worth of findings to every cus- 
tomer who will purchase during this 
month, anything in our material line to 
the amount of fifty dollars ($50.00), less 
6% for cash. We offer this to increase 
our mail orders. Order from any tool and 
material catalog. Don’t miss this oppor- 
tunity. This offer is good for anything 
published in a tool and material catalog. 


We are headquarters for the W. B. & 
Co., Crown and fancy shaped K. K. glasses. 





J. H. Mednikow & Company 


The Largest Genuine Watch Material 
House in the South 


83 South 2nd Street, Memphis, Tenn. 























Turn Your Scra 


Gold into Cash 


S hip us your old jewelry, 
polishings and sweepings for 


refining. You will receive 


prompt settlement for all plat- 


inum, palladium, gold and 


silver content. 


Spyco Smelting 
& Refining Co. 
51 South Third Street 
Minneapolis = Minnesota 


























Gold, Silver 


Platinum 
Refiners and Assayers 














T. B. HAGSTOZ @ SQN 
| 709 Sansom St., Philadelphia 














@We wish to call your attention to the fact that 
we are in a position to do your melting of gold, 
silver, platinum, or any waste that contains 
precious metals, while you wait. We will return 
your metal or pay you full market price for same. 


@A trial will convince you. 


M. WALLACH 


Gold, Silver and Platinum Refiner 
ASSAYER and SWEEP SMELTER 
26 Forsyth Street New York 
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DIAMOND POWDER GRADED IN CLOCK OIL 


No. 1. Settle 5 minutes. 
No. 2. Settle 35 minutes. 
No. 3. Settle 3% hours. 
No. 4. Settle 24 hours. 

No. 5. Settle until clear. 


We shall require a small steel spatula for 
applying the diamond powder to the laps. 
This spatula may be made of steel wire 
about 1 mm. in diameter. The end of the 
spatula should be hammered out flat and the 
end rounded. Then it should be hardened 


(to prevent the diamond powder from 
charging into the spatula) and _ nicely 
polished. 


As diamond powder is rather expensive, 
it is wise to take proper care of it, so 
that none is wasted. We may do this by 
making a small case and fitting it with 5 
small vials. The vials may be about three- 
eighths of an inch in diameter and one inch 
in length, with straight sides. Then we 
label. the vials 1, 2, 3, 4, 5. The diamond 
powder may be removed from the glasses 
carefully with the steel spatula and trans- 


—~ 
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as there is less waste in this case. Also, 
the first charging of any lap usually requires 
twice the amount of diamond powder as 
subsequent chargings. Five to ten minutes’ 
rolling will usually charge such a lap as 
we use quite thoroughly. Then we may 
remove the surplus oil and powder with a 
clean cloth and benzine. The cloth and also 
the charging roller should be washed in a 
small glass of benzine kept exclusively for 
that purpose. 

When the diamond powder settles in the 
glass of benzine, we may pour off the clear 
benzine and recover the waste powder, 
which may be placed in the No. 1 vial for 
subsequent _regrading. Such diamond 
powder, which contains a small amount of 
oil, may be prepared for recrushing and 
regrading, by placing it on a small piece 
of clean porcelain and heating it to redness 
to burn off the oil. 

Fig. 125 illustrates the steel roller in the 
proper position for charging our small 
copper lap. 

It is a good idea to mark on the reverse 
side of all laps, the number of diamond 























ocean 


ferred to the vials. We always keep a 
small amount of oil on the powder, then it 
is easily applied to the laps. A small block 
of hard wood may be drilled to take the 
vials and the spatula. Then this block may 
be contained in a suitably sized box with 
a cover. 

Question—How shall we proceed to 
charge the copper lap with the diamond 
powder? 

ANSWER.—To charge the Iap, we shall re- 
quire a hardened steel roller. This is 
simply a wheel made of Stub’s steel, about 
three quarters of an inch in diameter, by 
one-quarter of an inch in thickness, with a 
one-eighth hole through the center. The 
edge of the roller should be rounded slightly 
and it should be made full hard. The roller 
may be mounted in a steel rod, which is 
slotted to take the roller freely. Then we 
drill holes through the slotted rod and fit a 
pin for the roller to turn on. The pin 
should fit tight in the rod, allowing the 
roller to turn freely. The pin should be 
hardened and polished. This charging roller 
should be kept well oiled when in use. 

Assuming that we have such a roller at 
hand, we may place our copper lap which 
-we wish to charge, in the lathe and set the 
T rest so that the roller will be applied 
to the face of the lap exactly “on the line 
of centers”; otherwise, instead of charging 
the lap, we will be grinding the roll. Then 
we may apply a small amount of No. 2 
diamond powder and oil and with the lathe 
running at a moderate speed, we will press 
the roller firmly against the face of the lap 
and move the roller back and forth across 
the face of the lap. It is best to apply the 
diamond powder two or three times in small 
amounts, rather than in one large “dose” 
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will assume in this case that the screw 
heads are flat and highly polished (or were 
originally), also that the slots and corners 
are chamfered. Our first step in refinishing 
these screw heads will be to set the traverse 
grinder and lap so that the lap will grind 
our work flat. This may be easily done by 
placing another lap in the lathe head and 
comparing the two, until we are quite sure 
they are parallel. Then we may place all 
of the screws we wish to refinish in a 
small tray and we are ready for the job. 

We place one of the screws in a chuck 
that fits the body of the screw. The lathe 
head should be run at a low speed and the 
traverse spindle at a high speed. We must 
keep the lap well oiled while grinding. Then | 
we use the knob of the spindle for pressing 
the lap against the screw head and we 
must also move the lap back and forth 
slightly, by means of the slide rest feed 
screws. 

A slight amount of grinding will usually 
remove sufficient stock to present a clean 
surface. We may clean off the work with 
a piece of soft pith in order to examine it. 





a 
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powder used for charging same; then we 
may always be sure of applying the same 
grade of powder when recharging. 

Question.—How shall we apply the dia- 
mond powder to boxwood laps, which are 
used for polishing operations? 

ANSWER.—In this case, we do not charge 
the boxwood laps, as we did the copper 
lap. We simply apply a small amount of 
the powder to the face of the lap, using 
enough oil to hold the powder in place on 
the lap. We may use the steel spatula for 
applying the diamond powder, but it is very 
essential that the spatula be thoroughly 
cleaned with benzine in order to remove the 
diamond powder previously used. 

QuestTion.—With the aid of our traverse 
grinder and suitable laps, how may we wm- 
prove the appearance of a very high grade 
movement ? 

ANSWER.—We will assume that we have 
at hand a high grade movement, in which 
the screw heads are mutilated. Such mutila- 
tion may be slight rust spots or the screw 
heads may have been marked in some man- 
ner sufficiently to mar the original high 
finish. Much of this mutilation is simply 
“both work” caused by using screwdrivers 
which were not in proper condition. In 
such cases, the screwdriver usually slips and 
an ugly scratch is the result. Now, if we 
take pride in doing fine work, it is our duty 
in such cases to restore the original finish 
of such a movement, as far as possible. We 


Assuming that we have the screw head 
ground clean, then we may proceed to treat 
all of the screws in a like manner. Next, 
we clean the screws with benzine and place 
them in the box for the polishing operation. 
In this case we use the boxwood lap, with 
No. 3 diamond powder and a slight amount 
of oil. We repeat the operations, using 
light pressure on the spindle. This opera- 
tion will produce a very brilliant surface. 
Instead of the diamond powder we may use 
Vienna lime finely powdered and kept moist 
with alcohol, but this method requires much 
attention in applying Vienna lime and 
alcohol. A small speck of diamond powder 
will do so much work that we really prefer 
it for small jobs. One application of 
diamond powder will do this job of polish- 
ing and all the attention that will be re- 
quired will be to keep the lap slightly oiled. 


(To Be Continued) 





Sweltering Smiles 





Too: She is fast becoming a _ hard 
woman. 
Bad: Yeah, she is hard to date up. 
—Arizona Kittykat. 
* * * 
Father: In spite of your poor work at 


school, I am going to give you a Ford 
coupe for Christmas. However, I am still 
displeased with you. 

Son: Will you shake with me, Father? 

Father: No; I refuse to place my foot 
in the dratted thing. 

—Pennsylvania Punch Bowl. 
x * * 

Lucindy says: Keep thy schoolgirl com- 
plexion and thy schoolgirl complexion will 
keep thee. 

—U. of S. Calif. Wampus. 
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WE SOLICIT YOUR BUSINESS— 


We solicit your business and urge you to have the 
assay determine the exact value of your job. 








We refine gold, silver and platinum in any form 
—no lot too small, none too large. 


We pay the highest market prices and our 
charge is reasonable. In determining the Karat of 
Gold, the Fineness of Silver, or the Quality of Gold 
Plate, our assays are dependable. 














We are in business over thirty years and value the good will of our customers as our greatest asset, 
and we strive at all times to protect their interests. 


CONLEY & STRAIGHT, Inc. provinence, & 1 


Gold, Silver and Platinum Refiners—Assayers and Sweep Smelters 











Detroit customer writes: ‘We wish to assure you once again 
of our satisfaction of the returns from the last shipment 
of sweeps sent you for refining.”’ 


SWEEP SMELTERS. 
BIRMINGHAM, ENG. 











FRANCO AMERICAN 
PRECIOUS METALS CORPORATION 


DEALERS AND REFINERS 


GOLD, SILVER AND PLATINUM METALS 


Wieietens General Office 
NEWARK, N. J. 62-72 West 47th Street, New York City 























= Protection Ring Guard aS (a SAVES 
ne ger THE Pg TARNISH 





to our regular sizes. 


' WARES |. -knoceal CARES 
The Lion Safety Pin Clutch Co. SS 
Pat. Feb. D,- 191720 W. 22nd St., New York Pat. May 2, 1928 WOOLWORTH CHEMICAL CO., Lititz, Pa. 
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Tells When to Wind Wrist Watch 





BELUSTRATED below is a wrist watch 
reminder invented by Jacob Newman of 
St. Louis, Mo. 


The “wrist watch reminder” consists of 
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two small arms below the stem of the watch, 
operating on the same principle as an alarm 
clock, and, when released, will revolve, tap- 
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ping the wrist of the wearer. It will remind 
the wearer of pending engagements or 
awaken one when asleep, without disturbing 
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his immediate household. It is also very 
handy for the police officer who has to re- 
port every hour. 





Making a Diamond Lap 





IX regard to making a diamond lap 

for lapping fly cutters, we use copper, 
which may be turned true and to the re- 
quired dimensions. The lap may be stoned 
true with a Scotch stone. We use No. 2 
diamond powder on such laps and the pow- 
der is charged into the surface of the lap 
with a hardened steel roller. A small 
amount of the powder with oil is placed 
on the lap and is forced into it with rather 
heavy pressure. The roller is simply a steel 
wheel about three quarters of an inch in 
diameter by one-quarter of an inch in thick- 
ness, mounted in a steel rod with a hard- 
ened pin for the roller to turn on. Five to 
ten minutes charging will charge the lap, 
then it may be cleaned with gasoline and 
fresh oil applied. 

Always use plenty of oil with diamond 
laps of any kind of metal grinding. Also 
use a light pressure, otherwise the diamond 
grains will be torn from the surface of the 
lap—L. B. P. 
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Business Precision Tests Inaugurated by 
U. S. Bureau of Standards 




















HE United States Bureau of Standards, 
Washington, D. C., has inaugurated its 
new Business Precision Tests for watches. 
This test has been designed to meet the 
requirements of the ordinary commercial 
watch which cannot be considered of a 
railroad grade. The test will last 15 days, 
and the fee will be $2.50 for each watch. 


watch is carried on the person its rates may 
be expected to vary somewhat from the 
rates given on the certificate. A new watch 
should be regulated to the individual wearer. 
All watches need to be regulated somewhat 
from time to time.” 

“In order to maintain satisfactory per- 
formance a watch should be wound about 











UNITED STATES DEPARTMENT OF COMMERCE 


Rational Bureau of Standards 


WATCH-GBRTHICATE 
BUslye: aa TEST 


Watch No. a 


Position 





Form 68 





Submitted by Aerts ¥ a0 a 4 


THIS CERTIFIES spt the above-describdf witch hat been tested at 
the National Bureau of Standanis and /¢ ve following rates: 
(ot =losty Se 


a. Rate in Vertical, ty (inital... = 
b. Maximum Differe mute (Three Positions) ...... 
c. Maximum Differenc€tn Rate (Three Températurés) 


d. Rate in Vertical, Pendant Up, Position (Final) __.----- sec. 
e. Difference between Initial and Final Rates -.-...-------------- sec. 6 sec. | 
Test completed: 
Washington, D. C. ‘Jenrge K. O22 | 


RW gg 


pam) 










Be ; 


Actual Tolerance 
Performance Allowed 
sec. +10 sec. 
sec. 12 sec. 
sec. 12 sec. | 

















Director. | 
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FORM OF CERTIFICATE GIVEN FOR BUSINESS PRECISION TESTS 


A form of the watch certificate is illustrated 
above. 

The test of each watch submitted will 
consist in determining the rate in three 
positions and at three temperatures. Rate, 
as used in this connection means the number 
of seconds gained or lost within 24 hours. 
During the test the watch will be wound 
at about the same time each day and com- 
parisons made with the standard time clock 
of the Bureau. The 15 day test will con- 
sist of six periods of two days each, an 
intermediate day being allowed between 
periods of different temperatures. Period 
I shows the initial rate in vertical, pendant 
up, position; periods 1, 2, 3 show the posi- 
tion adjustment; periods 3, 4 and 5 show 
the temperature adjustment; and period 6 
shows the final rate in vertical, pendant up, 


position. The program of the test follows: 

1. Vertical, Pendent Up...... at 20° C. 
(68° F.) 

2. Horizontal, Dial Down....at 20° C. 
(68° F.) 

3. Horizontal, Dial Up...... at 2 C. 
(68° F.) 

4. Horizontal, Dial Up........ “a 3’ C 
(41° F.) 

5. Horizontal, Dial Up....... at 35° C. 
(95° F.) 

6. Vertical, Pendant Up...... a 2 C 
(68° F.) 

The Bureau announces that “when a 





the same time each day and should be 
cleaned and oiled at regular intervals.” 


Dealer Helps That Help 


wee" retail jewelers who have been 
asked their opinion of manufacturers’ 
dealer helps express much satisfaction with 
what they are receiving in the way of win- 
dow material, booklets, pamphlets, folders, 
etc., but say that some manufacturers play- 
up their own name too conspicuously and 
emphatically. They believe that with less 
featuring of the manufacturer’s name and 
more play-up of the retail jeweler, better 
results would accrue for all concerned. 

Many of these jewelers also state, in con- 
nection with the retail advertising services 
offered, that smaller ads and smaller mer- 
chandise cuts representing standard jewelry 
stocks, would be preferable to what is some- 
times offered. This is in line with the sug- 
gestions which have been published in this 
department in the past, when we tried to 
show that it was the thought behind the copy 
—the merchandising idea—and not merely a 
large amount of space, which helped to in- 
crease the turnover. This is not an argument 
against large newspaper advertising space, 
which is most desirable, but for the man with 
small means who wants to accomplish the 
greatest results in the shortest possible time. 
He must say something worth while and say 
it briefly, which calls for small space. 
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CHEVEE 
BASSINES 





The Hands are allowed sufficient clearance 





SHAPED LIKE A 
CHEVEE LENTILLE — 
NOT A RECONSTRUCTED 
MICONCAVE — 





COMBINATION B 


50 


PER 
GROSS 


$ 


Comprising a two-drawer cabinet with 
340 compartments, an assortment of 
3714 dozen CHEVEE BASSINES and 


BEZEL 
GAUGE 
a Watch Glass Gauge for measuring 
round and fancy bezels. 


FROM YOUR JOBBER OR WRITE TO US 


SUSSFELD, LORSCH & SCHIMMEL | ° 


153 W. 23rd ST. WHOLESALE DISTRIBUTORS NEW YORK, N. Y. 
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[Answers are also solicited from our readers to the questions published on this page.) 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 4125.—Clock Mainspring 
Winder] am sending, under separate 
cover, a French clock mainspring winder. 


We have had this tool on hand for several . 


years, but never knew how to use it. Can 
you advise us if this tool is complete and 
if so, how it is used?—P. H. G. 

AnswER.—We have examined the winder 
in question, which is an excellent tool for 
the purpose. The writer has used the same 
type for several years and we think it is 
the most efficient tool you can use for in- 
serting mainsprings in a barrel. 

Fig. 1 is a rough sketch of the tool. 
These winders, as received from the manu- 
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facturer, require some work to adapt them 
to our purpose. i 

The end of the cross bar is usually flat 
and it is necessary to form a plug or hook, 
as shown at A in the sketch. This is 
simply a stud shaped to fit into the outer 
hole of the mainspring. We assume that 
you have an assortment of arbors of various 
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diameters, so that you can select an arbor 
of approximately the same diameter as 
contained in the clock mainspring barrel. 
With the proper size arbor in the spindle 
of the winder, then we set the cross bar, 
sO it will wind the mainspring to the re- 
quired’ diameter to slip inside the barrel. 
This may be done, after the loose main- 
spring is attached to the hook on the arbor 
and the hook on the cross bar. Then, with 


the ratchet set in the proper direction, we 
simply wind the spring until it will slip 
loosely inside the barrel. Our next step 
will be to place the mainspring barrel over 
the mainspring as far as possible, reverse 
the action of the click, and release the main- 
spring cautiously until it rests against the 
wall of the mainspring barrel. This step 
is shown in figure two. Then we disengage 
the cross bar from the mainspring and 
raise the cross bar up at right angles to the 
spindle. 

As shown in Fig. 2, the mainspring is 
only inserted part way in the barrel. Then, 
we grasp the barrel in one hand firmly, and 
proceed to wind the mainspring. It will 
slip around in the barrel arid as we press 
the barrel forward with each turn, the 
mainspring will be gradually forced into the 
barrel. We keep on winding, until the 
barrel hook finally engages the hole in the 
outer end of the mainspring. 

When we insert very strong springs in 
this manner, there is always the risk on a 
spring slipping, with the possibility of in- 
juring our hands. We may use “safety 
first” by wearing a heavy glove when 
handling such springs. 


Question No. 4126.—Standard Watch 
Screw Threads.—What standard, if any, 
is used in the watch factories in making 
screws? I often have to replace screws m 
watches, where the hole has been stripped 
out and it seems impossible to obtain screws 
to fit. None of my screw plates will cut a 
screw to fit in American watches—P. J. 


ANSWER.—Watch screw threads are not 
standardized in the sense that we under- 
stand regular machine screw threads. Each 
factory seems to have a special system that 
they have adapted to their particular re- 
quirements. Watch screw threads are 
usually of the sharp V form and generally 
of the 45° angle for screws that are used 
in brass or nickel; although 60° are often 
used for steel parts. 

Some of the watch factories use the centi- 
meter as the unit for all measurements with 
the exception of the pitch, which is expressed 
in inches. Screws made under this system 
may be from 100 to 300 threads per inch 
and the diameters range from .0120 em. to 
0.020 em. 

Other factories use the English system 
for all measurements and in such case we 
have practically the same thing as large 
machine screw threads, except that we are 
working with much smaller dimensions. 

As to standard sizes; if we select screws 
of the same diameters from several makes 
of watches and examine them carefully, we 
will find that the pitch, or number of 
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threads per inch will vary considerably, 
even in screws of identical diameter. 

It would be a wonderful improvement 
in the entire watchmaking industry if all 
the factories would adapt a standard size or 
sizes for watch screw threads. Take case 
screws, for instance; it would be a great 
help to the watchmaker if all case screws 
for a certain size watch were made with a 
standard size body and head, with a uniform 
shaped head and standard pitch. Other 
screws could be standardized likewise. 


Obviously, we cannot expect any such 
move from the factories, as it would be a 
very expensive item for the factories to 
make such a change in their system. 

In regard to placing screws in watches 
in which the threads have been stripped, 
there are two methods you may follow. 
Most of the factories can supply screws 
with “large threads” and “extra large 
thread.” The supply houses do not always 
carry such screws but they may be obtained 
from the factories. They are not made for 
all screws, but are usually available in the 
most used types, such as case and pillar 
screws. The other method is simply to 
have on hand a good Swiss screw plate 
with taps to fit each thread. Then when 
we require a new screw, we simply tap out 
the stripped hole slightly larger to obtain a 
clean thread and make -a screw to fit this 
thread. 


Question No. 4127.—Te Restore Gold 
Clock Case.—What is the best way to clean 
a gold or gilt clock case so it will look like 
new?—P. H. G. 

ANSWER.—Much depends on whether the 
gold is worn off the case or whether it is 
merely tarnished. These cases are usually 
copper plated or brass plated, then they are 
given a gold plate in a 24-K. Roman color- 
ing solution and then are lacquered to pro- 
tect the fine gold finish. If your case is 
simply tarnished, you may clean it by re- 
moving the old lacquer with hot potash 
solution, then dip in a sodium cyanide solu- 
tion (1 oz. to a qt. of water) and then 
brush it thoroughly with bicarbonate of 
soda, applied in a moist state with a hand 
scrub brush. If the case cleans nicely in 
this manner and has a good yellow color 
you can simply relacquer and complete the 
job. If the gold appears to be worn off, 
then your only recourse will be to color it 
in a fine gold solution. 

Of course in this case, you will require 
a jar of solution large enough to immerse 
the clock case in. A low voltage will plate 
the case, although it may take more time 
than to color a small article. It is quite 
possible to color a good-sized clock case 
with three dry batteries; it simply takes 
longer to do the actual plating. If you main- 
tain your coloring solution at about 180° 
and plate for from 15 to 30 minutes you 
may obtain a very satisfactory deposit. 

A solution that is run hot and plated 
very slowly as such a job would be done 
with three dry batteries, will give a very 
rich yellow color, providing you have a 
suitable solution. 











Then there’s the absent-minded farmer 
who hitched his wife up to the plow and 
kissed his horse goodbye. 

—Utah Humbug. 
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Chromium—Its Properties and Uses 





(From the Brass World) 
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EXT to iron, the most important metal 

in our whole industrial art is chro- 
mium. It is the most important element 
in the structure of the motor vehicle, as- 
serts Dr. Colin G. Fink, who is head of 
the division of electrochemistry of Colum- 
bia University, New York City, and also 
director of research, Chromium Corp. of 
America, New York City. If it were not 
for chromium steel, we could not build 
our automobiles of today. 

Chromium was first isolated as a metal 
by Vauquelin, a Frenchman, in 1797. It 
belongs to the same group in the old Rus- 
sian periodic table as molybdenum, tungs- 
ten and uranium, and has an atomic weight 
of 52. When analyzed, part of it resembles 
silicon and part magnesium. It is not a 
rare metal; the world production in 1926 
was 150,000, compared with 7,000 tons of 
tungsten, 50,000 tons of nickel and 1,800,000 
tons of copper. Chromite ore deposits are 
distributed widely in the earth but largely 
because of the cheapness of labor in Africa, 
about 70 per cent. of our chromium metal 
comes from Rhodesia; some comes from 
India and some from New Caledonia. Va- 
rious chromium minerals exist, but the only 
one of commercial importance is chromite, 
which is a combination of iron, chromium 
and oxygen. 

The distinctive properties possessed by 
chromium give it a wider application than 
that of any other. metal. The more impor- 
tant of these characteristics are extreme 
hardness, exceptional resistance to high 
temperatures and corrosion and high re- 
flectivity. Because it imparts toughness to 
other metals, about 45 per cent. of the pro- 
duction is used in alloys. Because of the 
high melting point of its oxide, about 35 
per cent. is used in refractories, such as 
chrome brick for lining open hearth and 
blast furnaces. About 20 per cent. of the 
production goes into chemical compounds. 
Its high reflectivity, which is not far below 
that of polished silver, its hardness and its 
resistance to corrosion make it superior to 
nickel and silver as a plating material. It 
can be deposited on all other metals, so far 
as is known. 

As an alloy of chromium with nickel, 
iron and manganese, called nichrome, is 
used as an electric resistor in enameling 
and heat treating; all low temperature elec- 
tric ovens use nichrome because it resists 
disintegration at high temperatures. Chro- 
mium has a melting point of 2,948 deg. F., 
compared with 2,642 deg. for nickel and 
2,912 deg. for pure iron and pure cobalt. 

Formerly a 2 per cent. chromium steel 
was regarded as high in chromium. Then, 
by enriching the draft in furnaces, it be- 
came possible to produce 30 per cent. ferro- 
chromium, but it was difficult to reduce the 
carbon content to a low point until the 
Goldschmidt process and the electric fur- 
nace were developed. The greatest develop- 
ment of chromium metallurgy began with 
the introduction of electric ferrochromes. 


Sixty per cent. ferrochromes are now being 
produced commercially and command a 
price of 33 cents per pound of chromium 
content because of their low carbon content. 

The Goldschmidt process of producing 
chromium metal, which was developed 
simultaneously with the electric furnace 
method consists in mixing green chromium 
oxide with aluminum, which acts as a re- 
ducing agent. Hydrogen under pressure or 
the more active nascent hydrogen at at- 
mospheric pressure will likewise reduce 
chromium oxide. 

Stainless steel is made from 13 per cent. 
chromium and iron and cannot be pro- 
duced commercially in thin sheets unless 
the carbon content is kept down to 1 per 
cent. Owing to its remarkable resistance 
to oxidation at high temperatures and to 
its expansion coefficient, scale does not chip 
off of chromium on the second heating. 
Chromium plating does not peel off from 
the base metal. Due to its extreme hard- 
ness, it is easier to polish the base metal 
and then plate with chromium than to polish 
the deposited chromium. The uses to which 
chromium plating can be put are innumera- 
ble, as it is not attacked by salt water, uric 
acid, nitric acid, molten tin and various 
other agents. 

At the chemical show in New York city 
a few years ago a chassis was displayed 
with a ribbon attached to each part and 
leading to a card that told what function 
electrochemistry performed in the produc- 
tion of the part. Over this chassis was a 
large sign, reading: Niagara Falls Made 
Detroit Possible. The original large center 
of the American electrochemical industry 
was located at Niagara Falls. We, as elec- 
trochemists, look upon the automotive in- 
dustry as one of the byproducts of the elec- 
trochemical industry. 

A close study of the metallurgy of the 
automobile parts reveals that one element 
is more predominant and important than 
any other; this element is chromium. If it 
were not for chrome steels we would not 
be able to build our cars. Chromium spells 
success of the automobile today. 

Chromium, the metal, is not very old; it 
is about the same age as the United States. 
It was first isolated in 1797, by Vauquelin, 
a Frenchman. He produced the metal from 
a Siberian mineral, a lead chromate, and 
presented his results before the French 
Academy of Science at Paris. He de- 
scribed the metal as very hard and having 
a brilliant luster and a very high fusing 
point. He expressed the opinion, however, 
which proved erroneous, that chromium 
never would be very useful as such, but 
only in compounds such as_ potassium 
chromate. No one had any conception at 
that time of the chromium alloy work that 
was to follow. 


Chromium Is Not a Rare Metal 


Chromium belongs to a group in the old 
Russian periodic table in which chromium 
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comes first, then molybdenum, then tungsten 
and next uranium. Tungsten is also a very 
important member of the group so far as 
car construction is concerned. Chromium 
resembles other elements in the group; it 
is hard like the others, but in certain re- 
spects it differs. It has an atomic weight 
of 52 and when analyzed by the X-ray, part 
of it resembles silicon and part resembles 
magnesium. 

The question often is asked: Is chromi- 
um a rare element? I think it will surprise 
some to learn that more chromium than 
copper exists in the earth, and considerably 
more chromium than nickel. We see more 
nickel and copper, so gain the impression 
that chromium is rare, but, as a matter of 
fact, rich deposits exist all over the world, 
whereas nickel is known to exist in only 
two deposits of any importance. When 
mineral deposits are. plentiful the producers 
usually go where labor is cheapest, and 
labor is cheapest at present in Africa. 
Practically 70 per cent. of our chromium 
comes from Rhodesia, some from India and 
some from New Caledonia. We could take 
care of our needs in the United States very 
well from the deposits in California and the 
west, but our labor charges are much higher 
than in Africa. Labor conditions here are 
such that crude copper from the Belgian 
Congo and other far-away places is refined 
in America, although we have plenty of 
copper ore in this country. 

Various chromium minerals exist, but the 
only one of commercial importance is 
chromite, FeOCr.O;, which is a combina- 
tion of iron, chromium and _ oxygen. 
Chemists who know of the strong oxidizing 
properties of chromates may wonder why 
we have ferrous oxide combined with 
chromic oxide. The stability at high tem- 
peratures is the important factor. Later- 
day alchemists in Japan are transforming 
mercury into gold; perhaps some day, if we 
ever run short of chromium, we can get 
these new alchemists to mix silicon and 
magnesium and give us chromium (Si = 


28) + (Mg = ) = (Cr oe 


Diversity of Application of Chromium 


When we analyze industrial figures we 
find that chromium is second in importance 
to iron. With the exception of iron, no 
metal is so important at this time as cromi- 
um in our whole industrial art. We could 
better dispense with a dozen other metals 
than with chromium. The reason for this 
importance of chromium in industry and in 
the arts is tied up closely with the distinc- 
tive properties of the metal. About 45 per 
cent. of the total production of chromium 
goes into alloys, about 35 per cent. into re- 
fractories and the rest, about 20 per cent., 
goes into chemical compounds, such as bi- 
chromate of soda and the like. That is a 
remarkable condition. No similar category 
can be shown for iron or copper. Some- 
thing distinctively different in chromium 
gives it this diversity of application. 

One of the best bricks on the market to- 
day for lining open hearth and blast fur- 
naces is chrome brick, which is made from 
chromite ore and has the advantage of be- 
ing neutral and of withstanding high tem- 
peratures. We have acid bricks, such as 
silica bricks, and basic bricks, such as mag- 
nesite bricks; the crome bricks are neutral. 
They have a melting point of 2,200 deg. C. 
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(3,992 deg. F.), which is approached only 
by some high grade magnesite bricks, which 
run 98 per cent. pure and have a melting 
point of 1,950 deg.- C. (3,542 deg. F.). 
Silica bricks melt at 1,800 deg. C. (3,272 
deg. F.), so that chrome brick has a higher 
melting point than silica brick. The maxi- 
mum temperature in blast furnaces is about 
1,900 deg. (3,452 deg. F.), hence a brick 
that will stand 220 deg. C. allows consider- 
able margin. Two years ago a tariff was 
put on magnesite, which was the best thing 
that could have happened for chrome brick. 
The tariff was lowered later, but industry 
continued to use much chrome brick, having 
learned its advantages over magnesite brick. 

The largest consumption of chromium is 
in alloys. This is of very special interest to 
the automotive industry. We have different 
classes of alloys. The three most promi- 
nent ones are the chromium steels, such as 
chromium-iron-carbon, chromium-nickel- 
iron-carbon and  chromium-tungsten-iron- 
carbon. The last alloy is the most impor- 
tant; a little vanadium usually is included 
in the alloy. Next in importance to the 
chromium steels we have the chromium 
irons, which include rustless iron. Finally 
there are the special alloys, such as stellite, 
which is a chromium-cobalt-tungsten alloy. 
When Elwood Haynes made his first sam- 
ples of stellite in 1907 or 1908, some of the 
samples I received from him were chromi- 
um-cobalt-molybdenum, but practically all 
stellite now is chomium-cobalt-tungsten. 
Molybdenum does not quite equal tungsten 
as an alloying metal, especially not when 
steel is used for high speed tools. To this 
third important class of alloys belong also 
the alloys that are characterized by ni- 
chrome, which is a high nickel-chromium- 
iron-manganese alloy. This is of interest to 
the automotive industry because it serves as 
an electric resistor of enameling and heat- 
treating ovens. Almost all low tempera- 
ture electric ovens use nichrome. 

The chromium steels are important on 
account of their hardness and toughness, 
which properties can always be traced di- 
rectly to chromium. But chromium imparts 
resistance to corrosion, besides physical 
hardness and toughness. In the case of 
nichrome a fourth important property en- 
ters. Chromium resists disintegration at 
high temperatures. We know of no other 
cheap element that could be substituted 
which would give the same resistance to 
heat. Thus we have in the chromium alloys 
four highly valuable properties. What ac- 
tually makes the chromium steel so hard is 
a question that has been studied for many 
years, not only here but in England and 
Germary. 


Chromium Alloys Produced in Electric 
Furnace 


Regarding methods of production, it can 
readily be seen wherein electrochemistry 
participates. Formerly, 3 per cent. chromi- 
um steel was regarded as a very high 
chromium steel. Then, by enriching the 
draft in oil- or fuel-fired furnaces, it was 
possible to produce ferrochrome with as 
high as 30 per cent. of chromium, but it 
was very difficult to keep the carbon ele- 
ment down. Not until the alumino-thermic 
and the electric furnace methods were de- 
veloped could the carbon be kept low. If 
the hardness of chromium steels is due to 
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the presence of carbides, it is necessary to 
start with a fairly low carbon content. 
What is it that is remarkable about the new 
stainless steel? It contains 13 per cent. of 
chromium, but we were able to produce 13 
per cent. chromium steel years ago. How- 
ever, we could not readily keep the carbon 
down. Stainless steel cannot be made into 
knife blades unless the carbon can be re- 
duced to 1 per cent. We could not make a 
commercial stainless steel until we had the 
electric furnace or had aluminum for the 
Goldschmidt process. So Niagara Falls 
helped Detroit. 

The greatest commercial development in 
metallurgy of chromium started with the 
introduction of low carbon ferrochromes. 
Aluminum and the electric furnace enabled 
us to make not only 30 per cent. ferro- 
chromes but to turn out a 30 per cent. ferro- 
chrome that is very low in carbon. The 
electric furnace is of the closed type. The 
heat is generated electrically and can be 
regulated better than it is in a fuel-fired 
furnace. Furthermore, in electric furnaces 
it is not necessary to stop at 30 per cent. 
ferrochrome; one of the products of the 
electric furnace is 60 per cent. ferrochrome, 
which finds a big market. 

The elimination of impurities from poor 
grades of ferrochromium means increased 
cost of ferrosteels, hence ferrochromium 
made in electric furnaces is commanding a 
price of 33 cents per pound of chromium 
content, as against the fuel-fired or high- 
carbon alloy cost of 11 or 12 cents per pound 
of chromium. The steel manufacturer is 
willing to pay the price for low-carbon 
alloys. The electric furnace can produce 
ferrochrome all the way up to 98 per cent. 
of chromium. 

The other method of chromium metal 
production, which was developed in parallel 
with the electric furnace method, is the so- 
called Goldschmidt process. This consists 
of mixing green chromium oxide Cr,O; with 
an excess of aluminum. After the reaction 
we have chromium metal plus aluminum 
oxide. This process is used very little to- 
day for the production of chromium or 
chromium alloys. 

Of the various metals in the periodic 
group to which chromium belongs, molybde- 
num and tungsten are readily reduced by 
hydrogen. If an attempt is made to reduce 
chromium oxide with hydrogen, the furnace 
run for awhile and the product taken out, 
the green oxide still remains; it is not re- 
duced by hydrogen under atmospheric pres- 
sure, but if the pressure is increased to 
about five atmospheres, the chromium oxide 
will be reduced. If, instead of using hydro- 
gen under pressure, the so-called nascent 
hydrogen is substituted, it is much more 
active than ordinary molecular hydrogen. 


Resists Oxidation at High Temperature 


The properties that were prominent in the 
case of the chromium alloys all come to our 
attention again when the metal itself is in- 
vestigated. The metal, unless it is very 
pure, is extremely hard. It has remarkable 
resistance to oxidation at high tempera- 
tures. If copper wire is heated to bright 
red and allowed to cool, a red scale of cop- 
per oxide chips off because the coefficient of 
expansion of the scale is very nearly that 
of the metal underneath. A scale does not 
chip off in the case of chromium. The oxide 
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that is formed at the first heating of 
chromium protects the metal on the second 
heating. 

The melting point of chromium is about 
the same as that of pure iron or of pure 
cobalt; it is decidedly higher than that of 
nickel, which is 1,450 deg. C. (2,642 deg, 
F.). That of pure iron and pure cobalt js 
1,600 deg. C. (2,912 deg. F.) and chromiym 
is about 1,620 deg. C. (2,948 deg. F.), 

Another interesting physical property of 
chromium is its reflectivity or quality to re. 
flect light. Freshly polished silver has a 
very high, reflectivity and if silver is rated 
at 100, then chromium is 82. Unlike silver 
chromium is not affected by sulphur fumes. 
it does not require constant polishing like 
silver. A mirror having a constant reflec. 
tivity has been sought after for many years, 
The best mirrors today are chromium mir- 
rors. They are not made of solid chromitm 
but are merely surfaced with the metal. 


Noncorrosiveness of a High Order 


The chemical properties of the metal are 
as fascinating as the physical properties. Its 
resistance to atmospheric corrosion is most 
remarkable. Copper and iron discolor 
quickly, whereas chromium metal remains 
bright indefinitely. Chromium is also ex- 
tremely resistant to corrosion by liquids. 
One of the most corrosive liquids I know 
of is molten tin, which, when at a very 
white heat, is more corrosive than any acid. 
Tin at 1,400 deg. C. (2,552 deg. F.) will 
pass through silica brick and magnesite 
brick. When we desired a material that 
would resist this molten tin, we tried 
chromium and found it to be unaffected. 
We placed a large sample of chromium 
metal in a tin bath at 1,400 deg. C. (2,552 
deg, F.) and after one hour heating it was 
found that the sample had neither gained 
ner lost weight. Accordingly, for extreme 
conditions of this kind, it is a wonderful 
material to use as a lining for tin, brass or 
zinc furnaces. Furthermore, a number of 
zinc roasting furnaces are now equipped 
with rabble blades made of high chromium 
alloys. 

The coefficient of expansion of chromium 
is very nearly that of glass; that is, decided- 
ly lower than that of copper, iron or nickel, 
and more nearly that of platinum; in fact, 
but a trifle higher. When chromium is 
heated to a high temperature, a film forms 
on the metal. To eliminate scaling, it is 
necessary that the coefficient of expansion 
of the scale be the same as that of the un- 
derlying metal. Not only is this condition 
fulfilled but a second important condition 
of a truly protective coating is likewise ful- 
filled; namely, that the melting point of the 
oxide film formed is about as high as of 
higher than that of the underlying metal. 


Advantages of Chromium Plated Ware 


With the many valuable properties of 
chromium in mind we have for years de- 
voted considerable time to the study of plat- 
ing with chromium. When chromium 1s 
electro-deposited, a very hard, bright sur- 
face is obtained. We found that it was 
much easier to do all the polishing on the 
base and then do the plating than it was to 
do the polishing after the plating, because 
of the hardness of the chromium plate. 
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(Continued on page 119) 
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UNITED STATES PATENTS 


Issue of June 28, 1927 


1,633,575. BRACELET. ALEXANDER EKLUND, 
Attleboro, Mass., assignor to General Chain 
Co., Providence, R. I. Filed Sept. 22, 1925. 
Serial 57,909. 8 Claims. 

1. An extendible bracelet chain structure com- 
prising a series of band links, connecting links 





therefor having separable jaws resiliently snapped 
together at one end, and means responsive to the 
doubling of said chain upon itself for separating 
said jaws. 


DESIGNS 


72,971. RING. ARTHUR STELLER, Newark, 
N. J., assigror to Allsopp Bros., Newark, 





N. J. Filed April 29, 1927. 
Term of patent 3% years. 


Serial 21,793. 





UNITED STATES TRADE MARKS 





Issue of June 28, 1927 


The following trade-marks are published in 
compliance with Section 6 of the Act of February 
20, 1905, as amended March 2, 1907. Notice of 
opposition must be filed within 30 days of this 
publication. 

Marks applied for “‘under the ten-year proviso” 
are registrable under the provision in Clause (b) 
_ 5 of said Act as amended February 18, 

As provided by Section 14 of said Act, a fee of 
$10 must accompany each notice of opposition. 


Ser. 240,937. (CLASS 28. JEWELRY AND 
PRECIOUS METAL WARE.) WHITING 
& Davis Cuatn Co., Plainville, Mass. Filed 
December 3, 1926. 








CHAIN 


WHITING & 8 DAVIS 





Particular description of goods.—Watch Chains, 
Neck Chains, Key Chains, Bracelet Chains, and 
Eyeglass Chains, Rosary Cases, Pocketknives and 
Table Knives, Buckles and Belts Comprised 
Wholly or in Part of Precious Metal, and Brace- 
lets, Necklaces, Earrings, Cuff Links, Finger 
Rings and Brooches. 

Claims use since November 26, 1926. 


THE JEWELERS’ 





CIRCULAR 


Ser. 244,079. (CLASS 28. JEWELRY AND 
PRECIOUS METAL WARE.) Karz & 
Ocusu, Inc., New York. Filed February 
9, 1927. 


Particular description of goods.—Finger Rings, 
Bar Pins, Scarfpins, Bracelets, Sautoirs, Watch 
Chains, Gem Settings, Mesh Bags, Vanity Cases, 


Barrettes, Brooches, Belt Buckles, Warrings, 
Watch Fobs, Necklaces, Neck Chains, Necklace 
Clasps, Medals, Cuff Buttons, Shoe Buckles, 


Lockets, Tie Clasps, Watch-Chain Snaps, and 
Veil Pins, All of the Above Articles Being 
Made of or Coated with Precious Metal. 

Claims use since April 12, 1923. 


Ser. 244,734. (CLASS 28. JEWELRY AND 
PRECIOUS METAL WARE.) ACACIA 
FRATERNITY, Worcester, Mass. Filed Febru- 
uary 23, 1927. 

The trade-matk consists of three right-angle 
triangles shown so placed as to form a third right- 
angle triangle as shown in the drawing. No claim 
is made herein to the representation of a pin per se. 





Particular description of goods.—Fraternity 
Pins, Badges, Lapel Buttons, Cuff Links, Tie 
Clasps, Charms, Finger Rings, and Belt Buckles 
Made of or Plated with Precious Metal. 

Claims use since Dec. 20, 1916. 


Ser. 245,056. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Tue Kappa 
ALPHA ORDER, Orlando, Fla. Filed March 
1, 1927. 

The trade-mark consists of the words “‘Kappa 
Alpha’ and the exclusive use of the other features 
of the drawing is disclaimed excepting in connec- 
tion with the mark as shown. 





Particular description of goods.—Fraternity Pins, 
Badges, Lapel Buttons, Cuff Links, Tie Clasps, 
Charms, Finger Rings, and Belt Buckles, All Made 
of or Plated with Precious Metal. 

Claims use since 1865. 


Prints Registered June 28, 1927 


9,985.—Title: THE EMERALD CHOKER NECK- 
LACE AND THE EMERALD BRACELBT. 
For Jewelry. Brack, Starr & Frost, New 
York. Published May 15, 1927. 








Atlanta, Ga. 





Mr. Jacobson, of the Hahn Jacobson Co., 
Cincinnati, O., was in Atlanta during the 
week calling upon the local trade. 

The statement was inadvertantly made re- 
cently that R. C. Schneider and Mrs. Ru- 
dolph Schneider were spending their vaca- 
tion in New York City. Mr. Schneider 
stated that it was Mrs. R. C. Schneider and 
not himself that made the trip. 

Friends of W. J. Timms, the father of 
Brad Timms, of the Timms jewelry store, 
will be pained to learn of his serious illness 
in an Atlanta hospital. Mr. Timms was 
taken sick suddenly and carried to the hos- 
pital, where a blood transfusion was made. 
At present his condition is considered to be 
very serious. 


Friends of Mr. Gurley, the father of Paul 


© 
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Gurley, of Paul’s jewelry store, in Etowah, 
Tenn., will regret to learn of his death 
which took place recently at his home. Mr. 
Gurley dropped dead of heart failure. He 
was a locomotive engineer, and well known 
in Atlanta, where he stopped over at the 
end of his run for many years. 

R. C. Schneider, of R. C. Schneider & Son, 
has demonstrated that he is just as good a 
carpenter as he is a jeweler by completing a 
balcony office for his store. The balcony was 
designed and built entirely by Mr. Schneider, 
after office hours at the store, following his 
own designs, and took several weeks to build. 
The balcony fills a real need in the store. 

Members of the Atlanta Retail Jewelers’ 
Association closed their stores at noon 
on Saturday, July 2, and kept them 
closed throughout July 4, thus giving their 
employees the benefit of two days of va- 
cation over the nation’s birthday. One of 
the important things that the association has 
accomplished has been uniform closing of 
member stores over holidays, and the re- 
sult is very beneficial to the trade as a 
whole. 








Chromium—Its Properties and Uses 





(Continued from page 118) 








Chromium is a passive metal and on this 
account has many valuable applications. 
Chromium is not attacked by uric acid, 
hence chromium-plated bathroom fixtures 
retain their brightness remarkably well as 
compared with nickel-plated fixtures. When 
the metal is properly applied, it makes a 
good finish for fittings for yachts and other 
sea craft. Fittings exposed to salt air con- 
tinuously for months have resisted corrosion 
extremely well, much better than copper, 
nickel or brass. 

The base of ordinary tableware, such as 
knives, forks and spoons, is an alloy called 
German or nickel silver, which is an alloy 
of copper, nickel and zinc. A drop of 
water in the bowl of a chromium-plated 
nickel silver spoon rolls around like a drop 
of mercury in a glass. The water actually 
does not touch the metal, does not wet it 
and therefore cannot corrode it. 

Chromium can be plated on brass, steel, 
aluminum, magnesium, silver and other 
metals. I cannot begin to tell the many 
different applications. Plated iron pipes, 20 
feet long, subjected to repeated high tem- 
perature heats, remain unaffected. Chromi- 
um-plated surfaces exposed to nitric acid 
are remarkably resistant to this strong acid 
in which silver, copper, brass and nickel 
readily dissolve. Chromium-plated golf 
clubs can be kept bright easily; the life of 
printing plates can be extended a hundred- 
fold, and hardware fittings, automobile 
trimmings, engine parts, jewelry, reflectors 
and many other articles can be protected 
from corrosion and wear by its use. 








Fred W. Butler, former member of the 
firm of Butler Bros., jewelers and optom- 
etrists at Honesdale, Pa., has retired, hav- 
ing sold his interest to the two remaining 
partners, E. C. Butler and C. W. Butler, 
who are now the sole owners. Fred W. 
Butler contemplates opening a store for him- 
self in the near future. 
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Pearson & Crain furnished the solid silver 
trophy for the Interdepartmental Golf As- 


sociation. The cup was ordered by Secre- 
tary Mellon, of the Treasury Department. 

J. A. Pearson, of Pearson & Crain, ex- 
pects to make a trip soon to New York 
and through the New England States. While 
the object of his going will be for business 
reasons, he anticipates a great deal of 
pleasure likewise, and will be gone several 
weeks. 

J. A. O’Brien, watchmaker at the jewelry 
establishment of Paul’s, recently had a 
thrilling ride in a gasoline launch down 
Chesapeake Bay. A storm came up during 
the trip, and much anxiety was experienced 
by Mr. O’Brien and his party, but after 
being tossed about considerably they landed 
safely. 

Announcement is made that the weekly 
luncheons of the Washington Association of 
Credit Men will be continued throughout the 
Summer. An extensive membership cam- 
paign is planned for the next few months, 
according to L. T. Watts, president, at the 
last luncheon held at a local hotel. John 
E. Moore is head of the bankruptcy and 
fraud committee, with F. S. Harris, vice- 
chairman. 

About one-half of the number of articles 
stolen from the establishment of A. F. Ar- 
nold, dealer in antique jewelry, have been 
recovered up to the present time, through 
untiring efforts of police authorities at 
Washington, Buffalo, New York city and 
other points. Mr. Arnold accompanied De- 
tective O’Brien, of the local police depart- 
ment, to Buffalo and New York to identify 
the articles purchased by dealers in good 
faith. Arrests are expected soon. 











William F. Ehmann and family spent the 


week-end visiting relatives in Cleveland, 
making the trip via the Cleveland & Buffalo 
Steamship Line. 

George J. Schlehr, Kenmore jeweler, took 
a leading part in arranging for a picnic held 
at Crystal Beach on June 29, under the 
auspices of the Kenmore Business Men’s 
Association. 

The auction of the stock of Striker Bros.’ 
store, at Grant and Ferry Sts., concluded 
Saturday and it is now the intention of the 
assignees to dispose of the remainder at 
private sale and where possible in lots. 

Many Canadians visited Buffalo over the 
week-end, Friday—Dominion Day—and Sat- 
urday being declared a double holiday across 
the border, to permit of the fitting celebra- 
tion of Canada’s 60th birthday, jewelers, as 
well as other lines of business, profited 
through the tourist trade. 

Decision of the city to widen and pave 
Seneca St., one of the arteries serving west- 
bound traffic, is expected to have a beneficial 
influence on the business of merchants lo- 
cated on this thoroughfare. Jewelers who 
will benefit from this improvement include 


THE JEWELERS’ CIRCULAR 
John M. O’Dea, J. M. Pollock’s Sons and 
William E. Graeber. 

Miss Marjorie Leininger, daughter of Ed- 
ward Leininger, president of the New York 
State Retail Jewelers’ Association, was seri- 
ously injured in an automobile accident on 
the night of June 29, while returning with 
friends from an outing. 











Frederick T. Widmer, 31 West St., sailed 
on the Lancastria, July 2, for an extended 
tour of Europe. 

Fred E. Chick has opened a diamond, 


watch and jewelry shop at 26 West St., room 


403. He is well known in the trade and at 
one time was secretary of the Boston Jewel- 
ers’ Club. 

Mr. and Mrs. M. N. Smith visited their 
son, Nelson H. Smith, and his wife at their 
Summer home in Randolph, N. H., for a 
week or so, and deriving much delight from 
the lovely scenery and invigorating air. 

Summer early closing has begun in the 
retail and most of the wholesale stores. They 


will be shut all day Saturdays during July - 


and August. The wholesale stores suspended 
business Friday night for the July 4 holiday 
and reopened the following Tuesday. Golf, 
fishing and visits to shore resorts called most 
of the jewelers to the great outdoors. 


Norman H. Hayes, J. W. Gargan, Frank 
Anderson, Lance Campbell, Ralph C. Baker 
and F. Landy, all of the D. C. Percival Co., 
are resting for the next two or three weeks. 

George E. Fletcher of the E. B. Horn Co. 
has gone to his farm at Fitzwilliam, N. H., 
for the Summer. He takes great pride in 
his crops, especially the potatoes, of which 
he expects an abundant harvest in due 
season. 

Filene’s is displaying a fine collection of 
real old pewter. There has been much de- 
mand in Boston in recent months for this 
kind of metal, due largely to the extent 
which dealers in antiques have featured pew- 
ter in their advertisements. Other jewelry 
establishments also are showing pewter, 
among them Thomas Long Co., Bigelow 
Kennard & Co., and the Shreve, Crump & 
Low Co. Their displays also are noteworthy 
and unusually extensive. 

Imported goods from many nations were 
shown last week in the front windows of 
Thomas Long Co. Grouped on either side 
of two American flags the merchandise made 


an attractive and colorful display. There 
were contributions from China, Russia, 
Spain, Czechoslovakia, Switzerland, Japan 


and England. The wares consisted of vases, 
watches, beads, bags, glass of many hues, 
and other pieces. Almost every day the 
company has some new display which com- 
pels public admiration and attracts custom. 
It is generally admitted that this store is in 
the forefront in special exhibitions, calling 
for special commendation. 








It was announced recently that J. D. 
Roi, diamond dealer, had again opened his 
office at 62, Rue La Fayette, Paris, where 
he is dealing in diamonds, pearls and pre- 
cious stones. 
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Mrs. Hardy, wife of J. Alexander Hardy, 
of the Hardy & Hayes Co., who has been 
ill for a long period, is reported as improy- 
ing slowly. 

Israel DeRoy, who is now 80 years old, 
declares that he never felt better in his life 
and while he does not work hard, he is about 
the business establishments in which he is 
interested every day of the week he is in the 
city. 

At the recent outing of the employes of 
the Heeren Bros. Co., at Oakmont, the 
jewelry and sales force of the establishment 
defeated the factory force in a match game 
of baseball. The outing was voted the 
most delightful one in the history of the 
establishment. 

Harry A. Sipe, who sailed last week for 
Europe on his first diamond buying trip, has 
arrived safely on the other side and expects 
to bring back an increased amount of mer- 
chandise, as the concern’s business is also on 
the increase. The diamond trade has been 
very satisfactory. 

With the advent of the Fourth of July, 
wholesale establishments generally began 
observing early closing on Saturday and 
also at 5 p. M. during weekdays. The real 
kot weather of the last week has made not 
only early closing but daylight saving time 
a real delight to members of the trade, so 
they all say. 

Returning delegates from the recent con- 
vention of the National Association of 
Credit Men, held in Louisville, declare ‘that 
the jewelry group conference held at the con- 
vention was by far the best held in recent 
years. About a dozen establishments were 
represented, many things of importance to 
the trade being discussed by those present 
at the gathering. 

Jewelry thieves were busy in downtown 
‘Pittsburgh last week, one of the stores 
visited being that of the Kappel Jewelry Co., 
at 109 6th St. The robbers obtained valu- 
ables worth several hundred dollars. The 
thieves also visited other stores in the same 
neighborhood. The thieves used a padded 
brick to carry out their plan of window 
smashing. There is no clue. 

At a special meeting of the members of 
the Pittsburgh Association of Credit Men 
held in the Chamber of Commerce last week, 
the members voted unanimously to change 
the name of the association to that of the 
Credit Association of Western Pennsylvania. 
The object is to remove the barriers which 
have been mitigating against the association 
activities and to make it a regional rather 
than a municipal organization. It is planned 
to open six offices at strategic points and to 
concentrate the work in one strong organi- 
zation capable of rendering a worth-while 
service to the wholesale manufacturing and 


banking interests of the entire field. It is 
explained that the whole tendency now 
throughout the country is to build up 


stronger units, instead of having so many 
separate organizations. For instance, there 
are credit bodies at Uniontown, Johnstown, 
Greensburg, New Castle, Butler and _ else- 
where. The idea here is to cover the whole 
territory and have the barriers such as set 
up in a municipal body removed. 





